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Editorial: Hold the Retail Lumber Front 
Management Guide Post 


New Floors Over Old Floors... 


First installment in the American Lumberman Portfolio of 
artime Sales Opportunities. Complete information on selling 
hardwood flooring on a remodel-repair basis 


Cedar Closets 


A guide for merchandising an item which will appeal to con- 
servation conscious Americans 


Seventy Sales Ideas 


A ope oes study of a remodeled home, breaking the work 
down into less than $500 remodeling-repair packages 


Remodeled Home Material Costs and Labor Hours. 


Effective Personnel Helps 


Pay increase to help meet elevated living costs, pays dealer 
dividends in devoted service 
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12 Amemcanfiumberman August 8, 19)? 
Isn't this the kind of message 
you'd like the J-M Radio Program 


to give your prospects ? 





HE above is a typical commercial announce- 

ment on the Johns-Manville radio program, 
“Cecil Brown and the News.” This program is 
heard every evening, Monday through Friday at 
8:55 P.M. E.W.T. over 56 stations on a coast- 
to-coast network of the Columbia Broadcasting 
System. It is estimated that the listening audience 
is 35,000,000 people a month. 


One of the principal objectives of these Johns- 
Manville commercials is to constantly build in the 
minds of the public the importance of the Building 
Materials Dealer. . . pointing out that he is quali- 
fied as a home consultant because of his knowledge 
of materials and his long experience and training 
in the home owner’s maintenance problems. 


Johns-Manville, 22 E. 40th St., New York, N.Y. 
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Hold the Retail Lumber Front 





















In many sections of the country the plight of the retail lumber and building ma- 
terial dealer is becoming serious if not desperate. Something will have to be 
done and done quickly to see to it that these institutions vital in the construction 
and maintenance of American homes do not perish in the war, and by their pass- 
ing, drive a telling blow at wartime morale and seriously impede post war 
recovery. 


It is no accident that to the original function of the lumber yard of a hundred 
years ago has been added the distribution of an ever increasing variety of build- 
ing materials—materials which require the same kind of handling and selling as 
lumber with which and to which most of them are applied directly or indirectly. 
Retail lumber dealers have earned and held the confidence and respect of build- 
ing material manufacturers, and in so doing, have become the focal point in the 
nation’s second largest industry. 


To let them become casualties from sheer neglect is to invite a stunning and 
paralyzing home front defeat, and one from which recovery will be difficult if 


not impossible. 


Several measures suggest themselves. One is outright subsidy (England has 
tried it in various forms)—that is, payment to the dealers in each community of 
a percentage of total sales of building materials normally carried by them, and 
now by-passing them to Army, Navy and other government purchasing bodies. 
We think outright subsidy is unnecessary and wasteful. 


Another idea is to place all government orders through groups of retailers in 
a given section, all of whom will participate in unloading, storing and deliver- 
ing to government jobs. They have the warehouses, they have the trucks, they 
have the trained manpower, and they have.the experience. The opportunities for 
savings in warehousing and delivery co3ts are obvious. Pooled lumber yard 
labor can answer the participation probl 2m of yards remotely located in any 


given area. 


The American Lumberman tosses this proposal into the ring to start some neces- 
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Publisher. 


sary thinking on the problem. 





_—. a good part of current output is going 
for direct war needs, Upson Panel Board is 
not now on the critical list. Shipments in reasonable 
quantities can be made for countless uses in remodel- 


ing, modernization, restyling and repair. Keep your 


stock up. Take steps to move it faster. For example... 








p> THERE'S MONEY IN CRACKED CEILINGS. Eight out of ten 
homes over two years old have cracked plaster. Owners are 
glad to end patching troubles with Upson Crack-Proof 
Panels—the only material designed especially for this 
purpose. Applied in a few hours—right over old plaster. 








> MILLIONS NEED MORE ROOM. You have the answer in 
Upson Panels. Ideal for finishing attics. Easier, cheaper 
to apply. Much higher insulation value than plaster. Pre-sized 
—one coat of paint is usually sufficient. Never more 
than two. Or let pebbled factory finish remain untouched. 











p> TILE EFFECTS ALL CAN AFFORD. Build profitable volume 
—with low-cost Upson Dubl-Thik Fibre Tile. Pre-sized fuzz- 
less surface. Two coats of enamel produces finish that looks 
and cleans like porcelain. Applied over old walls without 
furring. Cost, applied, is only a fraction of similar materials. 





p> HELP EQUIP REFUGE ROOMS. Shield windows from the 
inside with Upson Panels—a vital aid in air raid precaution. 
Thousands of feet being used. Tight seal permits normal inte- 
rior lighting—aids morale. Protectsagainst deadly flying glass. 
Will not splinter, Can be decorated to conform to any interior. 





LEADING SPECIALISTS IN QUALITY PANEL BOARD FOR 32 YEARS 
> Always Look for the Blue Center 
THE UPSON COMPANY + + + + LOCKPORT, NEW YORK 
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Civilian goods production, now 
going into concentration phase—a few 
plants to be designated to produce for 
civilian use—likely to affect builders 
hardware, paint and varnish, and pos- 
sibly other lumber dealer lines. Move 
can give much desired certainty to 
supply situation. 


Plastiesin which great faith was 
reposed for production of substitute 
materials in days immediately follow- 
ing Pearl Harbor, went into eclipse for 
various reasons during January and 
February, now appearing without fuss 
and flurry in many forms. Among 
them, screen, tubing and small struc- 
tural shapes. 


Tire industry has suggested a plan 
whereby mechanically usable passenger 
motor cars can be kept running for 
two years. Adoption of plan is con- 
tingent or whether or not Army will 
release necessary materials. Plan is 
based on recaps, quantity of synthetics 
probably available, and success of rub- 
ber salvage collections. 


New England white pine ceiling 
prices likely to be released by the time 
this is in readers’ hands, probably ef- 
fective 10 days after release. Indica- 
tions are that ceiling prices will be 
little different from those originally 
proposed by OPA. Possible that 
round edge ceiling will be slightly 
higher than originally proposed. 


Long term credits for home insu- 
lation have been granted by removing 
insulation from CCR “W.” Same ap- 
plies to storm doors, weatherstripping 
and conversion from oil to solid fuel. 
FHA will insure insulation loans on 
36-month credit extension, no time 
limit if loan made without benefit of 
FHA. Heavy sales of insulation 


should result, and season should begin 
earlier. 


Solid fuel dealers with maximum 
prices abnormally low in relation to 
prices established for competitive sell- 
ers can apply for relief under Amend- 
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GUIDE POST 


ment No. 3 to MPR No. 121, issued 
July 30. Provides seller can file appli- 
cation for an order of adjustment in 
accordance with Procedural Regula- 
tion No. 1 if can show substantial hard- 
ship and no increase in general retail 
level. 


Schedule No. 97, covering south- 
ern hardwoods, revised on July 22, 
now conforms to Appalachian and 
Central hardwood schedules, increases 
prices on certain items of white oak 
and red oak, establishes ceiling for 
pecan. 


Hardwood freeze, widely rumored 
several weeks ago, not now in pros- 
pect. Government and hardwood in- 
dustry cooperating closely, keeping 
each other closely informed on require- 
ments and production figures. All fac- 


tors prefer voluntary teamwork to 
freeze order. 


Three years of war sees most of 
England’s busses and trucks still run- 
ning despite fewer spare parts than we 
have, and widespread destruction from 
air raids. SAE studying British meth- 
ods of truck conservation and learning 
a lot. 


Wartime service from lumber 
dealer associations proving more indis- 
pensable every day. Latest example 
to reach us—Don Campbell’s ‘“‘Cost of 
Doing Business Survey” among Ken- 
tucky dealers to provide information 
helping to stop leaks in operating cost. 


"Failure to understand that in 
one way or another retail lumbermen 
are being legislated out of business at 
a time when they are needed more 
than at any time in our history... 
a situation which cannot continue— 
should not continue,” is part of the 
best presentation of the retail lumber 
dealers’ plight we have seen. Comes 
from Bill Bell, Western Retail Lum- 
bermen’s Association. 


Fate of L-121] again surrounded 
by cloud of rumors, most of them 


contradicting one another. You can 
get money that lumber will go on crit- 
ical list, and just as good money that 
it will not. One rumor says small 
mills exempt from order will be able 
to sell to retailers. Another says pub- 
lic market for lumber will fold quicker 
than most people think, and that re- 
strictions on civilian use will continue 
up to that time. WPB at the moment 
seems to be sure of only one thing 
about lumber—there isn’t enough to 
go around today. 


Forestry companies of the Corps 
of Engineers, functioning at present 
time, are completely staffed and fully 
manned from former loggers already 
in the Army. No further moves con- 
templated now. 


Selective Service directors in the 
Pacific northwest have been instructed 
to give careful consideration to occu- 
pational classifications of skilled work- 
ers in logging industry. Cases should 
be handled locally by the employer 
likely to be penalized through loss of 
necessary men. 


Steel ingot capacity for the 
United States of 98,279,970 tons by 
mid-1943 recommended by WPB, is 
nearly 10 million tons more than pres- 
ent rated capacity of the industry, 
about ten percent below figure orig- 
inally recommended. Expansion pro- 
gram starts with expansion of iron ore 
mining, includes enlarging old fur- 
naces, building new ones, using hot 
metal from blast furnaces instead of 
cold scrap. 


Fifteen billion dollars is the fig- 
ure estimated as 1942 farm income, 
perhaps highest in history. Other in- 
come groups show increases. For the 
many items and services retail lumber 
dealers can still sell this offers encour- 
agement. Sales may be smaller, and 


consist of fewer items, but they should 
be much greater in number—particu- 
larly to the farmers. 
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American Lumberman Wartime Sales 


WQ factors 
make hardwood 
flooring as a 


Jf pair item par- 
f/f ticularly elig- 
ible to be 
classedasa 
War-time Sales 
Opportun- 
ity for building material dealers. 
Namely, it is in good supply at the 
mills and is thus available to dealers, 
and a potential market for it exists in 
almost every village and hamlet. 

The wartime curtailment of private 
home building has been accompanied 
by a very evident slump in the demand 
for hardwood flooring. For the most 
part, war houses are equipped with 
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softwood floors. Consequently, manu- 
facturers have been reporting that 
stockpiles of hardwood flooring are in 
splendid shape and are ever growing. 
Recent reports from some lumber mar- 
kets have shown a slight drop in floor- 
ing prices. Hardwood flooring for re- 
modeling jobs is readily available and 
at a reasonable price. 

The scarcity of wool has put rugs 
and carpeting on the hard-to-get list. 
The prospect who is finding it difficult 
to replace a worn rug or carpet will be 
glad to listen to a dealer’s story about 
how easy it is to install a beautiful 
hardwood floor and thus obviate the 
need for a new large rug. Further- 
more, most home owners are surprised 
to learn that a new hardwood floor, 
completely installed and finished, costs 





no more than a good domestic rug. 

A campaign recommending smaller 
rugs, with increased emphasis on the 
natural beauty of uncovered floors, has 
been used in the past few years with 
considerable success by at least one 
manufacturer. 

First step for the dealer is to de- 
termine what he has to offer his pros- 
pects. Hardwoods commonly used for 
flooring are maple, beech, the oaks, 
pecan, walnut, birch and ash. 


Selection 

Toughest of all hardwood flooring is 
pecan. Government tests have shown 
it to be 20% harder than maple, 25% 
harder than white oak, and to have 
shock resistance or toughness approxi- 
mately 40% greater than maple and 
50% greater than white oak. It has a 
natural beauty that is somewhat dif- 
ferent from the other hardwoods which 
suits it to household as well as to in- 
dustrial, dance-hall and gymnasium 
use. Only in recent years has pecan 
been produced in quantity. 

Maple too is a toughie, traditionally 
used to a large extent for commercial 
and industrial jobs. At present, stocks 
of the commercial and industrial grades 
are somewhat depleted as government 
demand has been heavy. However, 
first grade, standard 2% inch maple 
flooring and 11% inch face maple floor- 
ing, which is ideal in appearance and 
durability for home use, is plentiful, as 
it is not in demand for public or indus- 
trial buildings. Maple has begun to 
enjoy increasing popularity for resi- 
dential flooring, and the public is com- 
ing to appreciate the practicability and 
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beauty of maple for this purpose. It is 
somewhat lighter in color than oak, 
and a variety of new finishes have been 
developed for maple flooring in recent 
years. 

Beech has physical properties sim- 
ilar to maple, but it shows more grain 
pattern, and has a deeper natural color. 
3irch and walnut are suited to use in 
decorative floors, can be used in blocks 
or in border patterns, as they provide a 
contrast in tone and grain to other 
species. 

Oak, of course, has been the most 
universally popular of all floorings 
used in the home. Equal satisfaction is 
to be had from either red or white oak. 
Red oak is usually lower in price. It 
has a somewhat more uniform texture 
and evenness of color. Some believe 
that it is easier to finish. The durabil- 
ity of the types is recognized as nearly 
identical. 

Least expensive of the flooring types 
is strip flooring, but often others, less 
commonly used, are appealing to home- 
owners who are interested in the 
unique, or who wish to achieve some 
specific effect. Plank type flooring is 
designed to afford the rustic appear- 
ance of ancient hand-hewn timbers with 
the practicality of modern flooring. It 
complements the furnishings of the 
glorified cabin type of home, or one 
which is done in the early American 
mode which has been so highly popu- 





Plank type flooring (red oak) 
ideal for rustic or Early Ameri- 
can homes. 


Bruce photo 
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lar in recent years. Plank flooring runs 
about 30 percent higher in cost than a 
like grade and species of strip flooring 
and it requires considerable skill and 
time to lay a satisfactory plank floor. 

Block flooring is prepared by fasten- 
ing trimmed short lengths into units, 
which may be installed in a variety of 
ways to provide interesting floor ef- 
fects. Its cost is about 25 percent 
more than that of strip flooring. 


Cover photo: Courtesy of E. L. 
Bruce Co., Memphis, Tenn. 


Other photos: Courtesy of E. L. 

Bruce Co. and Wisconsin Land 

& Lumber Co., Hermansville, 
Mich. 
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Merchandising 

This is a time for personal solicita- 
ticn. Dealers whose normal business 
has been curtailed by wartime restric- 
tions now have the extra time needed 
to make calls. Furthermore, the air 
1aid meetings, first aid classes, etc., of 
recent months have given new life to 
the friendly, democratic spirit that 
basicly underlies the American way of 
living, and have made the task of the 
salesman who calls on people in their 
homes infinitely more pleasant. 

Wherever possible any inquiry in 
response to a newspaper advertisement 
or a mailing piece on flooring should 
be followed by a personal interview. 
Give the inquirer the facts for which he 
asks in a face to face conversation ; and 
when an exit is made leave some piece 
of printed literature or a card or an 
estimate sheet showing the cost of fix- 
ing his floor with the prospect to re- 
mind him of the visit. People hesitate 
to dispose of literature which has been 
presented personally. 

A review of the customer file is a 
source of excellent ieads for flooring 
sales. Having done some work for a 
party, a dealer who knows his com- 
munity often has an accurate idea of 
the type of floors in the particular resi- 
dence. Being favorably known to the 
individual through a former contact is 
a recommendation that will gain en- 
trance for the flooring story. 


Top right: Construction of a 
flooring block. Right: Three 


types of decorative flooring; 
Wis. Land & Lbr. photos 


Amemcanfiimberman 


Best floor replacement market is 
naturally among home owners whose 
dwellings are fifteen or more years old. 
In that amount of time softwood floors 
have usually become pretty well 
marred. Castors on furniture dig in 
and leave unsightly holes and grooves. 
Softwood flooring usually hollows 
slightly around much used doors. 
Growing children or pets are bound to 
leave marks on the softwood floors. 
Nails work loose in softwoods and 
floors begin to squeak. If the home- 
owner has been careless about main- 
taining a perfect finish on the softwood 
floor, dirt becomes imbedded in it, pre- 
senting a dingy drab appearance which 
no amount of washing will erase. 

All of these conditions can be spotted 
by the lumber dealer and pointed out 
to the homeowner in a sales visit ; and 
the dealer can almost promise that 
they will never again occur if hard- 
wood flooring is installed. The lasting 
beauty of hardwood flooring when fin- 
ished by modern methods, is one of the 
dealer’s best sales points, along with 
the ultimate economy that is a result of 
its durability. 

It is well to have something at hand 
to show the prospect the moment that 
a slight interest in the sales story is 
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apparent. Several panels of flooring 
completely finished, such as_ those 
described below, can be carried in the 
dealer’s car, and can be brought forth 
without trouble or delay so that the 
prospect may see exactly what the 
dealer is offering. 

The yard office should also be 
equipped to give a prospect an adequate 
demonstration of what new hardwood 
flooring can do for the appearance of 
his home. The expense of reflooring 
a sizeable strip of the showroom with 
panels of a number of types of hard- 
wood floor has been found to be well 
worth the cost by many dealers, who 
have garnered inquiries and jobs from 
this type of display. One especially 
effective showing was made by a 
dealer who floored four foot strips of 
considerable length with various types 
of flooring and then continued these 
strips up the wall for a wainscoting 
where the floor met the wall. 

Portability of samples is highly de- 
sirable and the rack illustrated is of a 
type that will accommodate panels of 
flooring and other materials. The floor- 
ing should be made up tight, in a con- 
venient sized panel, and finished as it 
would be when laid. Each panel would 
be of a different species or type. It 
would also be advisable to make up one 
panel of old marred softwood flooring, 
to be brought out with the others for 
comparison. The slanting support at 
the top is an ideal place to display the 
panels when they are drawn from the 
rack below. These portable , panels 


have more than one use. They may be 
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used in the window for a special floor- 
ing display, and can be carried in a 
salesman’s auto on personal calls, as 
suggested above. The rack to hold 
the flooring and other panels is of sim- 
ple construction ; its dimensions can be 
altered to fit the available space in the 
showroom and to accommodate panels 
of a size best suited to the individual 
needs. 

It is advisable to carry a line in all 
the company advertisements about 
flooring replacements as well as ads 
devoted entirely to flooring. 

Price is an important factor in a 
hardwood flooring sales story, as most 
people have the mistaken idea that it is 
strictly a luxury item. The retailer’s 
best argument is to carry a complete 
job price for re-flooring an average 
sized room (12x15 recommended) in 
his newspaper and other advertising. 
Costs 

This figure is not difficult to com- 
pute. It should probably be estimated 
on the basis of laying a new hardwood 
strip floor immediately over the present 
floor, and finishing it for use. A lead- 
ing mid-West flooring specialist esti- 
mated that about five man hours are 
required to lay an average hardwood 
strip floor in a square cornered room, 
12x15 feet. This is on the basis of 
three to four hundred square feet of 
flooring per eight-hour man day, and 
does not include the previous prepara- 
tion of the room for the laying process. 

. Block flooring is a somewhat differ- 
ent proposition, and the figure is low- 
ered to 200-250 square feet per eight- 
hour man day for the average sized 9x9 
inch squares, or a total of about eight 
man-hours for our typical 12x15 foot 
room. To finish either floor properly, 
hy modern penetrating finish methods. 
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an additional two-man hours should be 
added ; an average of 600 to 800 square 
feet of floor space per day being the 
basis. This last figure may be almost 
entirely eliminated through the use of 
one of the factory finished floorings 
now being marketed by several flooring 
manufacturers. The cost of the floor- 
ing itself is naturally somewhat higher 
than that of the unfinished product, 
but manufacturers of the factory fin- 
ished product claim that the installed 
price is no higher. 

In estimating material requirements 
the following practices will be found to 
be practical : 

To floor a given space in oak, com- 
pute its area by multiplying the length 
of the room by its width. Our sample 
room contains 180 square feet. Add 
to the area the following percentages 
for these types of strip flooring. 

50% for }%x1% inch flooring 

3714% for 42x2 inch flooring 

334%4% for $%x2% inch flooring 

331%4% for 3%x1% inch flooring 

25% for 3x2 inch flooring 

334%4% for %x1% inch flooring 

25% for %x2_ inch flooring 

The computation for maple, beech 
or birch flooring is made by adding the 
following percentages to the floor area: 


Y%,¥and33 % inch 
Face Width inch flooring flooring 
1% inch 50% 331.4% 
2 inch 371% =. 25% 
2% inch 334% = 22M 
3% inch 24% Not Made 


‘The above figures are based on lay- 


ing flooring straight across the room. 


‘Where there are bay windows or othér 
projections; allowance should be made 
for additional flooring. It is well to 
figure on five per cent additional floor- 
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ing to take care of floor layers’ cutting 
and possible damage in handling. Block 
flooring is purchased by the square foot 
so the area to be covered is the only 
figure needed. 

To arrive at a price to be inserted 
in the advertising layout included with 
this article, multiply the five hours re- 
quired to lay a strip floor in a 12x 15 
room by the local wage scale and add 
to this figure the cost of forty to sixty 
extra minutes for removing baseboard 
and preparing the old flooring surface 
to take the new floor. To this, add the 
price of 237 lineal feet of ‘flooring, 
figuring on 3¢ x2 inches as the type 
most desirable for laying over old floor. 
Other sizes may be figured from the 
scale given. above. Another addition 
for nails and for building paper to 
cover the entire area should also be in- 
cluded in the final price, as well as ma- 
terials and time required to sand and 
apply the finish. 

Pointers on Laying Flooring Over 
Old Floors 

Old floors will serve as sub-floors, 
but require careful examination before 
the new flooring is laid. Some of the 
boards may be loose or warped, and 
these should be nailed down securely, 
being careful that nail heads are well 
driven in. Take care to put more nails 
in squeaking boards until the movement 
that causes the noise is eliminated. 
Humps in the old floor, or board edges 
which have turned up should be planed 
down even, to give a smooth surface. 
Remove the base shoe or moulding 
strip at the baseboard, and lay build- 
ing paper after the old floor has been 
carefully swept clean. 

Then proceed by laying the new 
flooring at right angles to the old floor- 
ing strips. Thin, 3 inch strip flooring 
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available in 114 and 2 inch face widths 
in maple and other hardwoods, is espe- 
cially recommended for laying over old 
floors, but the 5@ inch thickness may 
be used very satisfactorily. Start 
square with the room against either 
wall, face nailing the first and last 
strips where they will be covered by 
the base shoe, and blind nailing the rest 

















on the tongue edge. An expansion 
space of at least one half inch should 
be left at each wall, to be covered by 
the base shoe. 

Do not try to hammer each strip of 
flooring into its final position as soon 
as it is nailed, but after laying three or 
four pieces of the flooring, place a short 
piece of straight edge hardwood or 
grooved flooring against the tongue of 
the outside strip of flooring and drive 
it up snugly but not excessively tight. 
Repeat this as the work progresses, 
care being taken not to break the 
tongues. The short pieces can be scat- 
tered over the floor area, but should 
be used at entrances and doorways as 
little as possible. It may be necessary 
to trim the bottom of doors, due to a 
slightly higher floor level. 

Block flooring for nailing is installed 
in a manner similar to strip flooring, it 
being blindnailed. Manufacturers usu- 
ily ship an equal number of right 
tongue and left tongue blocks, and 
some brands have nail holes drilled to 
prevent splitting. 

Plank flooring is not tongue and 
grooved, and necessary accessories for 
its installation, such as screws and 
plugs, are furnished at extra cost. The 
task of matching and fitting. the planks 
Sa particular and time-taking one 
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Nailing 

One essential to successful floor in- 
stallation is adequate nailing practices. 
Only by using a sufficient number of 
nails in both the finish flooring and 
the old, under-flooring, is lasting free- 
dom from squeaks assured. Nails 
driven blind go in at the top of the 
tongue at an angle of about fifty de- 











grees. Spiral nails which have an 
extra holding quality are especially 
recommended. For general practice 
the following thumb-nail rule about 
nailing can apply to hardwood floor- 
ing. 

For % inch flooring, 4-penny cut 
steel flooring nails, driven nine inches 
apart are recommended.  3-penny 
finishing nails may be substituted. 

For 25/32 inch flooring, use 6, or 
not over 7 penny cut steel, flooring 
nails, or spiral nails driven not more 
than 16 inches apart. 


See 


Ee — 
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Where neither spiral nor cut steel 
flooring nails are available, wire cas- 
ing nails may be used. 

Finishing 

Accepted as the “modern” way to 
fnish hardwood floors is the process of 
applying one of the new penetrating 
seals. In fact, one flooring manufac- 
turer goes so far as to state that “sur- 
face finishes (shellac and varnish) 
should never be used on hardwood 
floors.” 

Chief advantage of the penetrating 
finish is its freedom from marring, and 
the fact that small worn places can be 
renewed without refinishing the entire 
floor. The renewed spot cannot be dis- 
tinguished from the rest of the floor. 

Chief disadvantage of the penetrat- 
ing finish, as stated by one paint manu- 
facturer who makes both types, is that 
it has more of a tendency to water 
spot, than does a surface film job. 
However, if a spot becomes blackened 
or smudged, it may be burnished off 
with fine steel wool and look as good 
as new. 

First step in finishing is sanding, 
best done by machine. Floors should 
be traversed several times, working the 
first traverse across the grain, and then 
lengthwise with the grain. No. 2 sand- 
paper is a good starter, graduating to 
No. % on the second traverse and to 
No. O or 00 on the third and fourth 
traverses. A final buffing or cleaning 
with fine sandpaper or steel wool is 
then recommended before the finish is 
applied. The finish should be applied 
immediately after the final buffing to 
prevent grain raising. 

The penetrating finish can be applied 
by brush, or with cotton waste. After 
a certain drying period, specified in 
the directions which come with each 
can, the excess finish is wiped off, and 

















Easy to install over present 
Worn and marred floors 


Materials Now Available 
& 


Call us--We take care of all details 


(Company Imprint Here) 
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Low First Cost 


A beautiful hardwood floor com- 
pletely installed and finished costs no 
more than a domestic rug. 


Low Yearly Cost 


Hardwood flooring in a residence will 
retain its beauty for more than the life- 
time of the house. When divided by the 
years of service it will give, the first 
cost of hardwood flooring shrinks to 
insignificance. 


Low Maintenance 


Modern flvor finishing methods result 
in a surface which will neither scratch, 
chip nor mar.- Worn spots can‘ be re- 
newed at low cost without the necessity 

for refinishing the entire floor. 
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natural unwaxed finish has a dull 
lustre. Some brands of the penetrating 
finish may be had in darkened or tinted 
shades, but the usual practice is to 
apply an oil stain to the floor before 
applying the finish if a darker than 
natural result is desired. 

Factory finished flooring has much 
to recommend it for remodeling jobs. 
The finish is applied under controlled 
conditions, and an even, perfect appli- 
cation and result is achieved. Pene- 
trating seals are used and wax applied 
at the factory. 

The product is a time-saver on the 
job, and time is often an important 
element when working in an established 
home, where the customer is naturally 
anxious to resume use of the improved 
room as soon as possible. Red and 
white oak, maple and beech are com- 
monly manufactured into factory fin- 
ished flooring. Sizes recommended 
for laying over old floors are %4x2Y% 
inches and 3 x 2 inches. 
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Storage and Handling 

Hardwood flooring is a_ valuable 
commodity and worthy of careful han- 
dling by dealers and builders. Before 
shipment it is stored in well ventilated 
warehouses, and it usually arrives at 
the dealer’s siding in good condition. 
It should never be unloaded in the rain, 
and should be covered by a tarpaulin 
while being hauled from the car to 
sheds. Always store flooring in a 
closed shed. 


Flooring bundles should not be 
stacked too close together or in solid 
piles. The more air circulation around 
each bundle the quicker and better it 
throws off any absorbed moisture taken 
on after leaving the factory. If pos- 
sible it is desirable to stack the floor- 
ing in the home where it is to be laid 
a few days in advance, to allow it to 
adjust its moisture content to that of 
the building before it is nailed down 
tight. Never lay flooring in a damp, 
cold building. 
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alter another short drying period a 
second coat can be applied. The pro- 
cess varies to some degree with the 
brand of finish selected. 

A high polish can be given to the 
floors so finished by waxing. The 
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The aim of the Editors in presenting the 
American Lumberman Portfolio of Wartime 
Sales Opportunities for lumber and building 
material dealers is not only to supply read- 
ers with all the information needed to suc- 
cessfully merchandise each of the items 
discussed, but also to put into their hands 
the tools with which to do the job. 

With each article in the series there will 
be presented a sample mailing piece, a 
sample newspaper advertisement, or both. 


A mat of the two column newspaper ad 
reproduced on this page, from which any 
local newspaper office can inexpensively 

, make a printing plate, is available from the 
American Lumberman for 25 cents. 


For the mailing piece reproduced on the 
facing page, and for others which will come 
' with this series, the American Lumberman 
is giving its readers the advantage of a large 
quantity reprinting rate on small quantity 
orders. Prices for these reprints, with or 
without the dealer’s imprint, will be fur- 
nished upon request by the 


AMERICAN LUMBERMAN 
431 So. Dearborn Street 
Chicago, II. 


new beauty to your home 


+ 
Installation over old floors is 
simple. Call us—we will ar- 
range all details 
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Hardwood Flooring 


now available for adding 
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Always in Style 
* 


Economical—A Hardwoed Floor 
costs no more than a domestic 
rug and never wears out 


Hardwood Floor 
installed and 
finished in aver- 
age room (12'x 
1S’) only 


Company Name and Address 


JILL 


Call us for free 
estimate on 
your room 
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Cedar Closets 


appeal to conservation 
conscious Americans 


For some time to come, the average 
dealer’s livelihood will be derived from 
repair and maintenance work on homes, 
which, if kept within reasonable 
bounds, is not restricted in L-41. This, 
applies to work which is necessary to 
keep the residence livable: new roofs, 
where old ones are leaking, new siding, 
foundation repairs, stair replacement, 
etc. 

These sales will provide the footing 
for the dealers’ business ; but not to be 
sneezed at are those jobs to be classi- 
fied as remodeling-modernizing, which 
are limited in amount to $500. These 
are jobs which are not strictly neces- 
sary to maintain the livability of the 
residence, but are never-the-less worth- 
while improvements. 

There are two ways of capitalizing 
on this type of work. When restric- 
tions are put upon any human activity, 
the public feels the urge to use what 1s 
leit free to them right up to the limit 
of the restriction. In the case of build- 
ing limitation, present day high wages 
and general employment are providing 
the means for the public to do so. 

The lumber dealer who is working 
on a repair-maintenance contract may 
well suggest to his customer that while 
the workmen are on the job, he might 
as well use up some of the $500 he is 
entitled to spend in the remodeling- 
modernizing category. This hint fol- 
lowed by some specific suggestions of 
desirable improvements of this nature 
often lead to an extra figure on the 
final bill. 

Or the situation may be approached 
from another angle. Astute merchan- 
dising of some small remodeling item 
can be the wedge to a larger repair- 
‘maintenance job. No matter how it 
is used, it is necessary to have some 
specific small job in mind on which the 
total cost can be quoted in a single 
figure. 

Conservation conscious Americans 
are quick to see the logic in a sales 


story which advocates the conversion 
of an ordinary closet into a cedar lined 
clothes closet. The original cost is 


soon more than repaid in savings on 
moth damage to clothing, and the elim- 
ination of the need for any further dec- 
orating of the closet. 

The cedar lining is left uncoated and 





Six packages of 3!/4 inch red cedar 

closet lining, enough to line an average 

sized closet, which requires about 175 
square feet of material. 


unfinished. Mere occasional dusting is 
the only treatment needed. 

The item is a good one to feature in 
local newspaper advertising at this 
time. The clothes saving theme can 
be stressed and tied up with a patriot- 
ism angle. It can be shown, at a 
time when winter clothes are being 
stored for the summer months, that 
professional storage charges are saved 
by those who have their own cedar 
closets in which to hang their garments. 


The ad should carry a single figure as 
the total cost for cedar lining an aver- 
age sized closet (314x6 feet with an 
8 foot ceiling). 

It is not hard to compute this figure. 
It can be estimated that such a closet 
will require about 175 square feet of 
cedar lining, and it will take a pro- 
fessional carpenter about eight to ten 
hours to install it. 

Cedar lining comes paper-wrapped in 
packages, 2% inch stock having 48 feet 
to the package, 314 inch stock, 32 feet 
to the package. A closet will require 
about four packages of the former or 
six of the latter size. Chicago retail 
prices would make the material cost the 
customer about $17. 

The installation problem is not a 
great one; the householder can do the 
work himself if he so desires. The only 
unpleasantness is caused by the small 
quarters in which the work is done. 
The lining may be applied over almost 
any type of wall, but furring strips 
should be used if the original wall is 
plaster. 

If the handyman-homeowner plans 
to install his own lining over plaster. 
the dealer can save him some sweat and 
profanity if he will explain to him the 
principle of stud spacing in the av- 
erage closet. It will help to keep the 
amateur builder from driving 14 nails 
in his furring strips for every one that 
strikes a stud behind. 

It is wise for the home owner to 
select as the closet to be lined one 
which does not ordinarily have a great 
deal of traffic passing. through it. The 
best results are obtained from a closet 
which is used more or less as a storage 
place for clothes which are out of sea- 
son. 

The dealer should also suggest that 
the closet be properly equipped with 
a pole for hanging clothes and shelf 
space for storing wool blankets, etc., 
so that it may be utilized to full advan- 
tage, and be convenient to the ultimate 
degree. 
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The USG remodel research home in 
Park Ridge, Ill., is more than just an- 
other worked over 60-year old house. 
Inspired by the unique possibilities of 
the task assigned him, Eugene Voita, 
architect, approached the entire prob- 
lem from the standpoint of just what 
could be done—room by room and fea- 
ture by feature—to renew the life of a 
60-year old dwelling. Particularly with 
an eye to applying non-critical mate- 
rials, Mr. Voita created a laboratory 
study in practical remodeling that is 
not only timely, but is complete. 

By taking the primary assumption 
that a good remodeling job should not 
attempt to make as radical a change as 


(Continued on Page 25) 
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Exterior of USG remodel research home 
in Park Ridge, Ill., after architect Eugene 
Voita completed modernization 


Above, the research home as it ap- 
peared before it had been overhauled 
room by room and feature by feature 


Note the narrow front window and the 
three windows on the side taking up 
available wall space before remodeling 





Below, this corner was made attractive 
by shelves sweeping up the chimney 














Above, view of the living room part of 
the dining-living room after rehabilita- 


Note absence of center window 
providing attractive wall space. Front 
window and drape tracks concealed by 
valances add to beauty. Below, old side- 
wall, improvements of which are shown 
by pictures on each side 


tion. 





View of dining space: note drape track 
covered by valance, drapes for privacy 
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possible, but rather should make the 
least possible change to accomplish liv- 
ability and modern attractiveness, Mr. 
Voita has presented the building field, 
and particularly those interested in the 
repair, maintenance and remodeling 
field, with scores of practical sales fea- 
tures, any one of which can be incor- 
porated in almost any house without 
reference to the adjacent features 
found in the USG house. Or, to put 
it another way, any group of ideas pre- 
sented by this house could be incor- 
porated in almost any other remodeling 
job. 

lor this reason the USG house is 
presented as a series of projects with 
accompanying sub-features each one of 
which is capable of being sold alone 
hy lumber dealers’ staffs and contrac- 
tors. 

Exterior 

Work on the foundation, the roofing 
and siding jobs could, of course, be 
accomplished under maintenance and 
repair. Brick foundation walls were 
generally sound, but a hole had been 
cut in the foundation to get the furnace 
in at one time and this patch work had 
opened up. Also at one point in the 
laundry the brick foundation appeared 
to have been put in at a later time 
and was not keyed into the original 
brick work. Apparently, also, when 
the original furnace was put in the 
craftsman took no heed of the main 
beam through the center of the house 
and hacked into it at various spots to 
install heating ducts. As a result, this 
beam was greatly weakened so there 
was considerable sagging through the 
middle of the house. It was, there- 
fore, necessary to level the entire house 
in order to get walls, floors, and ceil- 
ings into proper alignment. 

The exterior of the house was mon- 
grel type, but by removing the old 
porch, more simplified lines were ob- 
tained. Dy changing the window ar- 
rangement, it was possible to create an 
acceptable design resembling early 
colonial type houses. This alteration 








Above and at right, 
views of remodeled re- 
ception room and 
stairs. Compare with 
lower left "before" 
view. Note addition 
of closet, letter rack, 
right of closet door. 
Above, handrail tha t+ 
reaches around bend 
in stairs is safety im- 
provement. Lower 
right, compare sliding 
closet door with swing- 
ing door just below, 
note safety and utility 
improvement 


necessitated a new entrance of stock 
design. The stair hall window was 
re-spaced and a large picture window 
cut into the front wall of the living 
room. Extending the original roof at 
its same pitch on the east side fur- 
nished a natural canopy over the new 
entrance and the new window arrange- 
ment, plus shutters all around im- 
proved the exterior appearance. 





Roofing 

The east rear kitchen wing had a 
very poor roof condition which cre- 
ated a valley that was always full of 
leaves and was a pocket for water. To 
correct this, furring was put over the 
old roof providing a valley to spill the 
water on the other side of a little 
gable. An additional dormer in the 
second floor of this rear section pre- 











sented a more efficient and interesting 
roof plan. The old roof shingles were 
bad and the practical way to solve this 
was to re-roof. 


Siding 
The old siding was covered with 
clapboard siding. Its greater width 


helped to create strong horizontal lines 
and to pull the house down to the 
ground. The landscaping was designed 
to be informal, and to carry out this 
thought, the old concrete sidewalk was 
broken into slabs of irregular shape re- 
sembling flagstones to create entrance 
walks to front and rear. 
Living-Dining Room 

The old living room was about 13- 
feet, 4 inches wide and almost 30-feet 
long, much larger than the average liv- 
ing room. It was decided this would 





make a modern living-dining room, so 
the entrance between the old dining 
room was closed off and a new en 
trance opening into the hall to the 
kitchen was created in that part of the 
living-dining room that would be din 
ing room. It happened that on the 
west wall there were three window: 
that cut up the space so that there 
vas very little wall space. To remedy 
this, the center of the three windows 
vas taken out and put in the old din 
ing room which was to he converted 
into a study or utility room This 
vindow took the place Ola small win 
dow high up in the wall of the old 
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Above, an "after" view of the kit- 

chen. Kitchen ceiling has been 

furred down around the edges 

forming colorful well in center, 

shaping the room. Right, old 
kitchen 


Circle, upper left, showing how 

teoculied dation was used with 

stock cabinets to fill out wall 

space, Circle just above, toe- 

nailed knickknack shelves and ceil 

ing furred down around the edaes 
to conceal piping 











Below, decals cut out 
and being placed by 
hand. Just below, a 
view of broom closet 
in entry above new 
basement stairway 

















Left circle, view of on-the-wall 
table being let down for use in 
serving. When up, this table looks 
like the caricature of a face, is 
made of scraps. Circle below, 
bench built-in for players rest pe- 
riods, or spectators in recreation 
room 
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Below, before and 
after views of the 
basement. A _ recrea- 
tion room was born out 











of the welter of pipes i 

4 and debris. Note re- 

3 flector type lamps 
Just above, sheetrock drops con- 
cealing pipes, but left open for 
access. Cold air ducts in base- 
ment are of sheetrock. At right, 

> a game progresses in the game 


room 
















































































As the floors in the living-dining 
room were good hardwood floors 
which, it was found, could not be 
matched except at an expense greater 
than the installation of a complete new 
floor, the flooring in the reception hall 
was taken up to patch the holes that 
had been left by the removal of the 
radiators in the living-dining room. 


Fiexible Partitions 


To separate the dining part of the 
living-dining room, two, ceiling full- 
width drape tracks with drapes were 
used to provide a flexible partition. 
Another similar drape on the south 
wall of the living room can be used 
to shut off the view from the new large 











window. These drape tracks are cov- 
ered with hard-board valances created 
for the room. 
Panelled Pattern 

The walls of the living-dining room 
were given open-joint sheetrock panel- 
wall treatment, and were painted a 
light blue. The open joints of the 
sheetrock were so designed that they 
created an integrating pattern on the 
walls and ceiling. 
Chimney Camouflage 

As it happened, the chimney jutted 
into the living-dining room at an odd 
point, and since a fireplace could not 
be incorporated economically, it was 
decided to sheath this chimney from 
Hoor to ceiling to create a straight 
line and then to extend a cabinet from 
the chimney to the door, with rounded 
corner shelves creeping up the side of 


the chimney, thus converting a liability 
into a featured asset. 
Antique with Modern Furniture 

The use of antique with modern fur- 
niture was worked out in detail in this 
room, for in any current remodeling 
project, it should be pointed out that 
it is not necessary to refurnish in or- 
der to give the house the proper at- 
mosphere. 
Reception Room, Halls 

While the stairs and reception hall 
were not ideal, it was decided to leave 
them, as they were in sound condition. 
The stair rail was of poor design and 
at the bend of the stairs near the sec- 
ond floor no hand-hold was provided. 
This was corrected by use of a single 
strip of wood railing screwed through 
short dowels at intervals to the knotty 
pine sheetrock that was used to enclose 
the old stair rail. This continuous strip 
of hand rail therefore was available 
around the entire bend in the stairs as 
well as in the straight portions. 
Picture Window 

The window at the bend of the stairs 
was an ugly feature and this was con- 
verted into an asset by putting a pic- 
ture frame type moulding around it, 
equipping the window itself with glass 
shelves for holding knickknacks or 
potted plants. 



















Cloak Closet Created 


In remodeling the reception room, a 
clothes closet was provided by merely 
enclosing the space, between the stairs 
and the wall partitioning off the old 
dining room, and providing a door. 


Reception Hall Floor 

As the flooring had been taken up 
from the front hall, 5¢-inch plywood 
was used to bring the level to the 
height of the original flooring and this 
was covered with a patterned linoleum. 
Hardboard Mail Rack 

One unique feature in the reception 
hall was a mail rack cut from scraps of 
hardboard used in the remodeling job. 


Halls and Closets 


In treating the halls, consideration 
was given to closets, of which there are 
altogether thirteen. The principal 
closet of the house was located at the 


Above, after and before 
views of girl's room. Old 
closet has given way to built- 
in vanity and twin closets 


At left, trophy wallboard 
provided for pinning pro- 
grams and other mementos 
to the wall. Left, above, all 
is vanity 











head of the stairs, with a door that 
opened toward the stairs in such a way 
that any one coming up the stairs was 
in danger of being knocked back down 
by any one opening the closet door. It 
was comparatively simple to widen this 
opening and, because of the narrowness 
of the second floor hall, it was logical 
to put in sliding doors and run all 
hanging space the full width of the 
closet, thereby providing complete 
usability of this very convenient stor- 
age space. This treatment eliminated 
the serious hazard of a swinging door 
at the head of a steep, winding stair. 
This closet is provided with both high 
and low hanging rods, to accommodate 
both formals and other types of cloth- 
ing that are out of use during off sea- 
sons. 


Pantry to Powder Room 


In converting the old dining-room 
into a study, or into a utility room 
that could be rented, it was essential 
that a bath be convenient. An ideal 
place for this bath, or powder room, 
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was in the kitchen pantry, which was 
actually located between the old dining 
room and kitchen. The old entrance 
from the pantry into the kitchen, there- 
fore, was closed off and a new one 
created in the short hall between the 
kitchen and old dining room. As the 
pantry already had a window and was 
under the second floor bath, it was in- 
expensive to convert it to lavatory 
purposes. To include a bath space, a 
corner of the old kitchen adjacent to 
the pantry, was also borrowed, and this 
space was reserved for a unit shower 
stall that can be installed at a later 
time. 


Kitchen Treatment 


As the kitchen had windows in 
it that were essentially sound, they 
were used. Also the existing plumb- 


ing lines were utilized with a minimum 
of change. As the windows were quite 
low, neither cabinets nor utilities could 
be placed in front of them, but space 
in the kitchen still could be used to 
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great advantage by spacing units be- 
tween windows. 


Hardboard Sub-Floor 


The floor of the kitchen, lavatory, 
and connecting hall was quite uneven 
and it was decided that this floor was 
to be covered with linoleum. To pre- 
pare for this linoleum % inch hard- 
board was laid over the old pine floor 
to form a perfectly flush base for the 
linoleum, Allowance for the differ- 
ences of level of these floor coverings 
was made during construction so that 
the finished floor levels are all the same. 
Well-Type Ceiling 

To hide the pipes in the kitchen, the 
ceiling was furred. down around the 
edges so that the center of the kitchen 
ceiling forms a well, that is flooded with 
color and light. This ceiling is painted, 
but the wooden cabinets and walls be- 
low the furred ceiling are enameled. 


Toe-Nailed Shelves 


In installing the kitchen cabinets 
stock units were used and as these units 
did not always cover the available wall 
space, toe-nailed shelving was used to 
extend these cabinets to fill the actual 
wall space. 


Upper right, using trophy pin 
board provided in boys’ room; 
and boy at study on the simple 
built-in table provided. At left, 
“before” picture of boy's room 
with same view below after re- 
modeling. Note how closet has 
been built out to provide hanging 
space, how shelves and drawers 
were built-in to take place of chif- 
fonier. At right, below, view of 
boy's room from closet to hall door 
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Fluted Millwork 


Throughout the house fluted mill- 
work was used. This was done be- 
cause it could be sawed into any length 
or shape, or form any kind of joint 
without a noticeable break. Fluted 
millwork, therefore, was used around 
the doors and windows of the kitchen. 


Cut-Out Tile Figures 


When stock decal tile figures did not 
fit the tile pattern used, the designs 
were cut out by hand and pasted on 
the tile squares to form a border around 
the kitchen. 

Basement Stairwell 

As the old stairwell to the basement 
was steep, hazardous and forbidding, 
the treads were widened to make it 
more usable and safe. The rear entry 
and stairway was lined with insulating 
sheetrock, adequately lighted, and 
papered with lively design. Here, too, 
the hand rail made on the job and 








fastened to the wall through short 
dowels was used to make progress up 
and down stairs safe. 


Broom Closet 

Approximately two feet of space 
originally had been wasted at the head 
of the stair platform, but this was 
turned into a broom closet simply by 
enclosing the space and providing a 
door. 


Basement Treatment 

The basement ceiling height was low 
and the original furnace pipes took up 
most of the space, so that the basement 
was useless for anything but heating 
needs, and laundry. To improve, the 
ceiling of the laundry was finished in 
44 inch sheetrock, and pipes furred in. 
Where it might be necessary to gain 
access to some of the pipes near the 
ceiling, the drops hiding them from 
view were not covered over across the 
bottom. Two courses of glass blocks 
in the east wall created a bright and 
cheery laundry. 

While it is true that in the remodeled 





At left and above, before and 
after views of bathroom; note 
how bathtub has been recessed 
into old closet, how a new gable 
in the roof has made room for the 
water-closet. Recessing the bath- 
tub was made possible and prac- 
tical when it was necessary to 
move the bathroom door into the 
bathroom to avoid the double 
hazard of opening a door situated 
at the head of two steps leading 
into the room 


house a new furnace was installed, this 
would not be necessary in all remodel- 
ing. The furnace was moved to the 
southeast portion of the old basement, 
which gave the heater room a window, 
under which is a space for a very fine 
work-bench. This move also kept the 
main hot and cold air ducts in the por- 
tion of the basement to the east of the 
chimney. 
Recreation Room 

The entire west portion of the base- 
ment where the furnace and coal room 
were before, was converted into a large 
playroom approximately 12-feet by 28- 
feet long with a built-in seat and cabi- 
pet for children’s muddy shoes and 
clothes. Because this development 
converted the basement into living 
space, it was necessary that the room 
he provided with two windows, Rather 
than place another window in the rec- 
reation room, swinging doors were 
placed between the laundry and _ the 
recreation room which allowed the one 
window in each section to serve as 
ventilation for both rooms. 





Built-in Wall-Table 

A novel On-the-Wall-Table, which 
appears to be a caricature of a face 
when backed to the wall, can be let 
down between two cabinets for dishes 
and drinking glasses. The long nose 
of the face actually serves as the leg 
upon which the table rests when it is 
in position for serving. The lighting 
for the game table are reflector type 
lamps sunk into the ceiling of the base- 
ment. These units may be installed for 
about one-fourth the cost of ordinary 
indirect lighting and yet no glare from 
the lights affects the players’ game. 
Sheetrock Airducts 

The air ducts are sheetrock and Mr. 
Voita states that he believes even the 
heating pipes could be fashioned of 
sheetrock. 
Hardboard Flush Doors 


All the doors in the house are, with 
one or two exceptions, the same doors 
that were used in the old house. To 
modernize them ¥% inch hardboard 
was placed over the outside and inside 
of each door to give them a flush ap- 
pearance. The doors were fitted to the 
new openings by trimming the top 
down, or by adding on, or by cutting 
down the width of both edges of the 
door, and applying hardboard to both 
sides to provide flush doors for modern 
appearance. Much of the cost of hard- 
ware was saved by not installing new 
locks and keyplates on doors that 
normally would not be locked, such as 
those leading to the kitchen and to va- 
rious rooms in the basement. The doors 
in the basement with the exception of 
the swinging doors were also modern- 
ized by the application of hardboard. 
The swinging doors are only about Z 
feet high and are raised from the floor 
to about waist height, which affords 
privacy in the recreation room from 
any one working in the lanudry, as the 
doors merely block the view, but allow 
the circulation of air. 


Lowered Floor 


As the old floor was in bad condi- 
tion, it was advisable to replace it and 
in removing the concrete a curb about 
6 inches wide was made around the 
edge of the room. While doing this, it 
was simple and inexpensive to lower 
the floor to gain about four inches 
thereby giving the recreation room a 
better height. There is a slight ramp 
down from the laundry to the surface 
of the new recreation room floor, which 
is painted in bright color. 

Girl's Bedroom 

In the girls’ bedroom a closet had 
been built in one corner, which broke 
the room into a difficult shape. This 
closet was replaced by a case clear 
across the entire wall providing for a 
built-in vanity flanked on each side 
by a wardrobe case. The three walls 

















and ceiling of the girls’ bedroom were 
‘overed with sheetrock and the fourth 
vall taken up by the wardrobe cabi- 
nets. The flat portion of the ceiling 
vas painted and remaining walls and 
interior of the wardrobe closets papered 
n a feminine manner. Under the van- 
ty a shoe rack was built-in ; and on one 
wall a trophy wallboard for pinning 
iuementos thereon was provided. 


Boy's Bedroom 

The boys’ bedroom was rather small 
ind had a low roof—cramped closet 
vith a very low door. However, the 
south wall of this closet was extended 
one foot into the bedroom so_ that 
‘nough height was gained to provide a 
hanging rod at a normal height with a 
normal height door. To utilize the area 
created along the remainder of the wall 
by the projecting closet, two chests 
and a group of shelves for boys’ use 
were built-in. To provide a_ surface 
that would wear, a wainscot of blonde 
mahogany was used waist high around 
the room with paper decoration above. 
On the west wall of the room a panel 
of weatherwood board provides a place 
to tack pennants, maps, etc., without 
marring the finished decorative sur- 
faces. The extreme depth obtained in 
the rebuilt closet in this room allowed 
lor some ready-built unfinished chests 
to be placed in the rear of the closet 
for shirts, under clothing, etc. This 
eliminated the need for a chest of 
drawers in the room. 


Master Bedroom 

The closet in the master bedroom 
was long and narrow extending the full 
width of the wall. It had, however, 
one very small door in the center which 
substantially reduced its usefulness. So 
he wall was taken out and a triplicate 
arrangement of wardrobes with three 
loors was built-in. The doors were 
hung so that when the middle door was 
losed the other two doors swung as 
vings on each side. All three doors 
nad full length mirrors forming a trip- 
licate mirror that every housewife de- 
sires. In addition, the three doors 
allowed every inch of closet space to 
be conveniently used. The unusual L 
shape of the master bedroom with a 
portion of the west wall cut off with a 
sloping ceiling suggested the use of 
wallpaper decoration over the entire 
ceiling extending down the sloping 
ceiling of the west wall. The remain- 
ing three walls of this master bedroom 
were painted to match the basic color 
of the wallpaper. 
Window Treatment 

To provide balance to the room on 
the long side-wall where there was 
only one window, a frame was placed 
around the single window and, spaced 
properly at a distance from it, another 
similar frame was placed on the wall 
surrounding a picture. 








As the large window in the front of 
the bedroom extends nearly to the 
floor, but only rises to a height about 
level with a man’s head, height was 
given the window by raising the cur- 
tains and window shade about two feet 
above the point where the window 
actually stops. The shade of course, is 
drawn to its normal height and this 
hides the fact that the window does not 
extend as far up as the curtain rods. 

No side wall insulation was placed 
any place except in the new dormer 
window in the bathroom. But the en- 
tire second floor ceiling was covered 
with 2-inch insulation. 

































Above, the study, guest, or utility 
room created out of the old din- 
ing room. The window seen in this 
view of the room was taken from 
the living room to replace a small 
window that was high up in the 
wall. Note the bracket lights over 
the couch. Below, a "before" view 
of the same room. At right, a 
feature of the room, the built-in 
knickknack shelf provided with in- 
direct concealed light from above 








Study or Guest Room 


The guest or utility room is unique 
inasmuch as one of its doors opens di- 
rectly upon the reception hall and the 
other opens directly upon the hall of 
the kitchen, but no one has to go 
through the guest room to reach any 
other part of the house. On the other 
hand, any one can be in the utility 
room and reach any part of the house 
without having to go through the liv- 
ing-dining room. The walls of this 
room were covered with sheetrock with 
Perf-A-Tape joint treatment, over 
which figured paper was placed. Since 
the room was to be a study, a cabiyet 
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of some sort with adequate shelves 
seemed desirable so one was included 
as a feature of almost the entire west 
wall. This shelving was designed with 
indirect lighting and knickknack 
shelves and so arranged that any one 
who came through that part of the 
house, if it were used as an open room 
between the reception room and the 
kitchen, could place packages or a hat 
or gloves on the shelves, and not have 
it appear that any of these items were 
out of place. The room was provided 
with a closet which dove-tailed nicely 
into the section back of the newly 
created closet in the reception room. 


Bathroom 


The upstairs bath in the old house 
rambled over the entire area covered by 
the downstairs kitchen. There were 
two low steps below the regular second 
floor level at the far end of the hall 
that led to the bathroom. The door to 





Above, the master bedroom after 
remodeling. At left, the room be- 
fore being modernized. Note small 
closet door which in the modern- 
ized room is replaced by three 
doors so swung that when the cen- 
ter one is closed and the wing 
doors opened, the housewife can 
inspect her attire before she goes 
out shopping—see right, below. 
Note wall and ceiling papering 


the bathroom was at the bottom of 
these two steps. The tread of the steps 
was dangerously narrow, about six 
inches wide, and with a door at the 
bottom and a low ceiling, threatened to 
trip or brain anyone who entered the 
room. The sloping ceiling which fol- 
lowed the rafters dominated the room 
so that while the actual floor area was 
approximately 13 feet, 6 inches square, 
the usable area was much smaller. 

A new plan had to be developed to 
work in the peculiar roof line and this 
was accomplished by closing the old 
closet door on the south wall and plac- 
ing the tub in a recess there. Access to 
the remaining closet storage space back 
of the tub recess was obtained by cut- 
ting a new door in the east wall of the 
hall some few feet before reaching the 
bathroom door. Furthermore, by re- 
cessing the bathtub, the door to the 
bathroom could be moved into the 
bathroom some three or four feet and 





thus provide a linen closet opposite the 
new wall enclosing the bathtub. This 
of course, broke up the arrangement 
of steps and doors so that now one 
could come down the two steps and 
either turn to the left and open the 
closet or continue straight ahead and 
open a normal size door into the bath- 
room. 

The bath had a very poor softwood 
floor. This floor was covered with 
twenty inch hardboard to provide a 
sound base for a linoleum finished floor. 
All of the sheetrock tile board walls 
of this new bath were painted with 
enamel and the ceiling and _ slanting 
wall surfaces were likewise painted, to 
appear as a green and white striped 
awning, overhead. Two tracks were 
built for the venetian blinds over each 
of the bathroom windows to keep the 
venetian blinds from blowing around 
and clattering. These were termed 
“Voitaneers” as they were created by 
Mr. Voita, and made of hardboard on 
the job. All that portion of the bath- 
room which is under the sloping roof 
was made useful by running a shelf 
around the wall on one side about waist 
high. 

While in the main, the materials 
used were United States Gypsum Co. 
products such as sheetrock, Texolite, 
Weatherwood hardboard, _ flashing, 
asphalt shingles, clapboard siding, etc.. 
cooperating manufacturers’ products 
were: Morgan trim and cabinets; the 
case of the chimney by Parkview 
Mills; Kirsch Ceiling tracks — for 
drapes; wood mosaic of Wood Mosaic 
Company ; wallpaper from the Imperial 
Wallpaper Co.; Crane lavatory and 
toilet equipment; Congoleum-Nairn 
linoleum, Armstrong linoleum, Libbey- 
Owens-lord glass and mirrors; wall 
paper by United Wallpaper Co.: 
Marshall Field & Co., unfinished furni- 
ture; Owens Illinois glass block; IIli- 
nois Brick Co., common brick; face 
brick for entrance platform by Consum- 
ers Company; and lighting from the 
lamp department of the General Elec- 
tric Co. 
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Renuart Lumber Co. employees, Miami, 





Fla., at Dade County Blood Bank 


Effective Personnel Management 
Helps Stimulate Wartime Business 


Brought to light by its recent de- 
fense activities are some of the per- 
sonnel policies of the Renuart Lumber 
Company, Inc., Miami, Florida, who 
recently gave a $10 a month wage in- 
crease to all employees “For the dura- 
tion. 

This was the company’s first step in 
its defense program, and it is in line 
with the policy that has been main- 
tained since the company was founded 
IS years ago by Mr. Renuart, Sr., of 
Canada. The concern is now operated 
hy his seven sons (and five stockholder 
daughters), who continue the golden 
rule policy of fair wages and sharing 
ol profits with employees. 

(‘very Christmas, for example, each 
o| the firm’s 150 employees receives a 
bonus based on the individual’s length 
of service. It was only natural, there- 
fore, for the Renuarts to give a wage 
increase when cost of living shot up, 
even though the defense program had 
greatly curtailed building. 

Continuing thoughtfulness of their 
employees’ value was recently exempli- 
fed by a series of ads appearing in one 
of Miami’s large daily papers. The 
company (using one photo to an adver- 
tisement) presented good sized _pic- 
tures of the executives of the different 
departments. Below the executive’s 
picture was the name of the man, how 
long he had been with the company and 
the statement that he was ready and 


eager to serve as head of his special 
department. These ads brought forth 
many favorable comments. The public 
liked them and they put the firm on 
more friendly, intimate terms with the 
public. 

A feature acknowledging long serv- 
ice was introduced this year in the 
form of a “House of Renuart Honor 
Roll.” Every man with five years of 
service in the company has his name 
placed on the honor roll, and is given 
a service pin. [Every man with ten 
years to his credit has his picture 
placed on the roll, and his pin denotes 
ten years of service. Another sort of 
pin marks fifteen years of service and 
fifteen year firm members’ pictures too 
are hung on the roll. This honor roll 
is given a prominent place in the 
branch offices of the company. 

In the past Renuart has built large 
subdivisions supplying all of the build- 
ing material, paints, hardware and 
modern millwork specialties that go 
into the construction of new homes. 
With new building stopped, the con- 
cern found itself with a vast amount 
of this material on hand—material that 
should be used, the owners reasoned, 
to keep those homes livable, comfort- 
able and attractive for the duration. 
A Home Maintenance Economies pro- 
gram, therefore, was launched; and 
through advertising carried in both 
daily papers once a week (a policy this 
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firm adopted from its beginning) and 
over the radio with daily spot an- 
nouncements or programs (the firm’s 
more recent form of advertising), this 
idea of home maintenance was stressed. 

In this way the home owner is in- 
formed that there is an abundance of 
material on hand and as yet no short- 
age of labor. He is urged to have his 
roof looked over before the summer 
rains set in, to have his house painted 
to preserve the wood, to paint his 
screens to prevent rust, to have an ex- 
pert painter caulk cracks in outer walls 
before they widen and deepen. Such 
suggestions have stimulated home 
owners into action, and is definitely in 
keeping with the defense program 
which stresses preservation as well as 
conservation. 

Another feature the Renuart Lum- 
ber Company is pushing in order to 
further business, is to urge home own- 
ers to increase the revenue producing 
capacity of their homes. 

In the Miami area the government 
has taken over many of the hotels, may 
take over an even greater number. 
That will leave a shortage of accom- 
modations for visitors. Renuart, 
through advertising, suggests that the 
vacant garage, the porte-cochere or 
porch be converted into a livable, rent- 
able room, now. House owners are 
warned that labor shortage may arise 
that may prevent them from receiving 
that increased revenue—revenue that 
will enable them to buy more defense 
bonds. 

For those who need money to make 
improvements, Renuart arranges for 
long term loans to cover repair, mod- 
ernization and other improvements, 
and reminds them that no priority is 
required for these loans. The lumber 
company handles all details regarding 
loans and customers may call at any of 
the five branches (located at Coral 
Gables, Coconut Grove, Miami Beach, 
Miami Shores and Little River, all in 
the greater Miami area) to obtain this 
information. 

The company, however, is not alone 
in its activities in behalf of the defense 
program as was evidenced by a recent 
patriotic gesture on the part of its em- 
ployees. Twenty-seven of them, labor- 
ers in overalls and executives in white 
collars, all motivated by a desire to be 
of humanitarian service, reported in a 
body at the Dade County Blood Bank, 
the only such bank in Florida, and 
gave their blood to save the lives of 
others. 
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Production Allocation 

The War Production Board is taking 
steps to adjust the war strain in civilian 
economy. 


To understand seeming contradictions in 
supply orders it is useful to remember a 


couple of simple background facts: First, 
the almost complete public control of raw 
materials gives even to cautious regulations 
a wide and unpredictable effect upon the 
market; and, second, fast-coming changes 
in the over-all pattern continually throw 
plans out of balance. For example, the fight- 
ing in Africa may make necessary a big 
step-up in the production of tanks; thus 
ie 2 
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will be shifted over, if possible, to the pro- 
duction of war goods. The so-called nucleus 
plants, nominated to continue civilian pro- 
duction, will probably be smaller factories ; 
since larger plants are usually better equip- 
ped to make munitions. After much investi- 
gation the WPB concludes that surplus 
plants that can’t be shifted to war goods 
should be closed down. 


A Difficult Policy 

No exact rules have been set up for 
selecting nucleus plants. In general they 
will be designated in areas where there is 
surplus labor, where cross-hauling can be 
reduced to the minimum, where power sup- 
ply is sufficient and where warehouse space 
is available. 

The WPB_ recognizes the hardships in 
this policy for individual firms; involving, 
as it does, valuable trade marks and _ possi- 
ble loss of established markets as well as 
the immmediate loss of revenue that fol- 
lows a close-down. So far as possible, al- 
lowances and adjustments will be made. An 
effort will be made to set up the plan so 
that the largest practicable number of es- 
tablished firms may re-enter the market 
after the war. Some form of compensation 
will be arranged for the closed plants; 
probably to be paid by the operating plants. 
One suggestion is that nucleus firms pro- 
duce at cost for those closed-down plants 
that want to retain their sales organizations. 
This would permit companies no longer in 
production to retain and to supply their 
former customers; at least up to their per- 
centage share of the industry’s allowed pro- 
duction volume. 


Effects Upon This Industry 

The new policy will have little if any ef- 
fect upon lumber mills, for lumber manufac- 
ture at best is not able to meet current de- 
mand. Civilian lumber distribution, — of 
course, has been sharply restricted; but no 
suggestion has been made that part of the 
country’s retail yards be closed. No con- 
ceivable advantage could be expected from 
such a policy; and in fact these efforts by 
the WPB have to do only with production. 
There is little or no difference between saw- 
ing for civilian use and sawing for govern- 
ment use. Sizes and grades differ somewhat, 
but no special change in tooling is neces- 
sary. Civilian lumber distribution becomes 
a matter of allowed diversions from the 
national Irmber pool. The new policy will 
affect other industries associated with build- 
ing: such as builders’ hardware, furnaces, 
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items of furniture and household equipment 
and the like. 

It is not too much to hope that this con 
cern of the WPB for integration and efti- 
ciency may result in lifting some restrictions 
from the retail branch of the industry. This 
journal has long held that retailers are in 
a position to be of much greater service to 
the war effort; for example, by reason of 
their ability to make quick deliveries of 
needed stock to war projects not at present 
recognized by the limitations orders. It is 
believed that such matters are now being 
studied; but the WPB keeps these things 
under wraps until they have been decided. 
Rumored relaxations that don’t come off 
create too much disappointment. 


L-41 Amended 

The WPB has liberalized L-41 to allow 
an owner to begin the rebuilding of certain 
types of construction that have been dam- 
aged or destroyed. He does not have to 
wait for permission to begin reconstruction, 
but he must make later application for per- 
mission to finish the job. It is assumed that 
such permission will be granted, if immedi 
ate restoration is “necessary for the prose- 
cution of the war or to protect public 
health or safety.” This combination of re 
lying upon the good faith of the owner but 
retaining subsequent veto power is intended 
to do two things; permit rebuilding without 
delay, and give the WPB a check on those 
few owners who might try to take shrewd 
advantage of a small disaster to erect build- 
ings not authorized under the rules. 

Work authorized by this amendment is 
defined as construction other than residen 
tial and agricultural. The builder must no- 
tify WPB by telegraph within five days of 
the damage, setting forth the cause of de 
struction, function of the damaged structure, 
estimated cost of reconstruction and reasons 
why immediate reconstruction is necessary. 
This must be followed within two weeks by 
application on form PD-200. 

Reconstruction or restoration of residence 
is permitted under the original order. An 
earlier liberalization of the order made pos- 
sible the restoration of damaged or de 
stroyed farm structures other than resi- 
dences, by giving to county war boards o! 
the Department of Agriculture the right to 
authorize this work. 


f 


The amendment permits the building 0! 
telephone facilities other than buildings and 
construction by utility companies of facili 
ties other than buildings. These things are 
controlled by other WPB orders. 
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Retail Stocks Decline 
Secretary-Manager H. R. Northup, of the 
National Retail Lumber Dealers Associa- 
tion, has given out figures about retail stocks 
is of June 30. Following is a paragraph 
from his letter: 
“Retail lumber stocks in June continued 
o decline, due primarily to the effects of 
imitation Order No. L-121. Total stocks 
m June 30 were estimated at 5,742,000,000 
eet, a decrease of 7.9 percent below May 
i, and 16.7 percent below June 30, a year 
zo. A decline was noted in all regions, 
ihe greatest decline being in the South At- 
intic, East South Central, West South Cen- 
ral and Mountain regions.” 
At this writing, figures for July are not 
vailable; but Secretary Northup hazarded 
1e guess that retail stocks on July 31 might 
- at the seriously low figure of 5,000,000,- 
00 feet. Retail sales for the entire United 
States increased slightly, by 1.9 percent, in 
lune as compared with May. Sales percent- 
ves were uneven. In the region composed 
f Minnesota, Iowa, Missouri, the Dakotas, 
Nebraska and Kansas, sales for June were 
16.3 percent above the May figures. In the 
‘gion composed of Arkansas, Louisiana, 
Oklahoma and Texas, June sales were 23.3 
percent below those for May. 


Aircraft Grade" Pricing 


The OPA has brought West Coast hem- 
lock and noble fir of aircraft grade, used 

substitutes for spruce in airplane manu- 
facture, under the pricing provisions of 
\laximum Price Regulation No. 109-Air- 
aft Spruce. Only West Coast hemlock 
id noble fir of these grades, accepted by 
e buyer as substitutes for spruce, are af- 
fected. Otherwise they remain under Regu- 
lation No. 26—Douglas Fir Lumber and 
ther West Coast Lumber. 


Trucking Problems 


Price Administrator Henderson has an- 
nounced that the OPA finds it necessary to 
ake further drastic cuts in the list of 
trucks eligible for tires. More than 100,000 
trucks were put out of the tire market when 
‘verage and certain luxury carriers were 
ropped from the preferred list for replace- 
ents; but this is not enough. Still other 
ichines must be dropped to keep those 
at are vitally needed going. Among these 
cessary machines are trucks for military 
mstruction, farm trucks and tractors, and 
machines used in the lumber industry. 
“The vital softwood lumber industry,” Mr. 
‘fenderson said, “which has been called 
on by the government to double its pro- 
ction, reports increasing impediment to its 
erations and the prospect of laying up of 
large fleets of its trucks for lack of tires. 
. The functions of trucks of this kind are 
vital to our war effort. Any substantial 
‘c-up of the services they perform could 
lefeat us more quickly than an invading 


my.” 


Off-the-Highway Trucks 

The War Production Board has cleared 
the way for the manufacture of some 500 
giant trucks, ranging in weight from 40,000 
to about 100,000 pounds gross weight. These 
machines are designed “to transport mate- 
rial, property or equipment on mining, con- 
struction, logging or petroleum development 
Projects.” These’ giants are usually custom 
built to fit the needs of the purchaser. Pro- 
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duction was stopped as of May 31. The 
amendment permitting the manufacture of 
up to 500 machines between July 1 and Dec. 
31 specifies that quantities and types must 
be authorized by the Director General for 
Operations. Materials will be made avail- 
able through PRP certificates. 


Regulation of Carriers 


The Office of Defense Transportation has 
consolidated earlier regulations governing 
contract and private truck carriers. After 
Aug. 1 these carriers must make a 25 per- 
cent reduction in mileage as compared with 
the corresponding month of last year; the 
machines must be loaded to capacity over a 
considerable portion of the trip out or back, 
and the operator must use due diligence to 
obtain a full load over the entire round 
trip; and trucks must eliminate most spe- 
cial deliveries and call-backs. There may 
not be more than one delivery a day to the 
same point. 


Amendment to Mahogany Order 


The War Production Board has issued an 
amendment to the Mahogany and Philippine 
Mahogany Order (M-122). This amend- 
ment allows dealers to replace inventory in 
war-use grades, provided sales have been 
made for purposes specified in the order. 
Several grades, however, are excluded; 
FAS wormy, N. O. wormy and No. 1 com- 
mon (N) wormy with FAS and selects. 
Each order for replacements must bear a 
certification that the stock is to replace an 
equal number of board feet delivered after 
May 26, 1942, and that it will be used for 
purposes specified in the original order. 


Southern Hardwoods 


The Office of Price Administration has 
announced modifications in Revised Price 
Schedule No. 97, which governs prices for 
Southern hardwood lumber. These modifi- 
cations set up pricing formulas or establish 
dollars-and-cents ceilings for many items 
formerly governed by the General Maxi- 
mum Price Regulation. The effective date 
is July 27. These rulings are so complicated 
and contain so many details of geography, 
grades, species, formulas and dollar maxi- 
mums that manufacturers and shippers af- 
fected will be obliged to refer to the order 
itself. It is Document No. 2263 and is con- 
tained in release OPA-321. 

Notable in the order is the fact that prices 
for Southern oak lumber and tough ash lum- 
ber sold by specialty establishments have 
been set at lower levels than those estab- 
lished by the General Maximum Price 
Regulation. Prices for pecan, wormy maple, 
No. 2 construction boards, thick oak stock 
and thin stock have been rolled back to the 
levels of Oct. 1-15, 1941. Price levels are 
determined in part, according to a specific 
formula, by the point of origin of the logs 
rather than by the location of the mill. 

In an earlier order, Document No. 2153, 
contained in release OPA-285, the Price Ad- 
ministrator set up dollars-and-cents ceilings 
for “recurring special” grades and items. 
These are grades and items not included in 
the grading rules but that are well enough 
established to be included in a mill price 
list or unsolicited trade quotation. Ceilings 
are for designated items produced at par- 
ticular mills which are specifically named in 
the amendment. These prices apply only to 
stock which is shipped directly from the 
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mill to the purchaser. In the second re- 
lease is an order that recurring special 
items may not be sold until the mill has 
filed with the OPA a description of these 
items and a statement of prices charged for 
them in October, 1941; and in fact they 
may not be sold until a maximum price has 
been authorized by the OPA. In the same 
release “non-recurring specials” are recog- 
nized. Included in this category are the 
large numbers of special sizes and grades 
ordered for war purposes; items not ordered 
often enough to become recognized or stand- 
ard. Non-recurring specials may be sold 
without official pricing; but such sales must 
be reported within 30 days to the OPA for 
a ruling on the reasonableness of the price 
charged. 

The effective date of the order in regard 
to recurring and non-recurring specials is 
Aug. 27. 


New Grade of Plywood 


The War Production Board has estab- 
lished a new grade of Douglas fir plywood, 
known as “Sound 1 Side.” The Office of 
Price Administration in setting maximum 
prices for plywood has recognized this 
grade and has set dollars-and-cents ceilings 
for it; ceilings somewhat higher than that 
for wallboard but lower than the maximum 
for the “Sound 2 Sides” grade. Maximum 
prices for Douglas fir plywood are to be 
found in Document No. 2194, contained in 
release OPA-301. 


Western Wooden Containers 


In setting ceilings for wooden containers 
for the shipping and storing of fruits and 
vegetables, the OPA has rolled back prices 
to the levels of last October and November. 
These ceilings apply in eleven western 
States. Two tables are set up; one for 
shook, the other for assembly. The order 
follows customary trade procedures: in- 
cludes the “basing point system” of deliv- 
ered prices. 

These are dollars-and-cents maximums. It 
is clear that the OPA follows this method 
more and more; an indication that the 
agency is making a strong effort to reduce 
its rules to definite figures, so far as this 
proves workable. In the earlier days of 
price control, when limitations had to be set 
up all at once, the agency invented the for- 
mula of the Maximum Price Regulation. 
That regulation is still followed largely in 
retail sales, though even in that field it has 
been subjected to many modifications. 


Consumer Credit 


The Federal Reserve has amended its 
consumer credit regulations to lift time lim- 
its on the repayment of loans made to con- 
vert heating equipment from oil to coal or 
to install insulation, storm doors and 
weather stripping. It has lifted limitations 
on the extension of credit to repair or re- 
place property damaged by flood, fire or any 
similar disaster. 


Timber Insurance 


The War Damage Corporation, a sub- 
sidiary of the Reconstruction Finance Cor- 
poration, will now insure standing timber 
against war damage: from both action and 
counter-action by either enemy or American 
forces. The rate is 15 cents per $100 valu- 
ation per year. The coverage so far is lim- 
ited to merchantable sizes. 
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Building Cost Trend 


Costs of building a standard 6- room 
house continued to rise during the month 
of June, showing an increase of 0.6 per- 
cent over May, Federal Home Loan Bank 
Administration economists reported. 

This sent the cost index—based on the 
average month of 1935-1939 as 100—to a 
new high of 123.5, nearly 10 percent above 
June, 1941. The materials cost increase was 
11 percent during the twelve months while 
labor costs rose 7.8 percent. 

The labor used in the construction of this 
house showed the greater increase for the 
month—1.1 percent over May—and now 
stands 28 percent above the 1935-1939 aver- 
age month, said the report. Material prices 
advanced fractionally and the index for June 
was 21 percent higher than in the base 
period. 

Changes in the total cost figures for indi- 
vidual communities during the period from 
April 1 through June 30 were mixed. Of 
the 18 cities reporting costs at the end 
of the period, increases of from $100 to 
$500 were registered in 9 cities while 
changes of less than $40 were reported by 
the remainder. In all but one of these cities 
reporting increases of more than $100, the 
change was due largely to a rise in labor 


costs, material costs showing less drastic 
changes. 
The Bank Administration’s analysis of 


prices reported by the U. S. Department 
of Labor showed that the wholesale prices 
of building materials remained unchanged 
irom the previous month. However, the 
study pointed out, the items making up this 
total vary. Lumber, brick and tile increased 
slightly, while paint and paint materials 
showed a downward tendency. The remain- 
ing items which make up this index showed 
no change from May to June. 


Rent Control 


Outlining a program through which it 
expects to help meet the problems of rent 
control and to help make war-time rent 
stabilization practicable and workable the 
National Association of Real Estate Boards 
assured OPA officials that realtors over the 
country will cooperate with the Rent Con- 
trol Division of OPA to administer the 
rent control law effectively and equitably. 

Following discussion with Paul A. Porter, 
Deputy Administrator of OPA in charge of 
the Rent Control Division, and Karl Bor- 
. ders, Director of the Division, the Associa- 
tion through the Realtors Washington Com- 
mittee made it clear that the realtors of the 
country support to the fullest the effort of 
the Federal Government to prevent inflation 
and any act of the Government that is a 
part of sound economic 


component war 
policy. 
The Association is maintaining a Wash- 


ington Cummittee, one important function of 
which is to represent the realtors of the 
country cn rent control matters and in this 
and other questions to make the full real 
estate experience of the country available 
in aiding the prosecution of the war. Tie 
Committee proposes: 

1. To analyze the factors involved in 
establishing the maximum rent dates chosen 
for the defense rental areas already named. 
(If actual proven data would indicate that 
the date chosen for the freezing rents for 
any particular community was unfair and 
unequitable, effort will be made by the OPA 
to modify this action). 


2. Seek warranted rent adjustment where 


operating expenditures have materially in- 
creased in rental defense areas. 

3. Assemble representative data on the 
increased cost of operation and management 
of property of different rental classifications 
in an effort to maintain on a sound basis 
the proper operation of all classes of prop- 
erties. 

4, Present to the Rent Control Division 
recommended amendments to the regulations. 

5. Act as a clearing house for informa- 
tion to realtors. 

6. Cooperate with the Rent Control Divi- 
sion to obtain competent, unprejudiced local 
rent control directors. 


Home Building Loans 


While there was some increase in loans 
for the purchase of existing homes, the cur- 
tailment of new construction was chiefly 
responsible for a decrease of nearly 19 per- 
cent in the total home-financing activities of 
savings and loan associations in the first six 
months of 1942, as compared with the first 
half of 1941, according to the Federal Home 
Loan Bank Administration. Home financing 
by these institutions amounted to $531,807,- 
000 in the first half of this year, a decrease 
of $121,349,000 from the previous January- 
June figure, it was announced. 

For 10 months now the trend in new loans 
has been downward, with the greatest drop 
noted during the first quarter of this year, 
the summary said. Although continuing to 
decline through June, the reduction of 8 
percent in the index of lending activity 
during the past 3-month period represented 
a leveling off from the 21 percent curtail- 
ment in the preceding quarter, after allow- 
ance for normal seasonal variations. 

The dearth of construction loans continued 
as the primary cause for decreases in total 
lending. The new building boom, which was 
in full swing as late as July, 1941, was 
soon checked as the demands of war produc- 
tion made materials for new home construc- 
tion increasingly scarce. 

With new dwellings not often available, 
home seekers turned to existing houses. 


Loans granted for home purchases rose to 
$266,229,000, or 50 percent of all loans made 
by the thrift and home-financing institutions, 
the report showed. In the first six months 
of 1941 such loans amounted to $258,961,000, 
ur only 39 percent of total lending. 


Loan Insurance 


Protection for the savings of some 55,000 
investors in 39 more thrift and home-financ- 
ing institutions was extended by the Federal 
Savings and Loan Insurance Corporation 
during the first six months of 1942, Oscar 
R. Kreutz, general manager of the Cor- 
poration, announced. 

The 39 associations recently accepted for 
insurance have assets in excess of $54,000, 
000. The Corporaticn protects investors in 
insured institutions up to $5,000 each. 

These additions mean that the Insurance 
Corporation’s protection nuw covers some 
3,200,000 investors in 2,375 insututions with 
assets of more than $3,400,000,0vU. 

The Federal Savings and Loan inosiirait-° 
Corporation, created in 1934 with a csr 
of $100,000,000, has built up reser.:s 
surplus of more than $33,000,000. 


Purchase of Older Houses 


The FHA reports a steadily mounting 
number of applications for insurance of loans 
to buy existing houses. Abner H. Ferguson, 
of this agency, stated that since the start of 
the program the FHA has insured loans 
amounting to nearly one and a half billions 
for this purpose. Older houses, he said, rep- 
resent almost the only available supply of 
shelter ; and the FHA is prepared to financ« 
their purchase in any part of the countr) 
Houses meeting minimum standards are eli- 
gible for insured loans up to 80 percent oi 
the FHA appraisal. If repairs are necessar) 
the cost of these repairs can also be fi- 
nanced. 

Reports from eastern areas indicate that 
repairs, maintenance and conversion of olde: 
houses are doing much to keep building me- 
chanics employed and materials dealers 
busy. Part of this is due to the need for 
sheltering war workers; but it is clear that 
owners who live in their own houses recog 
nize the fact that these buildings have 
scarcity value and deserve careful mainte 
nance. This feeling can be made to work 
for retailers in almost any part of the 
country. 


Housing Program 


With the leveling off of war plant ex- 
pansion, John B. Blandford, Jr. has proposed 
a housing program to take up the industry 
dislocation that is probable. The progran 
requires diversion of critical materials t 
home building, and fate of the plan rests 
ultimately on whether or not the Army will 
agree to release critical materials needed. 
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USG “FORTIFIED” 


ASPHALT SHIN 


Available for repairs or re- 
modeling. Made in various 
sizes, shapes, textures and 
blends—Roll Roofing, 
Shingles and Asphalt Plas- 
tic Cements—made to suit 
varying purses and purposes 
—a complete line. 


GLATEX 


ASBESTOS CEMENT SIDING 


A siding that’s as different 
from ordinary asbestos ce- 
ment siding as a porcelain 
vase compared to a common 
flower pot. Its surface is 
sealed withachina-likeglaze 
that never requires paint 
and can be washed like a 
china dish. Madein Whitest 
White and Silver Brown. 


SHEETROCK 


The fireproof wallboard 
—made in 4”, 3%” and 
1” thicknesses, and in 
boards 48” wide by 4- 
5-6-7-8-9-10 and 12-ft. 
lengths. Available in 
standard surface that 
takes any decoration, or 
pre-decorated knotty 
pine, walnut, bleached 
mahogany; Tile Board; 
also Foil backed Insu- 
lating Sheetrock (this 
particular product is the 
only one on the Critical 
List). Ideal for re-sur- 
facing and restoring old 
walls and ceilings, build- 
ing new rooms and stor- 
age spaces. 


USG HARDBOARDS 


This has been called 
“The Master Material 
That Serves Many Mas- 
ters”... It is made in 
board form in varying 
sizes and thicknesses, 
and degrees of hardness, 
‘‘smooth-two-sides”’ or 
in Tile Pattern. Can be 
cut, glued, sawed, punch- 
ed and painted. .. useful 
in truing up old floors 
for covering with lino- 
leum—re-surfacing out- 
side porch ceilings— 
making cabinets, bench- 
es, wainscots and a 
‘*thousand-and-one’’ 
different uses. 


UNITED STATES GYPSUM 


























use available materials 





WEATHERWOOD INSULATING 
BOARD «¢ TILE ¢ PLANK 


A material that builds, in- 
sulates, decorates and quiets 
sound—all in one low cost 
operation. Made in wall- 
board sizes or in random 
plank; and tile—in Blend- 
tex, a combination of har- 
monizing shades—or in Hi- 
lite or Graytan. Can be 
painted if desired and serves 
in hundreds of ways to bring 
new beauty and insulation 
to old rooms. 











TEXOLITE and TEXOLITE “330” 
WATER-THINNED PAINTS 


Here are paints that pro- come 


duce real miracles in 

quick changeeffects.Can % + 
be used right over most 
old wallpaper, dries nor- 
mally in one hour, one 
coat covers most sur- 
faces; Texolite “330” is 
fully washable. Then 
there are Exterior Tex- 
olite and Cementico for 
porous masonry surfaces 
and K-Cemo primer for 
lime-locking protection 
when needed. 


RED TOP INSULATING WOOL 


A Fiberglas product... 
light in weight ... stays 
in place... will not at- 
tract vermin... clean as 
a glass milk bottle... 
resists heat passage . .. 
made in 3 thicknesses 
in Rolls, Bats, and Junior 
Bats to meet varying job 
conditions, purse prices 
... goes on fast... the 
“Best Buy for Quality.” 






























A complete room-by-room story of 
the U SG Remodel Research House 
in a new book .. . full of plans, 
photographs, selling ideas . . . all 
about the House of Ideasall America 
is talking about. Send coupon for 
your free copy of this big book with 
pictures of the house in full color. 


Dept. AL-S-42 





United States Gypsum Co. 

300 W. Adams St., Chicago, Ill. 

Gentlemen: Please send me free copy of your “House of 
Ideas’’ Book, with full color pictures of the Remodel 


i 
This famous trademark identifies products of United | 
States Gypsum Company—where for 40 years research ; 
i 
A 
| 


Research House. 
has developed better, safer building materials. 


PLASTER e LATH e WALLBOARD e INSULATION e ROOFING e PAINT 








Amemcanfiumberman 






August 8, 1942 








ate from Our Posthox 


Where the Reader 


is the Writer 








Ceiling Prices 


Gentlemen : 

| would like to find out what my status 
is with regards to price ceilings. My method 
of operation is as follows: I buy the timber 
standing, cause same to be cut, skidded and 
hauled to my mill here at White Cloud, 
where it is sawn and piled in my _ yard, 
which I operate as a retail yard. 

\s I have had to raise my men’s wages 
and my other costs are continually going 
higher, do I have to adhere to the prices 
that | charged for my lumber last March, 
or, can I raise the price enough to meet the 
added costs? 

BRIGGS LUMBER CO, 
White Cloud, Mich. 
@ Under the provisions of the general 
maximum price regulations of the Office 
of Price Administration, you are bound to 
establish ceiling prices based on your 
prices as of last March. 





The general maximum price regulation 
makes provisions whereby a retailer 
caught in a situation where his ceiling is 
lower than that of his competitors and in 
which mounting costs of material shrink 
his margin to the extent that it works a 
hardship on him, can get relief. In such 
cases, it is recommended that the dealer 
file an application for adjustment under 
TRPN No. 2. This application can be 
obtained from the Office of Price Admin- 
istration. 

We suggest that under the circum- 
stances you write to Washington for the 
proper application form and then fill it out 
and file it either with the office in Wash- 
ington or with the Branch Office which 
they might designate to you.—Ed. 


Wage-Hour 


Gentlemen : 
Please refer to your issue on the date of 
July 12, 1941, at the right hand 


page 25, 











—— Heres a Timely Tip 
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The total cost of material or service for siding, roofing, flooring 
or any other job figured on a per square foot basis may be quickly 


determined with the aid of this 


furnishes an example of a problem of determining the total cost 
of servicing an area of 160 square feet when the cost per square 
Note that the line passes through the $1000 mark 
It may be used in another way. A man 
renting 160 square feet of floor space for $1000 per year can find 


4 foot is $6.25. 
on the total cost scale. 


his rent per square foot ($6.25) 


on the square foot scale and $1000 on total cost scale, and reading 
the result on the square foot cost scale. By adding ciphers nearly 
any problem of this nature may be worked. 


chart. The dotted, slanting line 


by laying his ruler through 160 





bottom corner of which there is a summary 
of what constitutes a retail lumber estab- 
lishment. 

Would you please advise me if the situa- 
tion still remains the same as outlined in 
this summary. | am under the impression 
that there has been a change regarding the 
percentages as set forth. 

Also, has a minimum wage ever been 
assigned to the lumber industry, particularly 
retail yards so-called? Any and all infor- 
mation which you can give us on _ these 
points, and any other changes which have 
taken place since your article on the date 
of July 12, 1941, will be greatly appreciated. 

COOK BORDEN CO., INC. 

Fall River, Mass. 

@ The summary which you refer to de- 
scribes the situation with reference to the 
wage hour law as it exists today. The 
percentages have not changed. In other 
words, if less than 25% of gross receipts 
from sales are wholesale sales, then the 
retail establishment retains its retail! 
classification. If more than 50% of a 
retail establishment sale is made outside 
the state, then the retail establishment 
loses its retail classification. 

In answer to your last question, there 
has been no minimum wage assigned to 
retail lumber yards except that which 
under certain circumstances affects the 
truck drivers and if I am not mistaken, 
that is an Interstate Commerce Commis- 
sion ruling and not wage and hour ruling. 

As a retail lumber dealer, the only thing 
you have to worry about regarding the 
wage and hour law is to keep your records 
so that in any Government check the 
inspector can determine from your rec- 
ords whether or not you are a retail estab- 
lishment, 

The information regarding employees 
must show the name in full as used for 
social security record purposes, the iden- 
tifying symbol or number if used in any 
records in place of a name, the home 
address, date of birth, if under 19, and 
occupation at which employed.—Ed. 


L-41 and Used Material 
Gentlemen : 

Near here is a mining camp that is being 
abandoned. The company wants to sell the 
houses. Can one buy a house and tear it 
down and move to another lot and build a 
new house? Will the labor in tearing down 
the old house or in rebuilding the new house 
be counted in the $500 limit? Will the 
salvaged lumber be counted in the $500? 

MONTEVALLO LUMBER CO. 
Montevallo, Ala. 
@ The following recent interpretation of 
the War Production Board probably 


answers you. 
This interpretation provides that the 














~ 











August 8, 1942 


DEPEND A El | 





BiWNit da 


The Best Ladders 
to Use and Sell 


This catalog of the complete John Berg 
line of ladders and scaffoldings should be 
in your file. In it you can quickly find the 
ladder for standard and special applica- 
tions. Have it on hand—send for it now! 


JOHN BERG MFG. CO. 
5319 South La Salle St. 
CHICAGO, ILLINOIS 








Creatoted 


FENCE POSTS 


Made from thoroughly sea- 
soned Southern Yellow Pine, 
pressure-treated full length 
with creosote. Durable, eco- 
nomical, fire-resisting. 


CREOSOTED LUMBER, TIM- 

BERS, POLES, CROSS ARMS, 

PILING, BLOCKS, R. R. TIES, 
CREOSOTE 


REPUBLIC 
\aublid CREOSOTING CO. 


(G45) inpranapouis, inv. 


17 PLANTS oe Serve You 
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Self-Loading Be 
Skidders 


are used with 
either team or 
tractor. On 
short hauls. 
snaking, and 
bunching logs, 
they are unex- 
celled. 


LINDSEY 
WAGON CO. 


Sole Manufacturers 
Laurel, - Miss. 
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estimated cost, that is, the $500 limit need 
not include the cost of used material 
including equipment which has been taken 
from a building and is to be used in 
other construction work provided there is 
no change of ownership, It is not neces- 
sary likewise to include in the total cost 
estimate the cost of labor in incorporating 
such used material. 

We would say therefore, that you can 
buy the house, tear it down, use the mate- 
rial and equipment for building a new 
house and not include the cost of either 
the material or the equipment. We also 
interpret this to mean that you need not 
include the cost of labor in the new con- 
struction. Whether you will have to in- 
clude the cost of labor in tearing down 
the old house or not is not specified suffi- 
ciently in the official interpretation for us 
to venture an cpinion. It would probably 
be a relatively small item, and one which 
would nct stop you with your plans.—Ed. 


That's That 


Gentlemen: 

We note you are having a considerable 
mixup with the 
“Cranes”. The writer 
could understand this 
if it had been the 
“Crows of the 
“Blackbirds” but the 
good looking gentle- 





JAMES L. CRANE 
Buffalo, N. Y. 





man whose portrait 
you published . 
who seems to be the 
stray “Crane” is 
James L. Crane of 
Buffalo, N. Y., for- 
mer head of the 
Crane Lumber Co., Thessalon, Ont., but for 
the past several years a member of the 
Council Board of this city. 

L.. J. Eeewas. 
Palburn, Inc., 
Buffalo, N. Y. 
Gentlemen : 

The mysterious Mr. Crane on page 35 
or your last issue is James L. Crane of 
Buffalo. Photo was probably taken 20 or 
25 years ago. Both H. A. and J. L. should 
feel complimented. 

Cuas. N. PERRIN. 
Otsego Forest Products 
Cooperative Assn. 
Cooperstown, N. Y. 


Thanx to these and numerous other 
readers who definitely establish the iden- 
tity of the unknown Mr. Crane.—Ed. 


Firecracker 
Gentlemen : 
Thank you for Red Firecracker edition 
calling attention to number of “Scoops.” 
You are covering the news just as you 
always have, extremely well. 


WHEELER PINE CO. 
San Francisco, Calif. 
@ Thanks very much for your note of 
July 27. Your reference to our “Red 
Firecracker” edition baptizes the piece 
with a name which we hope will aptly 
describe its effect on the industry.—Ed. 
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Western 
Woods 


make Good in 





The western softwood mills are going full 
tilt, as near capacity production as log 
supplies permit. Yet demand for war 
lumber is greatly on the increase, and 
order files are heavy. The uses of these 
softwoods are many and diverse. Whether 
for war building, repairs or replacements, 
boxing, crating, or any of a hundred other 
uses, they make good every time. 


These Western Wholesalers 
Handle Western Softwoods 


The wholesalers listed below handle lum- 
ber and lumber products in Douglas Fir, 
Ponderosa Pine, Western Red Cedar, 
Idaho White Pine, West Coast Hemlock, 
California Sugar Pine. Located in the 
producing centers, they are in constant 
daily contact with hundreds of mills and 
have every facility for service. Let them 
help you solve your softwood lumber 
problems. 


DUNCAN LUMBER COMPANY, INC. 


Specialists in Kiln Dried Western | Miho 
Uppers and Commons, All Grades, In Stock 
SEATTLE, WASH. 


MAUK SEATTLE LUMBER COMPANY 


SEATTLE, WASH. 
Our Specialties: HOMESTEAD Brand Shingles, 
2x4-8’ K. D. Precision D. E. T. 


Morrill & Sturgeon 


Lumber Co. conageeane 


Yeon Bidg., Portiand,Ore. 
CARL SODERBERG —, Saymill: Pine 
LUMBER COMPANY “crs O= 
and Wholesalers © Washington 
WALES LUMBER COMPANY 
Old National Bank Building 
SPOKANE, - - = WASHINGTON 


























110 Market St., SAN FRANCISCO, CALIF. 
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Modernizing and Remodeling Jobs 


Spokane Pine 


precision FRAMES 


euatedieen Frames and Trim 





to meet the special requirements of WAR PROJECTS 


The line of Stock Millwork produced in the modern 
plant of Spokane Pine Products Company enjoys a 
well-won reputation for superior quality and unfail- 
ing dependability. 


We now are producing a line of KNOCK-DOWN 
FRAMES and TRIM to meet the special requirements 
of war construction projects. We are ready and 
anxious to serve anyone desiring such material and 
will gladly furnish prices on receipt of details and 
specifications. 


Write us about your requirements in stock and spe- 
cial millwork. 


Long Lake Lumber -- Long on Quality 


It comes from choicest timber—Idaho White Pine 
and Ponderosa Pine—and going through our mills it 
gets the best kind of manufacturing that lumber can 
get. Kiln-dried in Moore cross-circulation kilns. 
Frames, Package and Lineal Trim, Mouldings, Lath, 
Cut Stock. 





TOXIC— APPROVED 


|" [APPROVED | 
NATL. DOOR MFRS. ASSN. 





> SPOKANE PINE PRODUCTS CO. 


LONG LAKE LUMBER CO. 


SPOKANE, WASHINGTON 


Our Permatol-treated frames bear 
the brand of NDMA. 


Members National Door Mfrs. Assn. 














NACONDA 
Kiln-Dried DINE 


SERVING WELL IN WAR 


Lumber IS “fighting” material. More and more it's 
eing used in making implements of war. The mills 
of Anacanda are keeping up high-speed production 
| | —and keeping up the high quality for which this 
| | lumber is famous. Here’s choice stock, cut from se- 
lected Ponderosa Pine timber—soft-textured, properly 

| | seasoned, carefully manufactured. 


















































Anaconda Copper Mining Co. 


Lumber Department Bonner, Montana 
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Texas Mill Managers 

The Texas Mill Managers’ Association 
held a conference in Lufkin, Tex., July 13, 
with officials of regional and divisional gov- 
ernment agencies, as a result of which aid is 
expected for lumbermen in acquiring main- 
tenance material for mills in this area 
through priority ratings in return for a 
stepped-up production program to meet the 
increased needs of the national construction 
effort. Sam Sellers, president of the mill 
managers’ association, presided at the meet- 
ing, which was attended by about 30 lum- 
hermen of this area. 
Program for Hoo-Hoo Annual 

The International Concatenated Order of 
Hoo-Hoo, with headquarters in Milwaukee, 
Wis., has worked out what it terms a “two- 
fisted War Program” for its annual meeting 
to be held at Hotel Schroeder, Milwaukee, 
Wis., Sept. 9-10-11. Registration will begin 
at 8:09 a. m., Sept. 9, followed by reveille 
at 9:09 a. m. and the official opening of 
the 51st annual at 10:09 a. m. Addresses, 
reports, appointment of standing committees, 
and election of officers and directors will 
occupy the first two days. On the third day 
there will be a meeting of the newly elected 
fficers, and luncheon and golf at the Tuck- 
iway Country Club, Milwaukee. Snark of 
the Universe Don S. Montgomery has 
mphasized the fact that lumber is a vital 
war commodity, and a patriotic motive wiil 
dominate the convention. 


North Carolina Forestry 
Association 

Colin G. Spencer, of Carthage, N. C., was 

e-elected president of the North Carolina 
forestry Association and Mrs. Thelma W. 
Sabiston, also of Carthage, was returned tu 
the post of secreary-treaszrer. Named dis- 
trict vice presidents were L. R. Foreman, 
[‘lizabeth City; George Watts Hill, Dur- 
am, and H. C. Cline, Hickory. Made 
cnorary members were Joseph Hude Pratt, 
hapel Hill; State Forester J. S. Holmes, 
ind Governor Broughton. 

Resolutions asked legislation to make mali- 
ious incendiarism in forests a felony instead 
i a misdemeanor ; favored public acquisition 
f the Revenel primeval forest near High- 


lands; urged Congress to increase Clarke- 
McNary funds for forest fire protection to 
$75,000,000; sponsored the “Tree Farm” 
movement in the State; asked the North 
Carolina agricultural experiment station to 
establish a research program in farm forest 
problems; urged the agriculture extension 
service of State college to increase its activi- 
ties in farm forest extension; called upon the 
next legislature to increase its appropria- 
tions for forest fire control so that all coun- 
ties may participate in the organized protec- 
tion of forests. 


New Secretary-Manager 


The board of directors of the National 
Door Manufacturers’ Association, Chicago, 
has announced the appointment of Wilton M. 
(“Ty”) Steinbauer as 
secretary - manager. 
Mr. Steinbauer, who 
has won recognition 
for his work in the 
lumber and millwork 
fields, is also an at- 
torney and was at one 
time associated with 
the Lumber Code Au- 
thority in Washing- 
ton. For the past six 
years he has_ served 
as secretary-manager 
of the National As- 
sociation of Woodwork Jobbers. 

The new executive will take an active 
part in NDMA’s campaign on National 
projected wood sash and in the handling of 
the new water repellency and toxic pre- 
servative treatment program. 





W. M. Steinbauer 


"A War-Time Convention" 


The National Hardwood Lumber Associa- 
tion announces from its headquarters in Chi- 
cago that the program for the annual con- 
vention, to be held at the La Salle Hotel, 
Chicago, Sept. 24-25, will be prepared with 
the primary object of bringing authoritative 
information and advice to attending members 
on the many complex questions which are 
resulting from war regulations, price ceilings, 
“freezes,” and the many problems arising 
in a chaotic world. The association’s news 





ENTERPRISE 


SAW MILL MACHINERY 
NOT DOWN TO A PRICE, but built 


to tried and proven principles of 
design and construction for profitable 
operation. 

ENTERPRISE meets the requirements 


prices, 





for accuracy and speed of operation with low 
maintenance cost. Give us details of your re- 
quirements for our recommendations and 


: IAL-- 
BALL BEARING en ae 


TIGHTNER 


IMPROVED GIANT? 
FEED 





The ENTERPRISE COMPANY, 328 Main St., Columbiana, Ohio 
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letter dated July 29 says the convention 
should be regarded as “a drill ground where 
all units of the hardwood trade can better 
earn to work hand in hand and shoulder 
to shoulder for the success of the war. The 
war can not be won without hardwoods, 
and it is our job to provide this lumber and 
plenty of it.” Therefore attendance upon the 
convention may be said to be a patriotic 
duty. 


Carolina-Virginia Club 
Sixty-five members and guests attended 

the second quarterly meeting of the Caro- 

lina-Virginia Lumbermen’s Club, held at 

Raleigh, N. C. The meeting was marked 

by the appearance of North Carolina’s gov- 

ernor, the Hon. J. Melville Broughton. 

Governor Broughton, who was introduced 
by Colin G. Spencer, of Carthage, president 
of the North Carolina Forestry Association, 
urged greater attention to forest conserva- 
tion, from the standpoint of both forest pro- 
tection and less wasteful utilization. 

Prior to hearing Governor Broughton, the 
club conducted an open forum session in 
which T. J. Wright, Jr., secretary of the 
Norfolk division of the Southern Pine Asso- 
ciation, discussed Limitation Order L-12i. 
Mr. Wright counseled his hearers to adhere 
closely to the letter and spirit of this order. 
T. W. Battles, of the Raleigh division, 
3ureau of Priorities, also discussed L-121 
and answered a number of questions. 

The balance of the session, which was 
presided over by R. A. Huffstetler, Lexing- 
ton Lumber Co., Columbia, S. C. was 
devoted to routine affairs of the club, includ- 
ing a report by Secretary H. W. Sholar, 
who announced the names of seven new club 
members, as follows: George C. B. Brown, 
Jr.. W. H. Burroughs, W. B. Goad, Clay- 
mon C. Grimes, J. B. Hutter, Jr, C. C. 
Johnson and C. R. Turner. Date for the 
next meeting, to be held at the O’Henry 
hotel in Greensboro, was fixed for Sept. 22. 

A dinner session concluded the meeting. 
T. B. Bledsoe, of the Brown-Bledsoe Lum- 
ber Co., Greensboro, presided as toastmaster. 
Coming Conventions 
Aug. 19-20— Western Pine Association, 

Palace Hotel, San Francisco, Calif. Semi- 

annual. 

Sept. 9-10—Concatenated Order of Hoo- 
Hoo, Schroeder Hotel, Milwaukee, Wis. 
Annual. 

Sept. 24-25—National Hardwood Lumber 
Association, La Salle Hotel, Chicago. 
Annual. 


Oct 5-7—Association of State Foresters, 
Sacramento, Calif. 





MACHINE CUT 
STEEL RACK 
AA AND, PINION 
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In Active Service 


Thomas C. Veling, son of Oliver J. Veling, 
of the lumber firm of Dohn, Discher & Co., 
Buffalo, N. Y., has become an ensign in the 
U. S. Navy and has recently been spending 
a furlough at his parents’ home. 

Eugene M. Whissel, of the L. N. Whissel 
Lumber Co., Buffalo, N. Y., has two sons in 
military service. One is in Australia and 
the other one on the high seas. 

D. W. Perkins, who has been associated 
with the Mason Lumber Co., Jacksonville, 
Fla., and has been active in the South Jack- 
sonville Men’s Club, was honored ‘July 22 
as one of the first members of that club 
to join the armed forces. He reported July 
27 for duty with the Seabees, naval con- 
struction battalions, with the rate of chief 
machinist’s mate. 

John H. Markham, Centralia, Wash., 
widely known Pacific Northwest logging 
engineer and timber cruiser, has been 
assigned to active duty as a major with the 
United States Army Engineers. 

Thomas J.. Fox, secretary of the Fisher- 
Swartz Lumber Co., Santa Monica, Calif., 
has enlisted in the United States Marine 
Corps and is temporarily stationed at San 
Diego, Calif. 

Frank S. Fuller, forester, lumberman and 
soldier, who since the New England hurri- 
cane of September, 1938, has served as chief 
of the division of marketing for the North- 
eastern Timber Salvage Administration, 
with headquarters at Boston, has resigned 
from that office and on July 16 changed his 
uniform from the proverbial khaki of Forest 
Service to that of a captain of military 
police; he is now in active service—some- 
where in the South. His son is on active 
duty with the Marine Corps. 

John F. Campbell, Jr., son of J. F. (Jack) 
Campbell, director of Northeastern Timber 
Salvage Administration, on June 23 enlisted 
in the air force and is now stationed at 
Miami Beach, Fla. 





War Prisoner 


Robert Nicholas Laidlaw, son of Robert 
Laidlaw, of the R. Laidlaw Lumber Co., 
Toronto, Canada, is reported a prisoner in 
a German military camp. He is an army 
air pilot and was reported missing on June 9, 
after flying over France in a raid. 


Personal Items 

H. Wiley Sholar, president of H. W. 
Sholar Lumber Co. and secretary of the 
Carolina-Virginia Lumbermen’s Club, has 
helped to organize and been placed in com- 
mand of Greensboro’s new State Guard 
Reserve unit. Another lumberman active in 
the Greensboro unit is M. T. Clement, man- 
ager of the pine department of th Brown- 
Bledsoe Lumber Co., who is one of the 
non-commissioned officers. 

L. C. Hammond, president of Redwood 
Export Co. San Francisco, Calif., has 
announced the resignation of Ricardo J. 
Gutierrez as manager. In future, business 
will be conducted by the officers and directors 
of the company, with Miss Kathryn Hart- 
man in charge of the office. 


The Mountain States Lumber Dealers 
association has moved its headquarters in 
Denver, Colo., from the Tramway Building 
to 217 Colorado National Bank Building. 
The new location puts the headquarters of 
the association right in the downtown busi- 
ness section making it much more convenient. 
Joe Smith is in charge as secretary. 

J. C. Baris Lumber Co., Inc., has an- 
nounced the expansion and removal of its 
executive offices to larger quarters located 
at 76 Beaver Street, New York City. The 
company will continue to maintain its ware- 
house and storage yards at Erie Basin 
Breakwater, foot of Columbia St., Brook- 
lyn, N. Y. 

Roy Baxter, executive head of Baxter & 
Wheat, Inc., Gulfport, Miss., has resigned 
and retired from business, the company 
announced. New officers elected are: W. J. 
Gex, Bay St. Louis, Miss., president and 
general manager; Simon Leiberman, New 
York, vice president, and Emilo Cue of Bay 
St. Louis, secretary-treasurer. Mr. Baxter 
was host to his associates at a dinner follow- 
ing his resignation. 


Constant G. Maril- 
ley, structural engi- 
neer, who has joined 
the staff of the Tim- 
ber Engineering Co.’s 
Chicago office to 
handle Teco’ and 
general lumber pro- 
motion. 





The U. S. Department of Agriculture 
has announced the appointment of Raymond 
Price as director of the Southwestern Forest 
& Range Experiment Station, with head- 
quarters at Tucson, Ariz. Mr. Price is 
being transferred from the division of range 
research in the Washington office of the 
Forest Service. He succeeds Arthur T. 
Upton, who recently transferred to the War 
Production Board as chief of the Lumber 
& Lumber Products Branch. 


The Edward Hines Lumber Co., Park 
Falls, Wis., is the first of local concerns to 
receive a certificate of award showing its 
outstanding high rating in the sale of war 
bonds and stamps. A 100 percent representa- 
tion of company employees is now buying 
the bonds and stamps, placing the company 
not only first among the Hines organizations 
from coast to coast, but also the first of 
any manufacturing plant in northern Wiscon- 
sin to attain this record. 


Wedding: 


Harriet Root, daughter of Mr. and Mrs. 
H. F. Root, Bonner, Mont., was married to 
William Wilborn, son of Mr. and Mrs. 
Charles M. Wilborn, of Missoula, Mont., 
Saturday afternoon, July 18. The bride is 
the daughter of H. F. Root, assistant mana- 
ger of the lumber department of the Ana- 
conda Copper Mining Co. at Bonner and 
prominent in western pine manufacturing 
circles. 


August 8, 1942 


Lumberman Candidate 
for Congress 


R. R. (“Rudy”) Henderson, — building 
materials dealer of Lone Pine, Calif., for 
fifteen years, announced his candidacy foi 
congressman subject to the will of both thx 
Republican and Demo 
cratic voters of the 
Second District. 

As a business man, 
Henderson is for sim 
plification in govern 
ment as in business. 
The elimination of th 
overlapping and con- 
fusing multiplicity of 
governmental bureau- 
cracies is essential to 
winning the war. 





“Tf the voters of 

California District No. 

2.” Henderson says, “want a member of 

Congress that will lead instead of follow, 

that will be guided by his own best judg- 

ment and conscience instead of by the demand 

of vocal minorities, I will welcome the 
opportunity to serve them. 

“The formula for obtaining a better Con- 
gress is simple, if not easy to accomplish; 
elect better Congressmen. The Congress- 
man to be elected from this district must 
not only play a major part in winning the 
war but may also be among those who will 
be called to help to shape the peace, so all 
important to the prosperity of our country.” 


R. R. Henderson 


WPB Activities 


Frederick H. Brundage has been appointed 
Western Log and Lumber Administrator for 
the War Production Board in five Western 
states — Washington, Oregon, California, 
Idaho, and Montana. He has established 
an office at 503 Post Office Building, Port- 
land, Ore. Assisting him is Robert Conklin, 
former engineer for the Longview Timbe: 
Co. One of the principal efforts of Mr. 
Brundage will be to increase production of 
logs, especially those used in manufacture 
of aircraft lumber. 

Production Chief Donald M. Nelson has 
appointed a nine man advisory board for the 
Pacific Coast lumber industry, to assist Mr. 
Brundage. Members of the board incluck 
Col. W. B. Greeley, Seattle; Edward P. 
Stamm, Portland, Ore.; Truman Collins, 
Pondosa, Ore.; Edmund Hayes, Carl Winn, 
Harold Evans, Bert Sleeman, Kennet! 
Davis, and Lyle F. Watts, all of Portland. 

Ben L. Johnston, secretary and genera! 
manager of the Madison Lumber Co., New 
Orleans, La., has just been selected }) 
Arthur T. Upson, chief of the Lumber and 
Lumber Products Branch, Division of Indus- 
try Operations, to serve on a special advisor: 
committee of the retail lumber division ©! 
the War Production Board. 

T. J. Mitchell, works manager of th 
Poinsett Lumber & Manufacturing Co., 
Pickens, S. C., has been named a membe! 
of a three-man advisory board which will 
represent the Atlanta regional office of thé 
War Production Board in South Carolina. 

Lee Highsmith, of the Highsmith Lumber 
Co., Savannah, Ga., has been appointed a 
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Our yard is 
selling HOLT 
Maple Flooring 
for Repair and 























Maintenance Jobs 
Maple 


0 LT Flooring 


This Holt Maple Flooring is the flooring to sell for 
repairs and replacements in homes, factories, public 
buildings. It's tough and rugged, beautiful and 
smooth. We also manufacture floorings of Oak, 
U Beech and Birch. 


These Wholesale Distributors Carry Holt Flooring: 
© NATIONAL LUMBER COMPANY 





























1116 Seneca St. - - - - Buffalo, N. Y. 
® GUERNSEY - WESTBROOK COMPANY 
650 Main St. - - - -  Hartfort, Conn. 


HOLT HARDWOOD CO. 


Oconto, Wis. 


Member of Maple Flooring Mirs. Assn. 





Western Woods 
in War 
Production 


The rich forests of the Pacific 
Northwest are for the ever- 
lasting good of America. 
Their bountiful harvest goes 
constantly on. The timber 
yields lumber of choice qual- 
ity—the kind now demanded 
for needs of war. 


The mills of Medford Cor- 
poration are working on the 
war production line, making 
double-quick deliveries of 
Douglas Fir, White Fir, Sugar 
Pine and Ponderosa. 





Because lumber is essential 
war material, and because 
Uncle Sam needs more and 
more of it, there'll be no let- 
up in this high-speed pro- 
duction until America’s Vic- 
tory is won. 





Members Western Pine Assn., West 

Coast Lumbermen’s Assn. and West 

Coast Bureau of Lumber Grades and 
Inspection. 


Medford Corporation "sts 
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STRONGER... 


more Beautiful Walls 
in Less Time! 














In small custom-built homes, on repair and remodeling jobs, and in barracks, 

cantonments and the like Weldwood Utility Paneling makes strong, lifetime 

interior walls. Where natural finish Oak, Mahogany or Walnut Walls are 
desired Weldwood De Luxe Paneling gives superior results. 


Help your customers attain both by furnishing 
uniformly high quality WELDWOOD* 


Contractors working on war jobs and custom-built housing 
for workers have to work fast. You can help them do that...and 
at the same time achieve strong, dependable construction, when 
you offer them Weldwood. 


Made by the world’s largest producer of plywood and guaran- 
teed for the life of the structure in which installed, Weldwood 
has for years been a leader in the construction, marine, aviation 
and other fields. 


Weldwood Utility and De Luxe Paneling, made in stock size 
panels up to 4x8 ft., are both exceptionally strong, durable, 
split-proof. De Luxe ‘Paneling 
is available with faces of almost 
any wood you can mention. 
The Utility Panel (faced with 
unselected Gum) takes a paint, 
wall-paper or natural finish. 


Take advantage of U. S. Ply- 
wood stocks in conveniently 
located warehouses. Write for 
full information and large, il- 
lustrated Weldwood catalog. 


WELDWOOD ceixerxneun 


*Name formerly applied to Waterproof Weldwood only, now family name 
of all plywood products made by United States Plywood Corporation. 


UNITED STATES PLYWOOD CORPORATION, 616 West 46th Street, New York, N.Y. 
World’s Largest Producer of Plywood 
Branch Offices and Warehouses: Baltimore, Boston, Brooklyn, Chicago, Cincinnati, 


Cleveland, Detroit, High Point, Los Angel es, Newark, New York, Philadelphia, 
Rochester, San Francisco, Seattle. 





NEW PLASTIC GLUE 


Weldwood Plastic Resin 
Waterproof Glue . . . makes 
strong, permanent joints. 
Readily mixed with cold 
water. Available in conve- 
nient sizes, 14% oz. cans up 
to 100 Ib. drums. Literature, 
FREE sample on request. 
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member of the board of directors of the 
Savannah War Products Association, spon- 
sored by the Savannah Chamber of Com- 
merce and the Savannah subcontracting com- 
mittee of the War Production Board. The 
association is made up of small manufac- 
turers of Chatham County. He was named 
temporary chairman in the absence of Robert 
Childers. 

Frank Stevens, general manager of Wm. 
Cameron & Co., Inc., Wholesale and of Ideal 
Company, Waco, Texas, has been appointed 
a member of the millwork industry advisory 
committee of the War Production Board. 
The appointment was made by T. Spencer 
Shore, chief of the Bureau of Industry Com- 
mittees. This advisory committee consists 
of twelve men selected from all parts of the 
United States as qualified spokesmen for the 
entire millwork industry. 


Amemcanfiunberman 


New Field Representatives 
W. W. Woodbridge, secretary-manager 
of the Red Cedar Shingle Bureau, Seattle, 





C. W. Millard R. B. Cosper 


Wash., has announced the appointment of 
C. W. Millard and R. B. Cosper as travel- 
ing field representatives. 





Beetle Control While Permasan is Scarce 


e Keep an ever-watchful eye on 





untreated, stored lumber. 


In normal times Permasan is a highly effective and economical help to 
. . . o y P 

the lumber industry in its fight to control the lyctus and other “powder 

post” beetles—pests which government entomologists estimate cost the 


industry $35,000,000 a year. 


Now, however, chlorine and phenol, the raw materials from which Permasan 
is made, are vitally needed for the war effort. Supplies of Permasan are 
limited. And the lumber industry must depend largely on good house- 
keeping alone to check beetle damage. 

Chief among the good housekeeping measures that will help YOU cut 


YOUR share of the pests’ $35,000,000 toll are these: 


Inspect yards and storehouses at regular intervals — with an 
ever-watchful eye on untreated, stored lumber. 


2) Destroy all debris, favorite breeding spot for insects. 


At the first sign of beetle damage, treat the infested lumber with Permasan 
3) if available. If not, destroy it—oldest stock first. 


Both Permasan and Permasan 116, the water repellent form, are being used 
on lumber for construction jobs vital to the war program and preference 














MONSANTO 
CHEMICALS 


VERTING IMDULTAT.. WHICH SERVES Manning H 





ratings can be obtained. If you have such a rating, therefore, you will 
have a better chance of filling your requirements by extension of the 
rating to us. For the latest information on whether Permasan is available 
for anti-beetle duty in your yard, inquire: MONSANTO CHEMICAL COMPANY, 
Organic Chemicals Division, St. Louis, Missouri. 


QUICK FACTS TO REMEMBER ABOUT PERMASAN 


1 Permasan is 5% pentachlorophenol (minimum), 5% non- 
volatile solvent, 90% selected petroleum distillate. 


2 Highly toxic to both larvae and adult beetles. 
3 Easily applied. 
4 Shipped in 55-gallon drums or tank cars. 


August 8, 1942 


Business Changes 


CALIFORNIA. Greenville—Fred W. Farrar 
sawmill succeeded by Almanor Lumber Co.; 
S. E. Nagler and his wife are proprietors of 
the new company. 

Oakland—Monarch Box Co., Inc., sold plant 
here to Pacific Box Co. 

INDIANA. Colfax — Jordan Industries suc- 
ceeded by Colfax Furniture Co., Inc. 

KANSAS. Axtell—Rabe & Brawner Lumber 
Co. purchased by A. L. Anderson and Walter 
O, Cain; it will be conducted under its former 
name. 

Salina—Eberhardt Lumber Co. corporation is 
being dissolved and will be succeeded by Frank 
L. Eberhardt, who will reorganize and carry 
on the business under the name of Eberhardt 
Lumber Co. 

MAINE. Dover-Foxcroft—John W. Marsh Es- 
tate succeeded by John A. Marsh. 

MISSISSIPPI. Gloster — Gloster Lumber Co. 
succeeded by Gloster Lumber & Manufacturing 


So. 

MISSOURI. Cabool—Cabool Lumber Co., 
owned by Barker and Brixey of Mountain 
Grove, Mo., is closing out its stock and taking 
it to its yards at Newburg and Mountain Grove, 
M 


Mo. 

NORTH DAKOTA. Carrington — Carrington 
Lumber Co. succeeded by Thompson Yards, Inc. 

OHIO. Wakeman—J. J. McMann Lumber Co. 
succeeded by White Roofing & Lumber Co. 

TENNESSEE, Gruetli—Leander Gauldin now 
known as Bouldin Lumber Co. 

TEXAS. Fort Worth—Whitehurst Manufac- 
turing Co. name changed to Stationers Manu- 
facturing Co. 

WASHINGTON. Carlsborg —Carlsborg Mill 
Co.’s sawmill property here purchased by Cres- 
cent Logging Co. of Port Angeles, Wash., and 
operation of the plant on wartime orders has 
been resumed, according to Petrus Pearson, 
vice president and general manager of the 
logging company. 

WEST VIRGINIA. Wheeling—Wheeling Lum- 
ber & Supply Co. name changed to Lumber 
Store. 

WISCONSIN. Boscobel—Porter & Baker suc- 
ceeded by Henry Baker. 

Green Bay and Milwaukee—George L. Waet- 
jen & Co., Inec., a subsidiary of Harbor Ply- 
wood Corp., Hoquiam, Wash., changed name 
to Harbor Plywood Corp. of Wisconsin. 
Incorporations 

KENTUCKY. Louisville—The Mengel Aijir- 
craft Parts Co., subsidiary of the Mengel Co., 
incorporated by Alvin A. Voit, Warren T 
Green, and G. Stuart Bruder, at $100,000. 

TENNESSEE. Crossville—Southland Lumber 
Co. incorporated by Harry B. Davis, George B. 
—— and Charles N. Caldweil, all of New 

or 


WISCONSIN. Eagle River—Turtle Lake Lum- 
ber Co. incorporated by G. F. Sanborn, R. E. 
Williams, and Harry J. Holperin. 

Park Falls—Vincent Timber Co.; to buy, sell, 
deal in, and manufacture forest and timber 
products. Edward and Harry E. Vincent and 
Walford Westholm are incorporators. 

CANADA. BRITISH COLUMBIA. Parksville 
—The Coast Logging Co. Ltd., care of W. F. 
Clark, Jr.; $50,000. 

Vancouver—A, C. Devnine Lumber Co. Ltd., 
509 Bank of Nova Scotia Building; $10,000. 
Lumber mill owners and operators. 


New Ventures 


CALIFORNIA. Los Angeles—Western-Walker 
Joint Venture is firm name under which West- 
ern Hardwood Lumber Co. and P. J. Walker Co. 
have obtained a certificate to conduct business 
at 1741 East Fifteenth Street. Principals in- 
clude L. Lindsay Hanna, Jr., and Frank J 
Connolly. 

ILLINOIS. Chicago— All-State Builders & 
Lumber Co. has opened a branch yard at 293% 
South Cicero Avenue. Headquarters will re- 
main at 3959 Ogden Avenue. 


New Mills and Equipment 


FLORIDA, Jasper—Geoghagen Lumber Co. is 
building a new planing mill here. 

NORTH CAROLINA. Robbinsville — Bemis 
Hardwood Lumber Co. has started operation of 
a new planing mill. 


4 
Casualties 

ARKANSAS. Prattsville—L. T. Stuckey Lum- 
ber Co. destroyed by fire, with loss of approxi- 
mately $10,000. Plan to rebuild. 

Wickes—Wickes Lumber Co. suffered loss by 
fire of $15,000. Plan to repair. , 

CALIFORNIA, Bishop—Inyo Lumber Co. suf- 
fered $50,000 loss by fire. Stock piles of lumber 
were saved. Loss partly covered by insurance. 
Will rebuild if priorities can be obtained. 

INDIANA. South Bend—Smoger Lumber Co. 
yard damaged an estimated $21,000 by fire. 

LOUISIANA. Winnfield—J. F. Lovell Lum- 
ber Co. had more than 300,000 feet of lumber, 
dry kilns, and planing mill destroyed by fire, 
with loss estimated at $35,000. - 

OREGON. Fox—Shaw Lumber Co. sawmill 
destroyed by fire; there was no insurance to 
cover the loss. The planing mill and ‘three big 
trucks were saved. 

Klamath Falls—Pelican Bay Lumber Co. 
planing mill and equipment destroyed by fire, 
with loss estimated at $100,000. The,.remain- 
der of the big plant and over 28,000,000 board 
feet of piled lumber were saved. Operations 
have been resumed and nearly complete output 
can be attained by use of a planeg inthe box 
factory and another near the dry kilns. 

Lakeview—Lakeview Lumber Co. sawmill de- 
stroyed by fire, but yard and dry kilns were 
saved. 

Redmond—Dant & Russell had pine mill de- 
stroyed by fire, with loss estimated at $150,000. 
Planer, dry kiln, lumber in piles, and office 
building were saved. 
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Obituaries 

MRS. STELLA F. BLEDSOE, wife of 
Truman C. Bledsoe, commission lumber- 
man who operates in the metropolitan 


district of Chicago and formerly con- 
nected with the George D. Mitchell Lum- 
ber Co., died July 23 at her home in Wil- 
mette, Ill. Interment was made in the 
family lot in St. Louis, Mo. 

ROBERT E. CLEAVES, SR., 70, presi- 
dent of R. E. Cleaves & Son Lumber Co., 
Portland, Maine, died July 14, at a hos- 
pital in that city. He had gone to a rest 
camp in the Maine woods when he suf- 
fered a heart attack that caused his re- 
moval to the hospital. As a young man 
he established the R. E. Cleaves Lumber 
Co., at Boston, Mass., which was con- 
tinued until 1912, when he joined Ralph 
L. Abbott, former surveyor-general of 
lumber for Massachusetts in forming 
Abbott & Cleaves Lumber Co. at Portland, 


Maine. Later the son joined with his 
father in forming R. E. Cleaves & Son 
Lumber Co. Surviving are his widow, 


one son, Robert E. Cleaves, Jr., and three 
grandchildren. 


EDWARD ZANE COLLINGS, who had 
been secretary and treasurer of the 


Fleckenstein Lumber Co., Easton, Md., for 
twenty-five years, died July 28. He is 
survived by his widow. 

CARL FREDRICH DAHLBERG, 63, 
brother of Bror Dahlberg, president of 
The Celotex Corp., Chicago, and prominent 
New Orleans (La.) business and civic 
leader, died suddenly in Atlanta on July 
26 while en route from New Orleans to 
New York on a business trip. Carl Dahl- 
berg, with his brother Bror, was among 
the founders of The Celotex Corp. 

CLARENCE H. DAY, 44, president of 
the Pilgrim Plywood Corp., Waterbury, 
Vt., was instantly killed on July 21 when 
his automobile was struck by a Central 





Vermont express at a crossing in that 
town. 
MAURICE DEMOND, 57, president of 


the Franklin County Lumber Co., Green- 
field, Mass., died July 26 after a long ill- 
ness. He was a native of West Spring- 
field, Mass. Surviving are his widow and 
a daughter. 

I. H. FETTY, connected with the lum- 
ber business for many years and for the 
last ten years president of the Airex Prod- 
ucts & Paper Co., Ltd., Los Angeles, Calif., 
died there recently. He had been a sub- 
scriber to the AMERICAN LUMBERMAN for 
forty-three years. Survivors include his 
widow, a daughter, and two. grand- 
hildren. 

EDWARD C. FEUSS, 74, former presi- 
lent of the Ohio Scroll & Lumber Co., 
Covington, Ky., died recently at his home 
here after a long illness. His widow, a 
laughter, a son, and a brother, Charles 
H. Feuss, president of the lumber com- 
pany, survive him. 


MRS. JOHN N. GILBERT, 83, widow of 

pioneer lumber manufacturer who was 
t one time president of the Nona Mills 
Co., Beaumont, Tex., died July 23. She 
vas the mother of Harvey W. Gilbert, 
W. C. Gilbert, and Mrs. C. T. Butler. 


GUNNARD M. HULT, 55, manager of 
the Consolidated Fuel & Lumber Co., Mar- 
juette, Mich., died suddenly of a heart at- 
tack at his home there. At the time of 
his death he was president of the Clover- 
land Retail Lumbermen’s Club. Besides 
his widow, he leaves two daughters, three 
sons, three brothers, and six grand- 
children. 


HENRY J. LAGESCHULTE, 83, a 
founder and retired president of Lage- 
Schulte & Hager, Inc., lumber dealers at 
Barrington, Ill., died at his home there 
on July 15. He was influential in com- 
munity affairs. He is survived by two 
sons, a daughter, three grandchildren, 
and two great-grandchildren. 


JOSEPH W. PADDOCK, 75, prominent 
lumberman and long active in Illinois, 
died July 28 at his home in Bloomington, 
Ill. He was a former president of the 
Illinois Lumber & Material Dealers’ As- 
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sociation and its treasurer for many 
years. He also was at one time a field 
man for the Southern Pine Association. 
He was instrumental in organizing The 
O. H. Paddock Lumber Co., Pana, Ill., an 
old established retail concern of Illinois, 
having been in business since 1876, and 
was manager for a number of years when 
the company operated ten yards, and has 
been associated with the Alexander Lum- 
ber Co. At the time of his death he was 
engaged in the wholesale lumber busi- 
ness. Mr. Paddock is survived by his 
widow; three sons, one of whom, Hayward 
Paddock, is manager of the Alexander 
Lumber Co. at Litchfield, Ill.; a grand- 
daughter; two sisters; and two brothers, 
Porter Paddock, manager of Porter Lum- 
ber Co., Springfield, Ill., and Robert Pad- 
dock, manager of the O. H. Paddock Lum- 
ber Co., Pana, Ill. 


CHARLES A. MILLER, 80, an executive 
of the planing mill industry in Buffalo, 
N. Y., for more than half a century, died 
July 17 after a month’s illness. Surviving 
are his widow, with whom he celebrated 
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his 58th wedding anniversary on 
30, three sons, and a daughter. 


April 


MRS. ESTELLA PALMER, wife of O. K. 


Palmer, president of the Palmer Lumber 
& Manufacturing Co., Chehalis, Wash., 
died suddenly at the Palmer summer 


home near Chehalis, July 22, of a heart 
attack. : 

MRS. HELEN RECKORD SENFT, wife 
of Daniel L. Senft, president of the Can- 


ton Lumber Co., Baltimore, Md., passed 
away July 20 after a prolonged illness. 


CHARLES JACKSON WATERS, head of 
George E. Waters & Co., Baltimore, Md., 
died July 25 at a hospital there of a per- 
nicious form of leukemia. He entered the 
lumber business of his father, the late 
George E. Waters, and succeeded him as 
head of the business six or seven years 
ago. He served a term as president of 
the Baltimore Lumber Exchange and had 
been on the managing committee of that 
body for years. He is survived by his 
widow and two sisters. 











Other Malta (Patented) Features: 


(1) Three-width Jamb, for different 
thickness walls; (2) Three-point 
Jamb Clamp, for leak-tight sill; (3) 
Mull-Center Clamp; plus 41 
years of specializing in top-quality 
frames. 


Write Today 


THE MALTA MFG. CO., MALTA, OHIO vp 2-01, 


Malta Frames Cost Less Per Year Of Service S:<« '° 





THE MALTA 


WINDOW FRAME 


BRAND NEW PRINCIPLE... NO HODGE- 
PODGE .. NO MAKESHIFT . . POSITIVELY 
MEETS WAR-TIME DEMANDS. 





For full particulars—Malta’s newest 
frame sensation, the Self-Seal. Models 
available for approved housing projects. 


Aunouncing / 


5 


elf 





Simple as A-B-C. Practical as can be. 
Patents applied for... . A 7/g” diameter 
cut-away in sash side-rail; a spring steel 
ring, and, when placed in frame, you 
have a self-sealed, NO-RATTLE win- 
dow... . Efficient, economical and re- 
quires minimum of critical metals. 

Meets all war-time conservation 


demands. And MORE! It's a 
‘natural’ for all types of housing 


projects. Malta alone has really 
solved today’s window frame 
problem. 


The Self-Seal feature holds top 
sash firmly against the blind stops 
and bottom sash against parting 
stops. No weatherstrip needed on 
jambs. (Note wood weatherstrip 
on sill.) Weights can, in many 
cases, be entirely eliminated... . 
Easy to install. Easy to Service. 


A—Shows sash side-rail with 7/” 
diam. x 14” deep cut-away, 
ready for the spring steel ring 
to be inserted. 





B—Shows spring steel ring (made 
from 31/9” x 14” strip, formed 
into 7/4” ring) firmly fixed in 
oA 


C—Shows completed Self-Seal as- 
sembly—top sash in perma- 
nent position and held against 
blind stop by ‘'B.”’ 








Look for the 
Familiar Malta 
Trade Mark 
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LUMBER DEALERS USE 





Two Types--Both Have Smooth, Easily Finished Surfaces 


3," ROTARY PINE AND BIRCH CUPBOARD STOCK 
74" BIRCH REZO (HOLLOW CORE) DOORS 


Wide Variety of Sizes Available for Immediate Shipment 


TNA— 
_— ®& Veneer 


1731 Elston Avenue 
CHICAGO, ILLINOIS 
Phone: ARMitage 7100 











IXL MAPLE FLOORING 


The World’s Standard since 1888 





WISCONSIN LAND & LUMBER CO. 
HERMANSVILLE, MICHIGAN 











IVORY PINE sot rettree 


All that the name implies Klamath Basin 
Timber 






Quality lumber from modern mill ‘ 
and kilns. Manned by an efficient 
organization—small enough to give 
your orders INDIVIDUAL attention 
—large enough to serve ALL your 
needs. Member Western Pine As- 
sociation. 


lvory Pine Company! e=.22 


 POTIDEROSA PI Dimension 









Rough & Dressed 


PONDEROSA Pine KLAMATHIALS ORE. . 











TARTER, WEBSTER & JOHNSON, inc. 


Crocker First National Bank Building., SAN FRANCISCO, CAL. 


CALIFORNIA SUGAR PINE 
PONDEROSA PINE-- WHITE FIR 


SAWMILLS 


Dorris, Cal. Nubieber, Cal. White Pines, Cal, 


Lakeview, Ore. 








LUMBERMEN’S EXCHANGE 


Wholesale R. F. PRAY 


PONDEROSA and SUGAR PINE 
Lumber, Mouldings, Cut Stock 


697 Monadnock Building, San Francisco, California 





A GOOD STARTING 
POINT 


Standing timber bought right 
is a good beginning for any 
lumber operation. Over a long 
term of years many successful 
lumber manufacturers have 
called on us to help them 
establish timber values. And 
today if we can be helpful to 
you, we are at your service. 


H. M. SPAIN & COMPANY 
Timber Estimates & Appraisal: 
Commerce Title Building 

Memphis, Tennessee 











American bSoue seve: Load Binder 


(Goodyear Pattern) 
For binding LUMBER, 
LOGS. Holds load firmly. 
Strongest . . . forged steel 
throughout . . . easiest to 
use . . . most practical 
and effective. Three sizes. 
Write for circular and full 
information. 


“American”? line of Log- 
_ — and —_ 
s the best on the market. 
Catalog on request. QBEN 


AMERICAN LOGGING TOOL CO., Evart, Mich. 














A. D. CHAPMAN & COMPANY, INC. 
CHICAGO, ILL. @ PORTLAND, OREGON @ NEW ORLEANS, LA. 





RUSSELL & PUGH LUMBER 60. 


SPRINGSTON, IDAHO 


Idaho White Pine Ponderosa Pine € : 
Douglas Fir White Fir Cedar 














ETROPOLE 


CINCINNATI, OHIO 
400 ROOMS 


arthur C. Shafer, Gen. Mgr. 
Frank E. Martin, Resident Mgr. 
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LUMBER COMPANY 


BU RDETT MERIDIAN, MISS. 


-- a little better lumber, a little 
better service -- for over 20 years 
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- ¢ Reports from Lumber Markets 





Information contained in this department comes directly from American Lumberman rep- 
resentatives located in these cities. 


Baltimore, Md.; Buffalo, N. Y.; Cincinnati, Ohio; New York City: Philadelphia, Pa.; Norfolk, Va.: 
Shreveport, La.; Memphis, Tenn.; New Orleans, La.; Jacksonville, Fla.; Houston, Tex.: Birmingham, 
Ala.; Kansas City, Mo.; St. Louis, Mo.; Minneapolis, Minn.; Portland, Ore.; Seattle, Wash.; Spokane, 
Wash.; Tacoma, Wash.; San Francisco, Calif.; Boston, Mass. 


General Review 


The most recent move of the WPB in 

‘egard to the lumber industry was to create 
e Lumber Wholesale Distribution Industry 
\dvisory Committee, and schedule its first 
neeting for August 7 in Washington. Its 
allirmed purpose is to dissect the effect of 
|.-121 on the lumber industry, the war effort 
aud civilian life, and to evolve means of 
increasing lumber production and direct its 
distribution into the war effort in such a 
manner as to cause the least disturbance 
possible to the normal flow through the 
regular channels to civilian users. 

Further recognition of need for adustmeit 
was evidenced when Donald Nelson, WPB 
chief, called a two day conference of manu- 
facturing and wholesale trade representatives 
in New York for August 11 and 12. The 
new WPB set up will be explained and a 
number of clinics will have opportunity for 
discussion and questions. 

The lumber section of price administration 
has not yet released its order placing ceiling 
prices upon Eastern pine. It has held group 
meetings in the East and numerous confer- 
ences in Washington, The executive head 
has submitted a tentative list of prices cover- 
ing all items and the latest information is 
to the effect that while round edge prices 
will be increased by from one to two dollars 
on many items, there will be few if any 
changes in the square edge list as presented 
by OPA officials at the Boston conference 
with manufacturers on July 8. 

urther consideration of the industry was 
shown when it was definitely listed on the 
Selective Service Board’s list of critical 
industries. 

The demand-production picture continues 
to remain practically the same. Govern- 
ment buying is still heavy. There has been 
a noticeable decrease in the number of orders 

ich civilians have attempted to place as 
the realization of their futility has grown. 
Siding and hardwood flooring are the two 
lumber items which are in comparatively 
slack demand, the latter growing some as 
the Government has begun to use it sparingly 
in war houses. 

xovernment officials who conducted an 
auction in Portland toward the end of July 
hal a particularly trying time in attempting 
to place their orders. Attendance was the 
lightest since the first auction held there 
and bidders showed a marked indifference to 
the business at hand. 

_ The wholesale price index (1926 = 100) 
lor the lumber subgroup was 132.0 for the 
week ended July 18, 1942. 


Demand 


Eastern Market 


The call for lumber of all. species, 
frades and sizes in the area. served 
through BOSTON is urgent beyond all 
Previous volume records, and the concen- 
Sus of opinion in lumber circles credits 
between 80 and 90 percent of current or- 


ders and deliveries as war orders. Manu- 
facturers are refusing most civilian or- 
ders submitted unless accompanied by a 
most urgent priority order. Mill capacity 
is adequate, but owners are compelled to 
deal with the dual embarrassment of 
scant labor supply, steadily rising costs 
of labor and other services which do not 
harmonnize with OPA price controls. Mill 
inventories in the East on both sides of 
the Canadian border have been practically 
exhausted and scores of the smaller mills 
have been forced to suspend operations as 
the crews are drawn away to the war 
projects. The situation will not be cor- 
rected until OPA and WPB stabilize both 
wages and labor supply. 

The movement of West Coast woods 
into the East—wholly by rail—is at the 
maximum volume that the mills can sup- 
ply and the railroads can move, all at 
ceiling prices, and nearly all to war proj- 
ects. The heavy stock of B. C. fir, stored 
at the lumber terminal in Charlestown 
fully a year, and owned by the British 
Supply Office, and awaiting ships for the 
overseas voyage is not being moved, 
though the British officials have—within 
a month—resumed purchasing of Cana- 
dian spruce in the amount of 100 million 
feet for movement abroad as fast as ship 
space can be diverted to this service. 

The Eastern softwoods—spruce, pine 
and hemlock—are in such urgent demand 
for war projects that very little is filter- 
ing through to the yards or to industrials 
not wholly engaged in war work. Ceiling 
prices for both round edge and square 
edge native pine will be issued within 
the next few days by OPA. Price ceilings 
to apply upon spruce and hemlock are in 
the making, but the orders from Wash- 
ington will be delayed until studies are 
completed, that are now being made by 
a staff of experts from Washington, now 
in the field. In the meantime the March 
price level governs, and if you succeed 
in placing an order, backed by a proper 
priority number, you will pay approxi- 
mately $46@48 for the smaller dimension 
sizes and up to $53@55 for the 2x10 and 
12 inch. It is difficult to move cargoes by 
water from the Maine or Canadian mills, 
for in view of the submarine menace few 
vessels are available for the voyage, and 
war risk insurance has forced the deliv- 
ered price of ordinary cargoes of dimen- 
sion close to $50 against $38@40 which 
prevailed before the hazards of the voy- 
age began to develop a year ago. 


For the Eastern white cedar shingles 
and the Western red cedars, demand is 
absorbing all offerings with production 
curtailed, and stocks of most items ex- 
hausted. The price list governing white 
cedars is frozen at the March level, while 
the red cedars continue at the ceiling 
prices listed in this column two weeks 
ago. 

The lumber trade in the BUFFALO 
market is much curtailed by the shortage 
of available supplies. Inquiry continues 
fairly active. Retailers are carrying 
smaller stocks than usual and are hope- 
ful of increasing them in time for im- 
proved trade expected this fall. Prices 
for all kinds of lumber are holding strong 
and are about at ceilings in most cases. 

The hardwood demand continues steady 
in the Buffalo market. Most of the buy- 
ing is coming from war defense plants. 
Wholesalers anticipate that the demand 
will continue active for some time, with 
little let up for the summer season. 

The western pines are in somewhat 
smaller demand in the Buffalo market 
than a short time ago. This is due to 
the realization among buyers that sup- 
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plies are hard to obtain, as well as to 
the interruption of the vacation season. 

The northern pine market holds firm at 
Buffalo with little lumber being offered 
by the mills. Some stocks from Eastern 
mills have been helping out the situation, 
but supplies there are also small. The 
demand is largely for common and low- 
grade lumber that is wanted by box 
manufacturers and makers of crating. 

The North Carolina pine or shortleaf 
pine market has passed through the 
month of July in a sort of haphazard 
fashion. The demand in NORFOLK has 
been spotty. During the first two weeks 
in July, there was quite a lull in demand 
even though orders were being received 
all the time from government projects 
and from contractors working under gov- 
ernment defense orders. These orders 
were small as compared with the busi- 
ness placed some weeks ago, most of 
them being for less than one hundred 
feet. However, during the last two weeks 
in July, a change for the better has been 
noticed. Some contractors have been 
given authority by Washington to build 
more war houses in the NORFOLK ter- 
ritory. This small housing is going to 
take tremendous quantities of framing, 
roofers, boards, ete. In addition, new 
projects started in North Carolina, Mary- 
land and nearby states have called for 
further large quantities of all kinds of 
lumber. The building being done for the 
government in this immediate territory 
covers mostly odds-and-ends to clean up 
defense jobs started some months ago. 
The retail yards are buying some lumber 
all the time, and the box manufacturers 
are buying all the rough and dressed box 
boards they can handle for government 
contracts. 

Ceiling prices still operate exclusively 
even though millmen find production 
costs advancing daily. 


Southern Market 


With some improvement in the produc- 
tion at mills and some glimmerings of 
brightness in the export situation, lum- 
bermen of the NEW ORLEANS area were 
slightly more optimistic as July drew to 
a close. 

Although exports are closely guarded 
secrets it is known that between three 
and four million feet of pine have been 
sold from this area for export to South 
Africa and that other exports have been 
shipped in pine and hardwoods, with gov- 
ernment approval. 

This is in addition to lease-lend lumber 
that moves steadily to base areas and to 
American allies for their use in the war 
effort. 

Indications that pine mills were at least 
keeping up moderately well with demand 
were seen in the fact that the govern- 
ment was able to purchase all its require- 
ments at contract lettings earlier in the 
month at Shreveport, La., Meridian, Miss., 
and Atlanta, Ga. 

Retail business had declined somewhat 
with deliveries by mills difficult and with 
much of the volume in smaller lots for 
repairs, modernization and minor con- 
struction. 

Railroads were receiving delivery of 
decking denied them for some time, but 
complained that bridge timbers were un- 
available and that unless this was forth- 
coming soon properties would suffer. 

Revision of white and red oak ceiling 
prices, scheduled to have become effective 
July 27, was expected to bolster business 
to some extent, although furniture show- 
ings held during the month were said to 
be disappointing with interest in govern- 
ment contracts becoming more acute. 

Revision of the pine ceiling order, co- 
incident with the extension of this to 
August 13, also was seen by millmen as 
of some benefit. This included special 
provision to smaller millmen. 

Average pine shipments by mills re- 
porting to the Southern Pine Assn. con- 
tinued above production at these mills 
with mill operators pointing out that the 
time is inevitably drawing near when 
reserves will be exhausted. Week-by- 




















Plax. So, their beauty and 


yTURE durability will protect the 
HE F good will of dealers and their 
T customers during the coming 
Today, Lowe Brothers “Eyes See Ge your. 


to the Future” policy is espe- THE LOWE BROTHERS CoO. 


A \ cially important to paint deal- DAYTON. OHIO 


“ Pam — GOOD PAINT IS EASIER TO SELL 
is policy of constantly de- 

veloping our manufacturing Tht STULIZER HAV 
facilities enables us to main- THE STYLIZER by Lowe Brothers 
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smart, new color schemes around 
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STANLEY HARDWARE 
For Rolling or Sliding Doors 


3 SIZES 
FIT ALL 
DOORS 









ROLLER BEARING 
WHEELS AND BALL 
BEARING SWIVEL 


“HOLD-FAST” 
CLAMPS 


The “Hold-Fast” Clamp consists of a 
clamping plate with bolt and nut, which 
fits into the track bracket. Tightening 
of the nut causes ends of clamping plate 
to press down on the track insuring a 
rigid, perfectly aligned surface for the 
trolley wheels. Any number of sections can be joined to- 
gether into one continuous piece of non-rattling track, 
allowing the wheels to roll smoothly and noiselessly. The 
Stanley Works, New Britain, Connecticut. 


DULL [STANLEY] 


INCORPORATED 
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week gains 
July 


in shipments were shown in 
while production rose only slightly. 


North Central Market 


Demand continues far in excess of sup- 
ply at MINNEAPOLIS, though at present 
the unfilled order files do not show an in- 
crease, according to reports from the 
Northern Pine Assn. There are orders 
m hand for about 14,800,000 feet as com- 
pared with 5,700,000 last year at this time, 
ind this is near an all-time peak. Orders 
ioW are being accepted for less than the 
production figure, but it is still almost 
mpossible to fill a good sized order with 
inything like speedy delivery assured. 
Pine association officers say there is no 
mmediate prospect for a change in the 
ituation. 


Southwestern Market 


The demand for lumber in the KANSAS 
CITY area, like all other parts of the 
ountry, has been abnormally large, chief 
buyer being the government. About the 
nly product produced in the Southwest 
which is not moving faster than being 
produced is oak flooring. The shutdown 
of residential construction has hit the oak 
flooring division and prices are weak. 

Wholesale sales in the first half of this 
year were 75 percent greater than in the 
ood 1941 period and volume for June 
averaged 70 percent above June, 1941, ac- 
cording to the Federal Reserve bank. Re- 
tail sales were adversely affected by the 
freeze order and volume in June was only 
6 percent greater than a year ago and 24 
percent less than in May. 


West Coast Market 


The more than 200 million dollars be- 
ing spent by the Government on war proj- 
ects in the SPOKANE area is creating a 


tremendous demand for lumber. Produc- 
tion is below capacity because of labor 
shortage and excessively wet weather. 


The rains have been a large factor in pre- 
venting forest fires. However utmost pre- 
cautions in regard to fire are being taken, 
the most recent proposal being a civilian 
airplane patrol to supplement the regular 
lookout detection service. 

Shippers at SEATTLE report that any 
available lumber is rapidly snapped up 
indicating much more could be sold if it 
could be had. Inquiries for lumber come 
i daily, especially for standard items. 
\ll prices are at the ceiling and there is 
o sign that any lumber could be pur- 
chased for less. 

Specifications in Government orders are 
sradually becoming less rigid. For ex- 
nple timbers are grouped under a broad 
bracket from No. 2 common to select 
ructural. As for shipment the Govern- 
ent is placing orders calling for ship- 
ent as late as the first of the year. 
‘ome believe this is an attempt to build 
» a stock pile. In short the Government 

using all kinds of substitute grades 

lumber and is calling for the widest 

‘ossible latitude in shipping dates. 
Canadian lumber is practically shut out 
| the Canadian Timber control. It is 
ported here that the Canadians seek 
‘00,000,000 feet for grain storage but 
they can’t place all of this huge order. 
Shingles, too, are very strong in Canada. 
On this side grain storage lumber con- 
tnues to be a big item in the demand 
ith demand far ahead of stocks. 

In Oregon where log stocks are but 
iity per cent of normal buyers are grab- 
ing every bit of lumber they can get. 
alifornia continues to take large quanti- 
- of lumber for government purposes, 
‘!! moving by rail save a small volume 
foiling in several wooden ships. 


Supply 
Pines 


North Carolina or shortleaf pine pro- 
duction has been held down by a mount- 
‘ng labor shortage, according to reports 
from NORFOLK. The weather has been 
®xceptionally dry, hastening air drying, 
but cutting production for lack of water 
in wells with which to keep operating. 
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Production of northern pine to date 
this year is far in excess of the total for 
1941, the figures being 61,200,000 feet as 
compared with about 49 million feet last 
year at a corresponding date. Gross 
stocks are increasing, according’ to 
MINNEAPOLIS sources, there being a 
total of about 53 million feet on hand 
now as compared with 84 million feet at 
this time in 1941, whereas until the past 
few weeks the margin was much wider. 
However the demand has cut the gross 
stocks to the smallest volume in months. 
Orders accepted to-date total 72 million 
feet. 


Hardwoods 


The hardwood picture in the mid-South 
region, of which MEMPHIS is the hub, 
has remained static during the past two 
weeks with the government continuing as 
practically the sole buyer. Hardwood 
manufacturers were perturbed by the new 


schedule of price ceilings established by 
the OPA which scheduled prices of South- 
ern hardwoods at from $1 to $23 per 
thousand feet less than prices of Appa- 
lachian hardwoods and “relatively less 
than prices of South Central hardwoods. 
So far as could be learned no organiza- 
tion or organized group of lumbermen is 
preparing to object. Production continues 
about normal with shipments in excess of 
output. Starting August 4, the War De- 
partment held a contract letting at Mem- 
phis for an undetermined quantity of 
softwoods, probably considerable amounts 
of hardwoods. There have been substan- 
tial deficiencies in quantities offered here- 
tofore of both softwoods nad hardwoods 
for governmental work. 


West Coast Woods 


“It’s getting tougher to buy all the 
time,” is a common remark heard in 
Seattle. There simply isn’t enough lumber 








.- TESTED BUSINESS 
GETTING SALES HELPS 


Literature, instruction 
sheets, wall posters, sam- 
ples, movie slides, free 
mailings to your good pros- 
pects, and complete ad mats 
are yours for the asking. 
Use this material to locate 
prospects, bring in new 
customers and make sales. 
It's a complete, successful 
plan to help you sell Treat- 
ed SISALKRAFT for silos. 


NATIONALLY 
ADVERTISED 
To Your Trade 


Ads in foremost farm papers 
are telling your customers 
about SISALKRAFT Silos— 
building demand. Cash in 
on it! 


More Than 5000 Lumber Dealers 
Cash In On This Profitable 






Business Every Year... 
ARE YOU ONE OF THEM? 


Dealers from coast to coast are making 
money on silos. And every sale leads to 
repeat business, year after year. It's easy- 
to-handle EXTRA business — added in- 
come that's mighty attractive. Doesn’t con- 
flict with anything else you sell. Ten years 
of success have built an ever-growing 
demand for SISALKRAFT silos. 


A BIG YEAR FOR SILOS 


To meet heavy war demands for MORE milk and 
meat, farmers are milking more cows, raising more 
beef animals and feeding heavier than ever before. 
The need for MORE SILO CAPACITY is acute — 
and SISALKRAFT Portable Silos fill the bill. They‘re 
quickly, inexpensively built with little material and labor. 


The silo season is short. 


Order plenty of 48” Treated SISALKRAFT, Now, so 

you won't run out, and lose sales, when the rush is 

on. Check up... order today. 

The SISALKRAFT Co., 205 W. Wacker Drive, Chicago, Ill. 
NEW YORK 


SAN FRANCISCO 





Have Plenty of Treated 


SISALKRAFT on hand 
when silo filling starts. 
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to go around. Buyers are constantly on 
the prowl looking for something someone 
else may have missed and seldom finding 


it. In Oregon a log bottleneck is very 
serious and Puget Sound supply is being 
taxed. Shingles remain badly oversold 


and many say are virtually unobtainable. 
Operating conditions in Washington for 
the loggers in July were excellent with 
no shutdowns from fire danger but there 
is a big turnover of men which is leaving 
all camps short, some as much as fifty 
percent. The log ceiling issued in June con- 
tinues to have an adverse effect on pro- 
duction because of inequalities, particu- 
larly in camps producing a large percent- 
age of hemlock and balsam fir, as these 
two items received a heavy price reduc- 
tion. Already there is some reduction in 
input of these species. At the same time 
parity with spruce has been granted for 
hemlock and noble fir for airplane pur- 
poses which is creating a tremendous de- 
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mand for high grade selected logs of 
these species. 

Of interest is the fact that the govern- 
ment is now using interchangeably spruce, 
hemlock and douglas fir in aircraft con- 
struction. 

Mills at TACOMA, WASH.,, are operating 
steadily, working on the huge bloe of de- 
fense orders that have virtually com- 
mandeered lumber production. But their 
operations are seriously threatened by a 
log shortage that has beset the mills ever 
sinee last Spring. Most of the mills have 
adjusted their operations to keep running 
continuously without the occasional shut- 
downs that hampered them earlier in the 
year. This adjustment was made because 
the mills found that when they reopened 
after such shutdowns, they had lost some 
of their key men to defense industries 
and it has become increasingly difficult to 
replace them. 
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Constant Battlefront Against 
FUTURE TIMBER SHORTAGES 


No amount of protection can make the forests absolutely safe, but 
never-ceasing vigilance can fight against this menace of fire. Forest- 
fire protection on the Dierks’ holdings consists of keeping preventable 
fires from starting...spotting all fires as soon as they start... getting 
trained men and efficient equipment to each blaze quickly enough to 
keep it from growing into a catastrophe. This guardianship of pre- 


PLAN BOOK 
HELPS YOU 
MOVE STOCK 


DIERKS’ BIG \\ 





| plans, including granaries. 


Name 


cious forests is costly in manpower and 
equipment, but experience has proved it a 
wise investment in protection against fu- 
ture timber shortages for us and for you. 


LUMBER AND COAL COMPANY 


l DIERKS LUMBER & COAL CO., Dierks Bldg., Dept. AL Kansas City, Mo. 
We enclose 10c for sample copy of “Modern Farm Buildings”, 64 pages, 41 
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Other Woods 


Northern white cedar production con- 
tinues at a low ebb in the MINNEAPOLIS 
area and it is almost impossible to pur- 
chase any posts or poles of any size with 
assurance of delivery within a reasonable 
time. Demand continues far in excess of 
the supply, and production is practically 
tied up by commitments already made. 
Rural yards are in the market for posts 
in increasing volume, but most of their 
orders are going begging. 


Flooring 


Oak flooring sales at MEMPHIS are still 
subnormal with no great spurt expected 
until the government unfreezes softwoods 
for general building construction. 


Millwork 


Civilian building restrictions and a lull 
in demand for war plant purposes is keep- 
ing many Mississippi valley sash and door 
factories operating at far below capacity, 
but some mills are running at capacity 
on defense orders. A large war plant 
project begun in a Minneapolis suburb 
is expected to up the call for millwork 
in the near future, and already has had 
some effect on the demand. With farmers 
busy in the fields rural demand = has 
slumped and there is little call for mate- 
rial from the smaller towns. 


Shingles 


Inquiries for shingles in SEA'TTLE con- 
tinue in heavy volume with prices at 
ceiling. Low grade cedar siding is mov- 
ing slowly but bungalow siding is in- 
active, the only forest product that is in 
this area. Shingle mills are being forced 
to use good siding logs due to curtailed 
siding production which is’ increasing 
their costs. Labor shortages also affect 
production more and more, 


Logs 


Production of logs in BRITISH COLUM- 
BIA is showing gradual improvement 
due to favorable weather conditions and 
a slightly better supply of labor. 

Unofficial figures show the log scale for 
Douglas fir in June was only 4 percent 
below the corresponding month in 1941; 
cedar down 6 percent; hemlock and bal- 
sam down 20 percent. 

The over-all decline for these species 
was 9 percent, compared with a slump of 
11 percent in May, 14 percent in Apri! 
and 14 percent in March. 

For the first six months of this year 
fir production is 13 percent less than in 
1941; cedar 13 percent down and hemlock 
and balsam 14 percent. Decline for the 
three species, 13 percent. 

Demand for logs around SEATTLE i: 
very strong and there are iocal shortages 
on Puget Sound which in some instance: 
are interfering with operation. 





Foresee New Appalachian 
Sawmills 


Cincinnati hardwood lumbermen _ have 
been appointed to take a prominent part in 
solving the Government’s dilemma in_ its 
emergency shipbuilding program. Following 
an all-day conference in Lexington, Ky., on 
July 25, two committees were named, witli 
instructions to submit their recommenda- 
tions in writing to the office of C. K. 
McDowell, of the Procurement Section, 
Bureau of Ships, United States Navy. 

As one result of these recommendations, 
it is expected there will be erected several 
new sawmills at strategic spots in the 
Appalachian hardwood area, and it is under 
stood these new plants will be equipped 
with specially designed facilities for handling 
40 to 50 foot timbers badly needed in the 
shipbuilding yards. 
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FROMM NOLE NC 


Ponderosa PINE 


st This fine soft-textured lumber is from the famous timber of 
the John Day district of Eastern Oregon. 100% KILN-DRIED 

. - « 6 Moore cross-circulation kilns of most modern design 
. modern manufacturing equipment. . 





- planing mill. 
We specialize in SELECTS and No. 2 COMMON. 


PILOT ROCK SALES AGENCY 


203 Radio Central Bidg., Spokane, Washington 


Aflny STAM 
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SLL) 
we — Lim, 
> 


Mills at 
Pilot 
Rock, 
Ore. 
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Wood is doing unheard of jobs in 
meeting the rapidly increasing variety 
of war demands. By fortifying wood 
to withstand severe exposure in many 
unusual war uses 


WOODLIFE 





Logged in 1936-’37 


1908 -- 750,000,000 Feet of Standing Timber 
1942 -- 750,000,000 Feet of Standing Timber 





HAS YIELDED 1,019,000,000 FEET 
45% Hemlock, 15% White Pine, 40% Hardwood 


Sustained Yield Policy Equals Perpetual Supply 
DEFEND YOUR TRADE with 


MENOMINEE INDIAN MILLS 


Neopit, Wisconsin 
Air-Dried - QUALITY LUMBER -- Kiln- Dried 





continues its traditional leadership. 
Ask for help on your wood preserva- 
tion problems. 


Protection Products Mfg. Co. 






Mfrs. of PRESERVATIVE SOLUTIONS for 21) 
Research Laboratory and Plant KALAMAZOO, MICH. 





FEAVE 





AND SOUTHERN 


Taye TVW - Yon Zeke) oy 


A FA FLEBAAAA NRO 


For many years the PEAVY name has stood for topmost lumber quality. 
Remember this name when you're needing Pine and Hardwoods. Our 
modern mills have up-to-date machines—every facility for quality produc- 
tion. Order from the firms here listed. Straight and Mixed Cars. 


SS 





pWOOD AGENCY 


PEAVY-WILSON LUMBER CO. tn. PEAVY HARDWOG” x Bet 


GENERAL SALES OFFICE, 
HOLOPAW, FLA. 
MANUFACTURERS OF 
Extra Dense Virgin Long Leaf 


ARD 
4118 oan mONT, TEXAS 


jalizing in 


HARDWOO 


FLORIDA PINE «a» CYPRESS 
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Western Pines 

Following delivered prices, based on 
past sales, were reported to the Western 
Pine Association by members during the 
period July 20 to 25, inclusive. Both di- 
rect and wholesale sales are included and 
are based on specified items only. Two 
districts are given, one being the State of 
Illinois, outside of the Chicago metropoli- 
tan district and the other the State of 
Pennsylvania. Quotations follow: 


ILLINOIS 
PONDEROSA PINE 
Selects S2 or 4S— 


1x8 5/4 RW 6/4 eo 
a Oe $81.50 $83.25 $83.25 
a 68.50 69.85 70.75 
Shop S2S— No. 1 No. 2 
DEES aula: pang one sate ean Renee $60.25 $52.25 
0 Aa en eee ae 60.25 52.25 
Commons, S82 or 4S— No.2 No. 3 
Le eS : eee eee $40.50 $45.50 
oe gh. a eae 52.50 46.07 
IDAHO WHITE PINE 
Selects S2 or 4S— 1x8 6/4 RW 
Gemeiscy €2) Bly. sss cccee $67.00 


Commons, 82 or 4S— 
Colonial mee Stand. 


No. 1 cs No. 3 
fe eS | ee seas Peep er 
ol a. en aac 61.50 $48.00 

SUGAR PINE 
Selects S2 or 4S— ‘4RW 5/4RW 6/4 RW 
C Select RL... $94.89 eer 
Shop S2S— No. | No. 2 No. 3 
DE cweredaedes 52.50 
OFS: sedeaewunees 51.50 
OFS ~patenaaee hares 57.25 


PENNSYLVANIA 
PONDEROSA PINE 
Selects S2 or 4S— 











1x8 5/4 RW 6/4RW 
5 ere $87.25 $87.25 
ae ea 68.50 76.18 71.25 
Shop S2S— No. 1 No. 2 
a ae eer $63.00 $55.00 
Commons, S82 or 4S— No. 2 No. 3 
OR BS A a eee er $52.50 
2 | a areas 54.50 
IDAHO WHITE PINE 
Selects, S2 1x8 6/4 RW 
Quality (D) RL.........$69.00 $86.25 
Colo- Sterl- Stand- 
nial ling ard 
No. 1 No. 2 No. 3 
Commons S2 or 4S— 
Ix 8 RL ......$62.00 
> Oe: Ae 89.50 


SUGAR PINE 
Selects S2 or 4S— 4/4RW 5/4RW 6/4RW 


B&Btr. RL.....$94.50 $96.50 $95.50 
C Select RL... 92.50 93.77 92.50 
D Select RL... 79.50 81.50 80.50 
Shop 82S No. 1 No. 2 No. 3 
J, ere $66.50 ove 
ee SE OPE 65.50 $57. 50 $50.50 
ik art ee ee eee 76.50 61.88 49.50 





Western Red Cedar 


Prices on July 31 for red cedar siding 
in mixed cars, new bundling, 8 to 18 foot. 
f.o.b. mills, remain as quoted in issue of 
March 21, 1942. Manufacturers’ prices in 
March, 1942, by government order consti- 
tute a ceiling.—Editor. 





Red Cedar Shingles 


New ceiling prices effective June 29 on 
ted cedar shingles, f.o.b. mills, are: 
Royals: 


RI eo oe a 5 
gk pnnpeeeitngttatiaue a7. +4 
Bie i eageice tae aetatieiente pitas ie; 2.45 


a og 
TD ppeeetpecesbaeoettigins. *5-40 
"aaa ei i ppc 2.40 
XXXXKX: ; 
ESE goa ncpe eared Op are ea Srna 
ay, Ree gent artes danbiiey i ae +4 
RTM + kaGdacussueaeaececue. om 2.25 


Douglas Fir 
Quotations on July 31, f.o.b. mill on 
Douglas fir items in mixed cars for rail 
shipments direct to the trade follow: 
Vertical Grain Flooring 


Bé&btr. Cc D 
i rere $60.00 $55.00 $45.00 
Flat Grain Flooring 
BP $45.00 $43.00 $38.00 
BW we weaceeceae 50.00 48.00 40.00 


Drop Siding 
1x6 Pat. No. 106.$50.00 $48.00 $40.00 


1x6 Pat. No. 116. 50.00 48.00 40.00 
Ceiling 
Snr $37.00 $35.00 $28.00 
See -icvadaeieeens 45.00 43.00 38.00 
Boards and Shiplap 

1x6 1x8 1x10 1x12 
No. 1 $31.00 $31.00 $29.00 $32.00 
No. 2 27.00 27.00 26.00 27.00 
No. 3 23.00 23.00 21.00 23.00 
No. 1 wm - 
12 14 
i eee $39. 00 $32.00 $33. 00 $38, re ey 00 
i er 32.00 32.00 32.50 32. 2.50 
en 31.00 31.00 31.00 31. 0 31:00 
co) Pe 31.50 31.50 32.00 32.00 32.00 
2} re 31.50 31.50 32.00 32.00 32.00 


No. 1 Rough and/or Surfaced Timbers 
4x4 to 4x12-inch planks 20 feet and 


I IE oii a Dictae oe a vere acareae are $32.00 
23x13 36 ft. and shorte?.....cccscece 29.50 
SURES SE GO SO FOG soc kc cc sess ceceves 31.50 





Maple Flooring 


Northern maple flooring mills report the 
following average prices realized f.o.b. 
flooring mill basis, during the week ended 
Aug. 1 

First Second Third 
BSE, ceiwSaeieieaces $85.68 $81.43 $66.58 





Northern Hardwoods 
(F. o. b. Chicago) 


Following are prevailing quotations 
f. o. b. Chicago and Milwaukee territory 
on northern hardwoods, as reported by 
Chicago wholesalers: 

Brown Ash— 
No.1 No.2 No.3 
FAS Sel. Com. Com. Com. 


i Breer $80.50 $70.50 $57.50 = 50 $34.50 
Je Sees 83.50 73.50 60.50 0.50 35.50 
i eee 88.50 78.50 63.50 50. 50 35.50 
Oy 93.50 83.50 66.50 53.50 35.50 
Basswood— 


No.1 No.2 No.3 
FAS Sel. Com. Com. Com. 


Oe $91.25 $81.25 $60.25 $45.25 $35.25 
DEM sencas 96.25 86.25 63.25 48.25 35.25 
kere 99.25 89.25 65.25 49.25 37.25 
a, eee 105.25 95.25 74.25 50.25 37.25 
yk oe 110.25 100.25 81.25 58.25  .... 
ti, eee 115.25 105.25 86.25 63.25 


No.1 No.2 No.3 
FAS Sel. Com. Com. Com. 


4/4 .....$100.50 $85.50 $64.50 $50.50 $32.50 
Pe atwwns 105.50 90.50 69.50 52.50 33.50 
sk 108.50 93.50 74.50 54.50 34.50 
J, ore 116.50 101.50 81.50 56.50 34.50 
it eee 132.50 117.50 96.50 64.5 
tS a 152.50 137.50 a 50 67.50 
No No. 2 No. 3 
Soft Elm— FAS Com. & ‘gel. Com. Com 
BIS cesses 67.50 50 $45.50 $36.50 
J errr? 70.50 38:80 46.50 36.50 
aa 70.50 59.50 47.50 37.50 
5, eee 73.50 62.50 48.50 37.50 
oo, 76.50 65.50 50.50 
Bae Kaeees 81.50 70.50 55.50 


No.1 No. 2 No. 3 
+) FAS Sel. Com. Com. Com. 
4/4 7. a $106. 50 $73.50 $52.50 $35.50 


5/4 . 111.50 81.50 58.50 36.50 
GFE 2s 138: 50 113.50 87.50 64.50 36.50 
8/4 ... 130.50 120.50 97.50 68.50 36.50 
10/4 --+» 132.50 122.50 100.50 69.50 
12/4 --- 136.50 126.50 104.50 74.50 
a: eats i z. gt 65.50 46.50 
) 4 s 5 
Soon th 70.50 48.50 
No. 1 No. 2 No. 3 
: FAS Com. Com Com 
4/ eee $67.50 $47.50 $42.50 $32.50 
rere 50 54.50 44.50 34.50 
ee 84.50 62.50 47.50 34.50 
eer 87.50 70.50 49.50 37.50 
I, ee Wie zs 80.50 57.50 40.50 
i ee 107.5 90.50 62.50 42.50 


Soft Maple— 


FAS Gean “e'Sel. Com Com. 
ee $83.50 $63.50 | $46.50 $35.50 
Sate te 88.50 68.50 50.50 36.50 
| epee 96.50 73.50 55.50 36.50 


Oe ssuars 103.50 78.50 56.50 36.50 
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Southern Hardwoods 


Following are ranges of f.o.b. mill 
prices on rough, air dried southern hard- 
wenln, from reports of sales made from 
from July 30 to Aug. 3: 


Plain Sap Gum Willow 
FAS— No. 1 & Sel.— 
5/4 ....59.50@60.50 | 4/4 .... 41.00 
No. 1 & Sel.— 
4/4... .40.25@42.50 mam 
iy nia oe 2. 69.50 
oO. om.— 
No.1 ~ Sel.— 
ae 28.00 4/4 47.50 
Quartered White No. 3 ‘einai 
Oak 4 36.50 
No. 1 & Sel.— oe 36.50 
4/4 .... 55.50 | 8/4 ---- 37.50 
Hackberrv 
Plain White Oak 
No. 1 & Sel.— Log run— 
4/4 ....41.00@45.50 | 4/4 .... 35.00 
Be weinsic 38.00 
Quartered Red Gum 
No. 1 & Sel.— Cedar 
oe 40.00 | Los run— 
See cnc 51.00 
Ash 
No. 1 & Sel.— Cypress 
i ere 40.00 | FAS— 
<a 75.00 
Beech 
FAS— No. 1 Shop— 
( 
6/4 1... 49.00 | $/g o°7 Hopes 
No. 1 & —_— 
Ore sex 39.00 Mixed Hardwoods 
No. 2 Com.— oaaneee 
Fe. wicws 36.00 | 4/4 2.0 14.25 








West Coast Logs 


Ceiling prices of logs effective June 20 
are: 

Fir No. 1, $31.00; No. 2, $22-23; No. 3, 
$17-18; Peelers, No. 1, $40; No. 2, $35; core 
logs, $27. 


“en shingle logs, $21; lumber logs, 


Hemlock: No. 2&3, pulp logs, $15.50; 
lumber logs, No. 1, $21.50; No. 2, $18.50; 
suitable for peeling, $27. Spruce: No. 1, 
$45; No. 2, $30; No. 3, $17 





Southern Pine Statistics 


Following is a summary of reports from 
southern pine mills for the week ended 
July 25 

Number of milis, 106; Units;, 89 
Three-year average production*® 27,973,000 


Actual pro@uction ....cccccesve 26" 190,000 
INN, 5dr & a. 0' 40; was bro ete Os 31,720,000 
OPGOrs TOCOIVEE 22... cccccccess 26,764,00! 


Number of mills, 106 
On July 25, 1942 
pS a, renee ern 152,550,000 
WEE BUGGED. .oikisis cnc cc dice iene 42,863,000 


*Oct. 31, 1938, to Nov. 1941 ; 
Unit is 316, 000 feet of tig -year average’ 
production. 





Western Pine Summary 


The Western Pine Association reports as 
follows on operation of identical Inland Em- 
pire and California mills during the week 
ended July 25: 

Report of an Average of 87 Mills: 
July 25,1942 July 26, 194! 


Production ..... 91,249,000 93,739,000 
Shipments ...... 84,340,000 94,421,000 
Orders received... 78,473,000 88,067,000 


Report of 87 Identical Mills: 

July 25,1942 July 26, 1941 
436,659,000 433,097,000 
861,550,000 1,073,333,000 

Report of 87 Identical Mills: 

--Total for Year to Date— 
1942 1941 


Unfilled orders... 
Gross stocks.... 


Production ..... 1,948,056,000 1,942,197,000 
Shipments ...... 2°301,952,000 2,187,261,000 
Orders .....eeee 2,435,928,000  2,347,048,000 
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National Production, Shipments, and Orders 


Following is the National Lumber Manufacturers’ Association’s report for the two weeks 
ended July 25, and for twenty-nine weeks ended that date, covering mills whose statistics 
for both 1942 and 1941 are available, and percentage comparisons with statistics of identical 
mills for the corresponding period of 1941: 


When the Call came 
MAPLE was Ready! 








Av. No. Per- Per- Per- = 
Mills Production Cent Shipments cent Orders cent 
TWO WEEKS: Rpteg. 1942 of 1941 1942 of 1941 1942 of 1941 = 
Total Softwoods.. 375 514,117,000 94 548,077,000 9S 576,483,000 96 a 
Total Hardwoods. 98 22,978,000 93 30,142,000 107 25,908,000 SS 
Total Lumber.... 459 537,095,000 94 578,219,000 99 602,391,000 96 


Total Flooring.... 78 
TWENTY-NINE WEEKS: 


12,380,000 53 


Total Softwoods.. 390 6,767,694,000 97 
Total Hardwoods. 102 350,339,000 100 
Total Lumber.... 474 7,118,033,000 98 
Total Flooring... 78 277,181,000 82 


11,053,000 39 9,680,000 29 


7,789,365,000 106 8,452,388,000 108 
403,257,000 104 392,681,000 103 
8,192,622,000 106 8,845,069,000 107 
258,224,000 76 252,908,000 67 





Relation of Unfilled Orders to Stocks 


Following is statement of seven groups of identical mills of unfilled orders and gross stock 


footage on July 25: 





No. of 

Mills Unfilled Orders Gross Stocks 

Rpte. 1942 1941 942 19 
Total Softwoods® .....c.<- 364 1,561,355,000 1,395,601,000 2,011,500,000 2,740,653,000 
Total Hardwoods* ....... 100 105,509,000 98,803,000 327,011,000 362,034,000 
TOtR? DAMME f ccc vs ciewicce 451 1,666,864,000 1,494,404,000 2,338,511,000 3,102,687,000 
OE FISOTIS i...-scscces 75 28,998,000 82,899,000 75,877,000 55,655,000 
Maple FiIcOring ... 0c 13 6,016,000 11,487,000 10,828,000 12,990,000 


*Of Northern mills, 13 reported on softwood, 15 on hardwood unfilled orders; 15 mills 


on stocks. 


softwood and hardwood subtotals. 


The total number of mills (464) includes 13 northern plants that are in both 





Canadian Exports fo U. S. 
Cut by Ruling 


British Columbia coast sawmills are now 
required to make at least 75 percent of their 
total lumber production available for Cana- 
dian, United Kingdom, and British overseas 
dominion requirements under a new ruling of 
the Timber Control. The effect will be to 
limit exports to the United States to 25 
percent of the cut of mills in principal pro- 
ducing areas when formerly the U. S. had 
heen taking as much as 50 percent of their 
production. 

The ruling also stated that B. C. producers 
could accept no orders for shipment outside 
of Canada without first obtaining the writ- 
ten approval of the assistant timber con- 
troller in Vancouver. 

Because of a difference in ceiling prices 
United States business has been much more 
attractive to Canadian producers. Red cedar 
shingles do not come under the above men- 
tioned order, but the Timber Controller had 
urged shingle producers to make at least 
25 percent of their production available for 
Canadian markets. Some producers appar- 
ently had not lived up to this and now the 
Timber Controller is threatening for the time 
being to require that 50 percent of produc- 
tion be made available for Canadian buyers. 
The shingle demand on both sides of the 
U. §.-Canadian line is greater than the 
supply. 

Timber Insurance 

Insurance against loss or damage to mer- 
chantable timber in Maryland from any 
enemy action or counteraction by American 
forces is provided in Maryland by the War 
Damage Corporation, a subsidiary of the 
Reconstruction Finance Corp., according to 
C. F. Winslow, forest specialist of the Uni- 
versity of Maryland Extension Service. To 
secure this insurance, application must be 
made setting forth the description, location 
and amount of coverage of the standing tim- 
ber. The rate is 15 cents per $100 a year, 
with 100 percent coinsurance mandatory. No 
policy will be issued for a premium of less 
than $3. In cases where full insurance of 


the value is not carried, indemnity will be 
paid only in. the ratio of the amount of 
insurance to the full value of the property 
described in the policy. Applications for 
War Damage insurance will be accepted by 
private insurance companies. 


Furniture Wood Trends 

Native cabinet woods evidenced great 
popularity at the Chicago and Grand Rapids 
furniture markets, with maple second only 
to walnut and oak steadily increasing in 
demand. For drawer construction the call 
seemed to be in quartered sycamore, plain 
sawn white oak, birch, maple and mahogany. 
Although certain species such as red and 
white oak, beech, birch and maple are not 
expected to be available to furniture manu- 
facturers in the near future, the latter feel 
certain they can maintain production with 
those woods available. 


War Damage Insurance 

The Weyerhaeuser Timber Co. has placed 
war damage insurance on its standing tim- 
ber in the Douglas fir regions in Washington 
and Oregon lying west of the Cascade moun- 
tains and extending west to the Pacific 
Ocean, it was announced July 24 by Roderic 
Olzendam of Tacoma, Wash., public rela- 
tions director for the Weyerhaeuser Timber 
Co. The insurance was placed with the War 
Damage Corp. 

Weyerhaeuser officials pointed out that 
war damage insurance as originally provided 
by the Government excluded coverage on 
standing timber, although it did include farm 
crops. <A later and broader interpretation 
classified timber as a crop, a slogan being 
stressed by the Weyerhaeuser company. In- 
surance coverage on standing timber is 
confined to loss or damage resulting from 
enemy attack, including any action taken 
by the military, naval or air forces of the 
United States in resisting enemy attack, it 
was explained. The insurance specifically 
excludes damage caused by sabotage, black- 
out accidents, damage done in normal train- 
ing operations, such as the crash of a plane, 
and does not lessen the need to be on guard 
against forest fires by sabotage. 






Northern Hard 
Maple Flooring 


for Prompt Shipment 


Because our flooring mills have long 
cooperated in the interests of 
prompt service, the Northern Hard 
Maple industry has been able to 
supply every Hard Maple “war floor- 
ing” order without delay. 


Manufacture has kept apace to make 
sure that no part of the vital work 
of arming America would suffer be- 
cause of a lack of suitable flooring. 
And, because the industry was ready, 
today traffic-fast, comfortable, non- 
dusting Maple Flooring in scores of 
plants is speeding the building of 
America’s offensive power. 


There’s plenty of business today, 
for Maple. New defense projects and 
defense homes—factory, home and 
public building repair and mainte- 
nance (without governmental limi- 
tations)—and farm, home and indus- 
trial remodeling, within limitations. 


Our member mills have Hard Maple 
Flooring ready for prompt ship- 
ment. 


MAPLE FLOORING 
MANUFACTURERS ASSOCIATION 


1795 McCormick Building, Chicago, Illinois 








SULLIVAN LUMBER CO. 


PORTLAND, OREGON 
TIMBERS FACTORY 
YARD STOCK » t CLEARS 


SPRUCE, HEMLOCK, CEDAR, PINE 
Reliable Shippers 30 Years 
WRITE US! AIR MAIL ONE DAY EACH WAY! 














erguson 
HARDWOODS 


for Repairs and Replacements 


Short Leaf Pine, Cypress. West 
Coast Products . . . Car Material, 
Plywood, Treated Lumber, Flooring. 
Grain Doors, Veneers, Shingles. 
Send your orders covered by con- 
tracts PD3, PD3a, PD4, PD1S9. : 


W. T. Ferguson Lumber Co. 


St. Louis, Mo. @ 
BERBER ERD EERE EES 
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Woodwork Idea Book 887 


A wealth of information of interest to 
dealers and home owners alike is contained 
in the new, up-to-date edition of Open 
House, a 32 page idea book published by 
Ponderosa Pine Woodwork. The sugges- 
tions are aimed at three of the dealer's 
present day markets, war housing, farm 
home modernization and civilian remodeling 
and repair within the $500 limit. One sec- 
tion is devoted to the problem of providing 


























extra space for living through extra rooms 
in attic or basement. Novel window and 
door treatments are suggested, and ideas for 
planning double duty rooms are included. 
The book is principally devoted to showing 
how through the use of doors, windows and 
woodwork of Ponderosa pine, home life can 
be made more convenient and attractive. A 
sample copy of the book will be sent to 
those who check number 887 on the coupon. 


. 
Pre-Fab House Paint 884 
A special paint system for use on pre- 
fabricated housing units has been developed 
by The Arco Co. Paints used in their new 
“Pre-fab” system consist of a rapid drying 





shop coat which can be used, without a 
preliminary sealer, on plywood, ordinary 
lumber or manufactured board, and a quality 
lead, zinc, and oil field coat. Company tests 
have shown that the shop coat will not 
deteriorate if unfavorable weather conditions 
or scarcity of labor causes delay in applica- 
tion of the finish coat at the building site. 
Complete information may be had by check- 
ing number 884 on the coupon. 


Floor Finish Book 885 


A new booklet, How to Finish Sixteen 
Kinds of Floors has been published by the 
O’Brien Varnish Co. to furnish guidance to 
those who do this type of work. It con- 
tains information concerning the type of fin- 
ish to be used on each of 16 kinds of floors 
and the proper methods of application. A 
copy may be had without cost or obligation 
by checking number 885 on the accompany- 
ing coupon. 


New Modernizing Book 


A new publication, How to Modernise 
Your Home has been issued by United States 
Gypsum Co. to help dealers sell necessary 
repair and improvement jobs. The book has 
92 pages packed with ideas, plans and pic- 
tures designed to interest prospects in roof- 
ing, siding, insulation, remodeled attics, 
closets, bookcases, and a host of other at- 
tractive interior features. Before and after 
illustrations are included. A copy of the 
book may be had by sending ten cents to the 
United States Gypsum Co., Chicago, II. 


Hardwood Kitchen Cabinets 8810 

A folder entitled Modern Hardwood Sec- 
tional-Kitchen Units has been published by 
The I-XL Furniture Co., manufacturers of 
the I-XL line. The folder is very complete 
containing drawings and photographs of a 
large number of I-XL units. A copy may 
be had by checking number 8810 on the 
coupon. 


For Further Information 


about any new product or piece of literature described in this department 
check the following numbers which correspond with key numbers to be 
found in the heading of the particular items in question. Sign the coupon, 
clip it and mail it to the AMERICAN LUMBERMAN, 431 So. Dearborn St., 
Chicago, Ill. The desired information will be forwarded promptly. 


881 882 883 

886 887 888 

8811 8812 8813 

SING $25 :6kuebeneavae bienseyeebawoes 

Naso ar terentiar een err aen aarae e 
Address 


ee a a 


884 885 
889 8810 
8814 
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Insulation Promotion 881 

A special promotion program has_ been 
prepared by the Wood Conversion Co. to 
help dealers sell ‘“Balsam-Wool” attic insu- 
lation. The preliminary step has been a 
national advertising campaign in consumer 
magazines. The company is also furnishing 





cooperating dealers with newspaper ads, 
window displays, moving picture trailers, jol) 
signs, and a variety of other display items 
as well as an attic insulation presentation 
book, a framed guarantee, and supplies of 
special literature. Complete information 
about this program may be had by checking 
number 881 on the coupon. 


Wood Filing Cabinet 889 

New all. wood filing cabinets which have 
been redesigned to conserve vital materia! 
are announced by The Globe-Wernicke Co. 
Both letter and legal sizes are available in 
four drawer standard height, three drawer 
counter height and two drawer desk height 





and a variety of optional insert drawers. 
progressive type wood suspension with fibre 
rollers permits drawers to glide easily and 
quietly. The compressor drawer pull, label 
holder, guide rod and knob are all made 
of wood. The new files are furnished in 
quartered oak or imitation walnut and ma- 
hogany. Full information will come to thos¢ 
who check number 889. 


Sheet Metal Substitute 886 


“Cheney Protected Metal” is a new sheet 
metal substitute for galvanized iron and 
sheet copper, manufactured by the Cheney 
Metal Products Co. The material conforms 
to Governmental specifications. It comes in 
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Shevlin Pine Sales Company 














SELLING THE PRODUCTS OF DISTRIBUTORS OF SPECIES 
*THE McCLOUD RIVER LUMBER SHEVLN PINE 
PONDEROSA PINE 
COMPANY 
McCloud, Calif. Reg. U. 8. (PINUS PONDEROSA) 
EXECUTIVE prontnen 
*THE eS a COMPANY 900 First National Soo Line Building SUGAR (Genuine White) PINE 
end, Oregon 
_*Member of the Western Pine Associa- MINNEAPOLIS, MINNESOTA (PINUS LAMBERTIANA) 
then, Portions, Ovegen. DISTRICT SALES OFFICES: 

















Panty ad bing —_— Senos - Reg Manone yd 
” 16 bar Bidg. lle-Wacker Bldg. dnock 
"2? dese Pee Woodwork Mohawk 4-9117> Telephone Central 9182° Exbrook 70410 

















These are the days to sell 


Don't Feed Fungus | | wectepn PINES for FENCES 








Rot is the result of a living fungus growth. 
This fungus eats into the damp wood and 
saps its strength. Cuprinol will stop rot in 
any wood construction, for Cuprinol is a 
quick penetrating liquid that deposits liquid 
metal in the fibres and makes it impossible 
for the fungus to obtain food. Use it by 
itself or as a priming coat, and once in the 





The protection of a good fence is a ‘must’ today for 


wood it’s there for good. manufacturing plants big and little. War materials in tem- 

porary outside storage space and the employee’s automobile 
; . . park can be safeguarded by a quickly-built fence of WEST- 

Applied by brush, Spray OF dip ping. Harm- ERN PINES. Sturdy. good looking and long lasting. 

less to animal, bird or plant life, and neither P. S. And don't forget that WESTERN PINES make fine 

rubber loves nor le r ne fences around homes. Give privacy for out-of-door living. 

— “1 ” gJoSg - ee They lend themselves to interesting decorative designs. 

when handling. Available on _ priorities. 

Write for information. It pays to stock the Western Pines 
WESTERN PINE ASSOCIATION, Yeon Building, Portiand, Ore. 

CUPRINOL, Inc. 18 Spring Lane, Boston, Mass. *Idaho White Pine “Ponderosa Pine “Sugar Pine 























*THESE ARE THE WESTERN PINES 


Biles-Coleman Lumber Co. «. 


OMAK, WASHINGTON 
Manufacturers of “OMAK KWALITY ”’ 


Window, Door and Cellar FRAMES 


TRIM, MOULDINGS, CASING, BASE, FINISH LUMBER, tz. 
FURNITURE SPECIALTIES, ETC. 


Member Western Pine Association 


District Sales Representatives 


Mr. R. F. Taylor wee. H. M. Tripp Mr. Arthur M. Johnson 
No. 24 Welwyn Road O. Box No. 85 1448 West 73rd St. 
Great Neck, L, I., New York Crystal Lake, Ill. Kansas City, Mo. 


Okanogan 
Soft 
Ponderosa 
Pine 
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for 
Every 
Purpose 


Southern Pine 
Oak Flooring 


Southern Hardwoods 


KIRBY 


LUMBER 
CORPORATION 


KIRBY BLDG. 
HOUSTON, TEXAS 








BRADLEY- 


RAMES 
MILLER 


For Doors 
and Windows 

















These famous. Bradley-Miller TIGHTLY fitted, they KEEP 
Frames have that distinguished their shape and quality, resist- 
Frames of Genuine quality which comes of years ing wear and weather. We also 
of specialization in fine frame offer Ponderosa Pine Frames, 
WH ITE PINE manufacture. With every part same manufacture and grade 
PRECISELY milled and as the Genuine White Pine. 
gree ieviny BRADLEY, MILLER & COMPANY 
they defy the ’ ] 
bet Telephone 7812 Bay City, Michigan 
r 
avages of time C. W. Jones, 9906 Indian Lane, Silver Spring, Maryland. 
Eastern Representative 
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sheet form and can be sheared, bent in a 
hand brake or on dies, and run through a 
lock forming machine. The finished coating 
is a tough, elastic rubber-like material which 
will not run at 320 degrees F. or crack at 
freezing temperatures. It can be used suc- 
cessfully for hot air heat ducts. Any color 
paint can be applied direct to the sheet 
without using any special primer. A folder 
containing complete information will be sent 
to those who check number 886 on the 
coupon. 


Honor Roll Plaque 883 


A new roll of honor shield type plaque 
citing employees who have entered the armed 
services is being distributed by Lee Larson 
& Co. The plaque is available in eight 
standard sizes providing for 5, 10, 20, 30, 54, 
100 and 150 names. It is of laminated wood 
coated with transparent lacquer. A_ blue 
field is at the top and a red band around 


: HONOR 
WE ARE PROUD THAT FROM AMOKG 
US. THESE MEW ARE SERVING IN 
THE ARMED FORCES DF OUR COUNTRY 


JOH ELLIS OTTO KADING 
ANTONE ARGOS HARRY AMOREWS 
JAMES eEmais 





the shield. Stars, lettering and the beveled 
edge are gold. Names of men in the service 
are sent with the order and are painted in 
black on transparent strips and affixed by 
the manufacturer. Additional names on the 
adhesive strips can be had as other men 
enter the service. A full color printed repro- 
duction of the plaque is supplied to the 
purchaser for each of the men listed. Check- 
ing number 883 will bring further infor- 
mation. 


Wood Filing Equipment 8811 


A line of wood filing cabinets in a variety 
of sizes and models are being offered by 
Remington Rand, Inc. The efficiency and 
durability of the wood cabinets is especially 
stressed by the company. The appearance 
of this “Guardsman” line is similar to that 
of steel cabinets and will harmonize with 
present filing equipment. A new 20 page 
book, Filing Equipment in Wood, published 
by Remington Rand will be sent to those 
who check number 8811 on the accompany- 
ing coupon. 


Radial Drill 8812 


A new model of radial drill with a num- 
ber of innovations in design, has been intro- 
duced by Walker-Turner Co., Inc., in two 
models. It is designed to perform such op- 
erations as drilling, tapping, routing, light 
profiling etc. with speed and accuracy. The 
drill head can be easily swung and locked 
into any necessary position to do the work 
at hand. A new folder, highly illustrated, 
describes the radial drill in detail and is 
available by checking number 8812 on the 


coupon. 





m 
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One Coat Interior Paint 8813 

“Devopake” is a new one-coat, self prim- 
ing, oil base flat wall paint developed by 
Devoe & Raynolds Co. The product is said 
to have great hiding power, one coat cover- 
ing any interior wall surface. The paint 
will stand up under wear and washing and 
is economical to use. Toners, made by the 
same company afford 18 colors from the one 
flat white. The paint takes 1% pints of 
thinner per gallon. Check number 8813 for 
complete information. 


Sectional Grain Bins 888 

Government approved sectional corn cribs 
and grain bins are being manufactured by 
the Economy Portable Housing Co. The 
bins are delivered in sections which are of 
diagonal construction, and can be erected 
in three hours. Complete information is con- 
tained in a folder which may be had by 
checking number 888 on the accompanying 
coupon. 


Electric Tractor 882 

Two motors and two heavy duty tractor 
drive units power the “Crescent” electric 
tractor manufactured by the Crescent Truck 
Co. The tractor offers a drawbar pull of 
500 pounds normal, 3600 pounds ultimate. 
Wheel base is 48 inches. The control is 





interlocked with the brake pedal and the 
lriver’s seat, so that the driver must be 
n the seat with the brake released before 
the power can be applied. Check number 
882 for complete information. 


Portable Grain Elevator 8814 
A new portable grain elevator called the 
No. 100 Victory Portable Elevator” is being 

manufactured by the Seidelhuber Iron & 
sronze Works, Inc., out of material which 

it has on hand. The standard length is 30 
eet with additional 10 foot sectional lengths 

ivailable. The elevator has a capacity of 
etween 20 and 30 bushels a minute and 
equires a power source of three to five 
lorsepower. It is suited to use with grain 
rv shell corn and is useful for filling new 
ins which have been erected recently to 

meet the storage problem. The elevators are 
now available and will be, as long as the 

material the company has on hand lasts. A 
opy of a descriptive folder is available by 
hecking number 8814. 


Industrial Fire Fighters Book 

Especially appropriate at this time is a 
new textbook for the training of industrial 
fire fighters written by Captain John C. 
Klinck of the Memphis, Tenn. fire depart- 
ment. The book, entitled The Organization 
and Training of Industrial Fire Brigades is 
extensively illustrated and presents all the 
details of setting up, training and maintain- 
ing an industrial fire brigade program. S. C. 
Toof & Co., 195 Madison Ave., Memphis, 
lenn., publishers. Price, $1, with discount 
for quantity orders. 








la tat 
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CROSS-CIRCULATION ep INTERNAL FAN SYSTEM 





For Sale: 200,000 ft. 8/4 No. 2 Com. & Btr. 
Red Oak—good width—good length—ex- 
cellent stock—Over one year dry. 


OTTON HANLON 


ODESSA , NY. 











For Sale: 100,000 4/4 No. 1 Com. & Btr. 
Basswood. 5 cars 5/4 Com. & Sel. Hard 
Maple. 100,000’ 4/4 S.W. & Btr. White 
Oak. 100,000’ 6/4 No. 2 Com. & Btr. 
Poplar. 
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We have G 
Jol. to. do. 


Let's buy 
Defense 


and 


STAMPS 


WIER LONG LEAF 
LUMBER COMPANY 


Houston, Texas 

















Put emphasis on cabinets 


for extra profits! 
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GREGG CABINET 62A 


Expert craftsmanship and volume 
production mean economical cabi- 
nets with in-built quality. Made of 
pine and plywood and treated with 
“Woodlife” for lasting protection. 
All parts (with exception of front 
trim and hardware illustrated) and 

* assembly instructions furnished. 


BODY SIZE 39°x84°x16" $13.65 *.°.8. 
Nashua 

Ir eorrugated carton. Wet. £5, Ibs. 
° , through rec ognized deal- 


or Send check le to avoid 


Catalog on request 


GREGG & SON 


Manutacturers of quality woodwork since 1719 





—NASHUA, N.H 
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Aiding the War Effort 


Notwithstanding adverse weather condi- 
tions and growing labor scarcity in the 
woods, the big Bonner (Mont.) plant of the 
Anaconda Copper Mining Co. lumber de- 
partment, is pounding away at a greater 
production rate than ever before, under the 
urge of larger Government needs. 1941 pro- 
duction was stepped up 20 percent above the 
mill’s best previous record, to reach a total 
for the year of 124 million feet, and so far 
in 1942 it is running well ahead of last 
year, although growing shortage of man 
power may cut the supply of logs, which is 
the threatened bottleneck. 

W. C. Lubrecht is manager of the lumber 
department of the Anaconda company and 
H. F. Root is assistant manager. Both are 
feeling the impact of war in their families. 
Lieut. John Edwin Lubrecht, son of W. C. 
Lubrecht, is first lieutenant in the 4th In- 
fantry, at present stationed in Alaska. Jack 
Kilgore, son-in-law of H. F. Root, is Lieut. 
Col. on the army general staff at Fort Knox, 
Ky, 

J. Neils Lumber Co., Libby, Mont., under 
urge of all-out production for war effort, 
broke all records for cut and shipment at 
the Libby plant in June. This plant, equipped 
with two bands and a gang, cut eight mil- 
lion feet for the month and shipped nine 
million feet during the same period. How- 
ever, Manager Walter Neils is worrying 
about production for the balance of the year 
because of inroads on his crews by the 
army. Although Donald Nelson has classi- 
fied lumber as a critical material, 49 of the 
total of 67 August quota of the county are 
J. Neils lumber company employees. Four- 
teen of these are important key men in the 
operations, and up to date the company has 
been unable to get deferments. If the local 
draft board continues its present policy, the 
operations will be slowed up materially. 


Lumber Important in War Effort 


James Mahoney, assistant chief of the 
procurement division of the United States 
Army, visited the Weyerhauser Timber 
Co.’s woods operation near Longview, Wash., 
on July 21 and spoke to a group of some 
two hundred loggers at noon, telling them 
of the increasing importance of logs and 
lumber to the war production program. 

Mahoney, who supervises the purchasing 
of lumber for the army, said he expects to 
buy a billion feet a month during the next 
year. 

He said that the two big lumber opera- 
tions in Longview, those of Weyerhaeuser 
and the Long-Bell lumber companies, are 
indispensable in the wartime lumber picture 
turning out some two-fifths of the struc- 
tural timber used by the government. He 
emphasized that men in the logging and 
lumbering industry are even more essential 
than many in industries producing finished 
war materials. 

Others speaking at the meeting included 
Harry Morgan, manager of Weyerhaeuser 
operations at Longview, who told of the 
many wartime products being manufactured 
there, and Carl C. Crow, editor of the 
Pacific Coast Lumber Digest. Following 
the meeting, Morgan and Ed Baker, Weyer- 
haeuser logging superintendent, took the 
Mahoney party on a speeder trip through 
the reforested area of the operation. 
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DEMAND THIS STICKER 
ON THE SASH YOU BUY 





Your Assurance 
of a Better Window 





The ARMSTRONG Company 


DETROIT DALLAS CHICAGO 
















Western 
Lumber Products 


Prompt, efficient shippers of big 
mill, excellent quality, rightly- 
priced Fir, Hemlock, Cedar, 
Spruce, Red Cedar Shingles, Idaho 
White Pine, Ponderosa Pine, Cali- 
fornia Sugar Pine. We strongly 
subscribe to belief that a SATIS- 
FIED CUSTOMER is greatest asset 
of any institution. 


J. G. Kennedy Lumber Co. 


Henry Building, SEATTLE 








WHEN YOU TRAVEL to PITTSBURGH 


Pittsburgh's 
Newes? ? 


Popular with War-Busy Officials 
. Riltt~ 


SINGLES DOUBLES 
$3.30 to #4.40 $5.00 to $6.50 


Radio & Bath in Every Room 


A KNOTT HOTEL - JOS. F. DUDDY, Mgr. 
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U.S.G. Remodeled Home Material Costs and Labor Hours (o:.:.75%2) 














Material Unit Material Unit 
Quantity Cost Quantity Cost 
I cig 25553 tla 6s") arrives. ntnGso) ae wD ann es Seer are a $115.00 IN MN ode ova swiawcniieow > Gla ware Suet 36 lin. ft. 005 
Roofing $106.00 RO iio aires Sin eianeqntin ib Gis age artes -.. Pe 6s 
1S lb, Roonng Melt for Boot... ...06<es<9+- 3 ris. $ 2.00 SONG Ee I aN MR og ung: ta loins arsicacors: & ¥5-/'6 ioe ae gh ae 
210 lb. Tex Arbor Gray Asphalt Shingles.. 20 sqs. 5.00 Window Frame 2’ 1016”x3’ 5%”.......... oy, ©" “S255 
pe ee errr 39 hrs. ine ae Dr ROU EN OS osc ote ee sews A i Ra 
° as )”x12” eC ET ee ee ee 8 Its. 35 
Siding $235.00 ass ce ee ee re ee |S i ctocs 
15 Ib. Roofing Felt for Siding..........0.. 7 ris. 2.00 Electric Fixture : 1 , 
U. ee ee eer re 26 sqs. 8.50 Wis oe te ee are! || he 
Carpenter .......... 70 hrs. Pert-A-Tape and Spackling Compound... 16 ft. ~~ ..... 
Exterior Painting $32.40 ~-Cemo Primer .... 0... ee eee eect eee eeee % Ib. wopee 
IRUGTION TOROS PAINE. 006 ccvcicceccccses 1 gal. 3.00 Texolite Paint ( 330")....... EA ie AU pl ale ag % Bal. 2.48 
CINE ore seo hea ering iwi wos .20 Shellac, Oil Paint, Enamel Paint, etc..... ‘ 
Turpentine, Shellac, Oil Paint, Under- Fleer _ SR Eee eae eae ia ai ees % gal. are 
coater, Linseed Oil, Colors, etc......... B Allpaper .. 1... eeee ie pero: Reeve sere 6 ris. 1.80 
POIMGET oo. 6c tcececcs 40 hrs ricklayer Mason.... 2 hr 
: eS 37% hrs. 
oo sec Work $232.74 pam 4 SEE ee 13 i 
ricklayer Mason.... 32 hrs. iscellaneous ....... 1 hr. 
Bricklayer Laborers. 10 hrs, NOTICE 
Concrete Mason Kitchen $192, 
vOners ssn os All prices shown on these %" Ss Beer peren 4 4’x8’ 1 sht O38 
coe tae a ee pages are for materials %” Sheetrock 4’x9’ ......0..2.2..LLLLL1 2 shts. “038 
— ....... os coe only. Labor costs can be et CME cian haces ss ovens enna 7 shts. 035 
aa 13 hrs. figured with local scales, %” Sheetrock Tileboard 4’x8’ ............ 5 shts. 075 
ee gg ee using man hours shown. ce gg ESSN So Sa ll CA RO VERN 238 sq. ft. ‘065 
BOICCUPICIAN 2... cccce 8% hrs. awn Dp ? r 
Plumber ............ 5 hrs % Plywood Kiara cracks astern bese c eres escenes 64 sq. ft. 15 
: Ue ee Ee oe oe i rere ee 
Insulation $26.40 DD BB. Wreaew Bash 2° 10°25" O” «00:66 2080 ee 
S” TOG TOW TROUIBUION. «6.66.6 ccs vceccces 600 sq. ft. 044 «ie. er ey ere ae eee 210 lin. ft. 04 
CAFPOREOF ...60cccces 5 hrs. ia. weed ay Bee ea ee Ra VS aie aes SH! . sin. . 013 
a. iad RE ahaa. at cetisi carter cuatelietg a » ana PRG ia mates 7 i j 02 
Interior Brickwork wee 4: $37.00 iat Wood SESE YT ee Rane nae yn ee 18 lin, ft. "02. 
Bricklayer Mason. 12 hrs. Doce sae 2 SET O oviccc cic dienswcendee ees eo he Var 
Bricklayer Laborers.. 6 hrs. a er ere ee Bele ten ees, 
Mixcellaneous Interior Work $62.12 Wood Quarter on Rn ene ee 100 a zt. O1 
Carpenter .......«.. 123% hrs. WO00d BasS€ ...... cee cece eee cece e ee eees 52 in. ft. 06 
Electrician ......... 22 ‘hrs. Wood Trim .......--. ccc ee eee re reece vces 62 lin. ft. 065 
, ‘. F 3 . Ne a re ee, 
4 re 15% hrs. : i 
Pai ; Re err Se eras 40 lin. ft. 91 
re 47 hrs. 0”x12” Glass 20 Its 35 
Miscellaneous ....... 13 hrs. cong rece EP et Or ae : ts. 30 
Recreation Room $214.00 ie ae i SO oe 
“4” SCORN OC Fo 6 o i kb ee dd ciirwadionse 12 pes. .035 Electric wire, conduit, outlet boxes and 
BE” WRU OOOOTE GS ooo occ kk ccccewecsecead 6 pes. 065 covers 
%” random width Blendtex Plank........ 560 sq. ft. 068 CRT TEED eee 56 ese Cems te nate | 
Me EC REWOOR DES oe ccc sera sete tasines 1 pe. 15 a error ese arene ere 2 2.15 
2” x4” UMMM oot oire sia a ocincins ool olay chelat ale's, ecedsietoueiges 330 lin. ft. .04 i OE era rs eer a. © Boe 
4”x4” Wood Pe ete or ape ea erent ce ee eneh ah 50 lin. ft. 055 60-Watt Lumiline Lamps... ........cceee08 2 85 
y xe" Wood LT TE ae ee RE ae ee Ee, etre eee 532 lin. ft. 02 ee ee ee ee ae ee 2 22 
ee I aon ar ai9i e900: +59. a daw el/aatateieteigiatomne ate 100 lin. ft. .026 Spackling ee eer eee ee ee 
cgay Mice en ee ee 100 lin. ft. 01 ie I I orci gi larid wais 4 We See ee ew 2 a 
COPNOU DROUUMOED 6.6.5.56 os edie eees ee oviersewe 100 lin. ft. .03 Texolite Paint 330" ae ere 2% gals. 2.75 
Quarter Round a Face acielipsse: Go Sates Syeciwhe ar erg dei 40 lin. ft. .005 Shellac, Oil Paint, Enamel Paint, etc..... 
Sand, Gravel, Cement Miscel. Plumbing Pipes, Fittings, etc.... 
COMMON BVICK «o.oo 00sec ce seivesicevesece 1000 13.50 Morgan Btock CaDIMGts 6 <:...0% icc cseseeees | ie 
Sand, Lime and Cement for mortar Crane Homemaker Sink C-19158-R....... BR . 6 =. | vate 
Electric wire, conduit, outlet boxes and COPPORUED 6 s.ccceesscs 85 hrs. 
_ covers ; WISCUTICIBR. 2... ec cee 10 hrs. 
CO PONDS ik kccccsckeshencece. Be i wiewirs ee 5 hrs. 
PECMOCEOE TIM CMVOS. oink os ccc sn ceesoeeaves 2 2.15 A eee 2214 hrs. 
SPACKIINE COMPOUNE 2. «ioc ccccccccscccns Miscellaneous ....... 7 Bre. 
So RS errr ree 3% pounds ..... 
eS OE ere eee sare meee 2 gals. 2.02 First Floor Powder Room _ $170.80 
Floor Paint 2% gals. ..... CAPRONEEE: 2.6206 0cn4 we 5 hrs. 
es Electrician .......... 3_hrs. 
0 SSS I Te ie Oona Bo er 19146 hrs. 
Bricklayer Mason.... 11% hrs. i, er 7% hrs. 
Bricklayer Laborers. 4% hrs. Miscellaneous ....... 3 er. 
. Se 10 hrs Study or Guest Room $211.31 
Concrete Laborers... 37 hres. OE Se 4 shts. 035 
Carpenters. pleat 81% hrs at» Rec. Edge. Sheetrock 4’x9’ ........... 13 shts. 038 
Mattia cs gg ae eee 177 sq. ft. 065 
Electricians ......... 5 hrs. 8 > 
Painters 13% hrs. 2° Parusg Pidering TIGRE... << 200002 180 sq. ft. 30 
scale ba oh te cea 1’ CO ge EERIE Oe eee 155 lin. ft. 013 
Laundry $171.60 SR ERE SS rere Pee re See 42 lin. ft 09 
4” Sheetrock MR coke chi rane: Sotat ola aces tea crac 7 pes. .035 ee et 42 lin. ft 06 
ee SII 6 3.05) c'di'si1 6s Gcakionevecastanaie eiacwighs erecercierste 64 lin. ft. 04 i. ek ee er ee re 81 lin. ft 065 
ee ae ee ee ee etre ee 36 lin. ft. .02 WOO CBB6  ooc cc ce den wiscig sce s cetsle wwe sie 
ae oA rela Gene wo win ie ew cies poke 16 lin. ft. 085 Door Jambs ..........-. Ee en ne re . ” Seees 
ER eee Oe Oe ott ee ere oo ren D. H. Window Sash 2’ 10”x5’ 0” ......... Pare 
Shelfon oo dike cr" am en ee ae eee ta em Eee ee EE re ee er 30 lin. ft 01 
Crane Champion Water Heater.......... Sn ect: Cg eee ee eT Te 24 Its. 35 
Temp... and Preseure. Valve... ss...sccsccess Re  “eariers Electric wire, conduit, outlets and covers Rat! 
Misc. Plumbing Pipes, Fittings, ete. eo er ser re 6 lin. ft. canes 
Electric wire, conduit, outlet boxes and 40-Watt Lumiline Lamps ...............-. 5) Ry 
covers Spackling Compound and Perf-A-Tape... 96 ft. ~~ ..... 
Spackling Compound ie eee I cc con css os cekeaeenes i Se 
oS See 1 pound ........ ve ge See ee oe % gal. 2.02 
Texolite Paint (‘330") ...............06. 1% gal. 2.75 Shellac, Oil Paint, Enamel Paint, etc..... ‘ 
CPE DE ook ios 6s Kise ccwsawr enews .20 IE ©. wn a vara tee Rae esate ores eink Se 10 s. rolls 1.50 
Re I ee i ashore iasrtirsi-ancortarsotel phetalinve Oh erarmieieieae 20 8 8=— ia en eI vo nie 0.5.0:5, dis nee gia Sh oleae 6 R6'S5 & Gore 
CI IN oooh scocsncos sna aonataraseemvestees 2800 13.50 Carpenter ..........-- 46% hrs. 
De I 6 6555.0) 5.ns oe oie Ones Raiains wie wins 18 56 ps 3 hrs. 
Sand, Lime and Cement for mortar Cy. rr <<< 2 eee. 
Bricklay er Mason. 13% hrs. Miscellaneous ....... 6 hrs 
Bricklayer Laborers. 5 hrs. Dining Space $80.71 
Carpenter pscaetecataoee 25 hrs. eS) Reece eee eee eee 32 sq. ft. 065 
BHOGUFiCIQN 2... ccc 3% hrs 1 ge Re RR Pen e Pet Sr 3 shts. 035 
Plumber ............ 9% hrs. ge ES ea ee 2 shts. .035 
Painter ............- 4%o hrs. . ke OS ee ere er 10 shts. .038 
Miscellaneous ....... % hr. ee sR enn ie RN ee See 45 lin. ft. 04 
Rear Entry $85.79 righ 0... Arm ry 8 lin. ft 06 | 
%” Insulated Sheetrock 4’x8’............. 10 shts. 06 Pe I. Shere gira wccicc Snel stint nl ore oceania tae 2 lin. ft. -026 
pg RE ee eer eae 14 aq. ft. 15 rs I rn ae: 37 lin. ft. 013 
ee I nb. 46) 5/'ghal ws SE yA eaeih ears a tT eu.. £t. 065 — I $8 lin. ft. 01° 
Mi BO SS eee eae Wood aE Serer Serr ser 30 lin. ft. 065 
Be os 25a, al iar 0 cone Rue ea'w wR re PALO 64 lin. <t. .04 Ce IR. 0. Scan wha donee Cae we ane ae sie 50 lin. ft. 06 
ER cc) ok. = Caw ate te madi oe Mow aaeiens 97 lin. ft. .02 RR ey rrr tee ere re ae 36 lin. ft. 09 
ee RE nies 7) a olin Gs aba el Ai Krams sche AERO ORI 8 lin. ft. .06 CR SE one ft _ ree ee mot OS ee 
I a juiig a 36 sinew Weise: Vise vivid eCs 16 lin. ft. 085 D. H. Window Sash 2’ 10°x5’ 0” .......... | Sy ae ted 
<<. eee ee eee 17” Tin. ft. .026 ee eae eer eer 20 lin. ft. 01 
PE I one kclarra mew sacukeeee wen ee 4 sq. ft. .O8 CA TI 8s 5.5. hk has AS Oh a OER eee to: Se . gee 
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Material 


10”x12” 
Electric 


Glass 
wire, 


conduit, outlet boxes and 
kb] MEERA RLU A EE ERT COCLEUELL COT Cre 
NE MINOR eg ar 5a. c iano dalare vara GAD ws Wii 
Spackling Compound 
ae eee 
eee DUNG CO SEE ) ic ccc ccceveereecenes 
Shellac, Oil Paint, Enamel Paint, etc..... 
I hee dt-oi oy cer Win aS aan NR Rens Gr RSs Sawer 
Hardware 
MPINOUNGOE 6 6000s 0cewe 
Sg) 
Painter 
Miscellaneous ....... 1 hr. 
Lire Room $188.08 
0 ESR ae ee eee eae 
fn Sheetrock 4’x10’ 
i Sheetrock 4’x9’ 
4” Wood 
6” Wood 
) 


ad Wood 
2”x6”" Wood 
I eee ard wig un ch ota Ghar bh ak erin ata eae OA 
Ceiling Mould 
Base oe TT TC EEO 
Jamb 4’ "x7 0” 

D. H. Window Sash 2’ 10’ "x5" o” 
Window Frame 7’ 2x7’ 2” 
Window Sash 7’ 2”x7’ 2” 
Case and 4 corner 
I EN lone nian gr wiese'e ei brale wiaearaoie oie emia 
Curtain Track 
10”x12” Glass 
Electric wire, 
NE TN eagle a ite aco bry Gols Eee a eae 
Spackling Compound 
K-Cemo Primer 
Texolite 


2”=x 
ee 
1"°=x 
NE a 15a gna se a eo aes oh ae Sle alee 


et eee 


RN ARM Oar ke hin io evel Bivona 


Shellac, Oil Paint, Enamel, etc........... 
I Ope ee a ee ar 
zearaware Pe ae ee ee oe eT ee eee 
a 65 hrs. 

a re $% hrs. 

gl re 17 hrs 
Miscellaneous ....... 4 hrs 


Entrance Hall $182.25 
33” Knotty Pine Sheetrock 
5a” Plycord ee ies ia oko bn a 
3%” Plywood 
2”x4” Wood 
x6” Wood 
a htc decd iin ln a. 2 sae alec, mala Pee 
8” , Wood OR Sia ride art ati acy ds sags greracaitiau Gi aes 
612” Wood 
Door Jamb 2’ 
Window Frame 1’ | 
ee i bss ew ww bo das, Heneew 
D. H. Window Sash “9? 0”x5’ 0” 
Int. Door 2’ 0’ ‘<7’ I ee 
Entrance Door 3’ 0”x6’ 8” 
Entrance Frame 
%”’x2l6” Wood 
Wood Trim 
Base Mould 
One Quarter 
Wood Cap Mould 
Ceiling Mould 
1%” Linoleum 
I I Soran he Sa oral al ee ark eee ah aranae 
I 7 a alias a i a rca ae os rian ace an raves aera ie 
Shellac, Oil Paint, Enamel, etc........... 


” 


Re 
1” 
1 
1” 


PECer. 


Electric wire, conduit, outlet boxes, etc.. 
First Floor Ceiling EEN cb babe eanelawenes 
NE is in’ a areca a e-Ormsle WO ho ies Ow CRASS 
Se 68 hrs 

Electrician .......... 2% hrs. 

I id Eo a a Wea gee 15% hrs 
Miscellaneous ....... 7% hrs. 


See ond Floor Hall $97.67 


Rec. Edge. Sheetrock 4’x10’ ......... 
am Rec. Edge. Sheetrock 4’x9’ .......... 
4” Maple F _* apepehes peat aaiatie 


Perf-A-Tape and Spackling Compound... 
Ea PVENNOM occu ceeeecesyaveeeeecdare 
Texolite Paint (“330" and Texolite)...... 
Shellac, Oil Paint, 
Wallpaper 
Electric 


Enamel, etc........... 


wire, conduit, outlet boxes, etc... 


Second Floor Ceiling Fixtures........... 
I oS ohn lo wn aS ao ae oe ie Oe we 
oe SSS eRe err 
EE CEUENEED . 6. 5's) u:6)8?eder din ineiatatoad bee Vinee alee 
COPPOMUO 5c ccec cess 95% hrs 
MISOGUTIOIAR. «sc ccccces 6 hrs. 

PE van cdeeeeeoes 44% hrs 


Master Bedroom $167.85 
4%” Sheetrock 4’'x9’ 
4” Sheetrock 4’x8’ 
%” Rec. Edge. 

36” Rec. Edge. 

32” Rec. Edge. 

% Hardboard 

P ly wood 

Ww ood 3ase 

Wood Trim 


fA ar a ee 
Sheetrock 4’x10’ 
Sheetrock 4’x12’ 


a” AED ROUNE 6 w in oon a6c wvedseceeee 
Wood door jambs 2’ 4”x6’ 8” 
Weeneew BOGn © Oe Pi cccccccccccccess 
D. H. Window Sash 3’ 8”x4’ 10” 


Ne Fa e@ 2S a eeeereeee ee 
a eR as al oa as ae egy eh dicen oy ti iio aaa 
RON 5 Sar ol ak dla ws ag eh cae acne Oink ab ad he 
x6” Wood 


Sash Cord 


Mirrors 2’ 0”x6’ 0” 


Quantity 
12 Its. 


Or bo 
one RS et O00 = DO 


bobo 
te aul 
StS pet 


ot 


12 


bo Clb Cobo 


Crh ore 


CS = 
pe CO OO 
09 Cots 


bo BQAD Coe 
CODD O Pm OO CO St ROO COS DODO SH DO AI DO 


none 


lbs. 
lbs. 


gals. 


sq. 


shts. 
shts. 


lin. 
lin. 
lin. 
lin. 
lin. 
lin. 
lin. 


lin. 
lin. 
Its. 


sht. 
lbs. 


ft. 
zt. 


gals. 


shts. 
shts. 


Sq. 
lin. 
lin. 
lin. 
lin. 
lin. 


lin. 
lin. 
lin. 
lin. 
lin. 
lin. 
sq. 


Its. 


ft. 


shts. 
shts. 


sq. 


Ibs. 


ft 


gals. 
gals. 


5 lin. 
lin. 


2s. rolls 


ft. 


ft. 


shts. 


sht. 


shts. 
shts. 
shts. 


sq. 
sq. 


lin. 
lin. 


sq. 


lin. 
lin. 
lin. 
lin. 
Its. 


ft. 
ft. 
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Material Unit 
Quantity Cost 
MIR. 6.06 wie ra tain nial es omar aneeneains 
Electric wire, conduit, outlet boxes and 
ie ot ee ee ee ee oe re ee ee ee ee 
CD ONIN oo oko a ecko ewe be aclewawcc ne 
Perf-A-Tape and Spackling Compound... 250 ft. = ....., 
ERD. POPSET © 3S 6s 6 Soin Waiea's/ea'eie. se. ecanoxe 2 lbs. ° 
a 
Texolite Paint (°‘330” and plain)......... ; pe 
Shellac, Oil Paint, Enamel Paint, ete...... 
INI 5s 0th vic ci cerienwiot rarer enatermieeiorsla dias 7 s. rolls 99 
eo whale uty arcs alan iat rat aa, orci alate ined 
COFPORIG? 2.0... 0c00- 64 hrs. 
BIOCtFICIAN ... 2.0 c0ee 4% hrs 
<r 17 hrs 
Miscellaneous ....... 1% hrs 
Boy’s Bedroom $116.71 
” Blonde Mahogany Sheetrock 4’x9’.... 2 shts. 06 
38” Blonde Mahogany Sheetrock 4’x8’.... 2 shts. .06 
s) Rec. Edge. Sheetrock 4’x10’.......... 4 shts. .038 
4” Rec. Bdge. Sheetrock 4’x12’.......... 5 shts. .035 
1%” Hi-Lite Weatherwood 4’x10’.......... 1 sht. .055 
i% we ere arene 42 sq. ft. .065 
3” et re ee eee rn 55 lin. ft. 04 
1”x6” TIE 56 Wi tcwal aw ae Wie a Sw 6 Rea wow ele 32 lin. ft. 026 
eee: WN 5 akbar oo ks Sn as 5 ew. cs Great asian eure 20 lin. ft. 01 
: SUF ee 50 lin. ft. 09 
oo EL ere eens aan 50 lin. ft. 065 
Wood Warimmeacot Mould ......ccccccccccs 40 lin. ft. 015 
4%” Maple Flooring Declaa tar a aor aresaiecainoe ac eaes 38 sq. ft. 07 
Ge CN SE iccosctessbakeustoe 28 ° °+&+i weemree 
Door Jamb 2 0 FEES arr ne 
EM BE aa oh Sie clén tm Sibereieeren 2 8.61 
D. H. Window Sash 2’ 0”x5’0"...22222112 aS gern 
re re eee in Deaitens 
I Sra Bs hae Sa oes aire a ei 20 lin. ft.- 01 
TE NR 5a ran aha a obre: Se nahe arlisig aialens 8 Its. 35 
ee Rr OP Cn rer 
Electric wire, conduit, outlet boxes and 
CO RS Pree ere ee re 
CN EIN ao cia Siu cletarreiachaiaeretoeieais Uccceirs  «-«»«s-—=is“sbnWWchhav 
Spackling Compound and Perf-A-Tape... 350 ft. 
Pa |) er er are | See ce 
I III oo or ia ak aaa aca ieee ap ale. 8-8 3. 1 gal. 2.02 
Shellac, Oil Paint, Enamel Paint, etc..... 
EO OOOO EOE EE OTe 7 s. rolls 63 
IR 5y-0h cs a. graces canst a av gan ate Uae terior area ax ore ee 
re 46%, hrs 
pg | 3 hrs 
re 14 hrs 
Miscellaneous ....... 4 hrs 
Girls Room $220.24 
Mer PINE «areca Gran aiar ni cio! madal wiéereresaoweiona 42 sq. ft. 65 
34” Rec. Edge. Sheetrock 4’x12’.......... 5 shts. -038 
36” Rec. Edge. Sheetrock 4’x10’.......... 2 shts. L038 
32” Rec. Edge. Sheetrock 4’x8’........... 2 shts. 038 
EE Sgt bral gh eae ac oe wlbn a ertoolete ave 4 lin. ft. .04 
Sai ao orien ela bw 5 ost obi gts we. we weae 13 hin. £t. .026 
me ON a aca ba cece © a qiecete wees 13 eq. ft. .07 
i. fe” ES ee: Ss ee eee ee 
D. H. Window Sash OO ae vise ea watecs 1 ‘ 
EE ad = ee err a 
. iL eS eer rere rr 40 lin. ft. 09 
Lo a, RAS Serene tera, eri ne 39 lin. ft. 065 
a eer rrr errr 20 lin. ft. O1 
RS Se rats rainy, ecole ae orerracetec en ecmis 14 Its. 35 
NII 7a.a aicrere kos wiv 0) ure mosheia eden Biv s «leo iaseielee er ee 
PIII, | vanes. crores d aiaix: aiqiateve sb gree madarele alsiale.e 
SE SE I, ace Senay cae wie eee ees | ne ee re 
Electric wire, conduit, outlet boxes and 
I ok ake baie main eae OhOE ae ees 
Eg i re ere 
Spackling Compound and Perf-A-Tape... 250 ft. — ..... 
a PO osc e sce evneeerecetewes e ie ces 
I II, nc os aroln na aid aise oink wa alae were 1 gal 2.0 
Shellac, Oil Paint, Enamel Paint, etc..... me 
EP re re Te eT eee 10 s. rolls .06 
RN Yas carci ca arses sto a ala a oleae! ee RL 
CPOMNES ccc cevcwes 45 hrs. 
TRIGCUTIGIAM 2. oc cece: 3% hrs. 
Miscellaneous ....... 3% hrs 
ee 13 hrs 
Bathroom $192.44 
34” Sheetrock Tileboard 4’x8’............ 9 shts. 075 
git OS rr 190 sq. ft. .065 
a” hed Top Wool Insulation. ........60e- 45 sq. ft. 046 
SGN 5. Gis ap idsagiw Riwiare Mie ao aie: aie ain Oe 2 shts. 037 
alk , 0 ee oa rere rr 38 sq. ft. 15 
SONNET RN Og (en cae pIP IO as winnie ialiatauw aon NaIS 471 lin. ft. 04 
EG SE aed. a Siete Gc stiviclas digi eid diane Ba atetaaale 140 lin. ft. 026 
BT IE, oh: oo tere ew ave wie ac ace erst ole wre- a abe 75 Hn. ft. 01 
I ON arate. ose plat dean wie lee al ora aete 13 lin. ft. 015 
CTE a sa ana Gar nay get igeella: Bgbal wate 44 lin. ft. 01 
UI, 5, Cosco salen ty os rian ras aN Ora re 23 lin. ft. 06 
PUNNNIE, CNE  deac ca rae tac Gre lane aa ermtalw'asaiai @ are 52 lin. ft. 06 
D. B. Window Vrame 2 4"xt' 4”... 2.006 | re 
D>. 2. Weneow Baen F G7as Oo on 5 cece 1 
D. HB. Window Sash 2° 0°xS8’ 07 .....ccecss 1 
Se ee OM OE kv cetdseeveinseeees : 
MEIN <n lo wicansiace 6 sik sb ap Slee, elel Viele eee 30 lin. ft. 01 
Suge gd ee erry rr aes 17 Its. 30 
Pr rere TT Ty rer ere ee 
MEGGIUM TIMOTOUI ....gc cc csvtvceovdseceesecie 168 sq. ft. a.eas 
Texolite Paint. ("330") bide alae ie arab a Gla ae gal. 2.75 
Shellac, Oil Paint, Enamel Paint, etc...... 00 
pO Sa a er re 4s. rolls 2. 
ras 86% hrs 
MBMCESTOIOR 2 oc ec ccc cn 7% hrs. 
ee 28% hrs 
err 15% hrs 
Miscellaneous ....... 4 hrs. 
Storage Closet $32.88 
INN 6 a + oe 0'sie aes 15% hrs. 
MN, Neh cg gh Grieve e. 
Miscellaneous ....... y% hr. 
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Think of RAINY LAKE ‘when you’re needing 
Genuine Northern WHITE PINE 


We offer this famous White Pine of virgin growth, of surpassing 
juality, carefully kiln-dried, accurately manufactured; also Nor- 
vay Pine and Northern Pine Lath. All our stock is from thor- 
ughly water-cured logs. Siding, Sheathing, Framing, Lath, 
crating, Flask and Pattern Lumber. Mixed Cars. 


RAINY LAKE LUMBER CO., Ltd. 


Selling the Products of J. A. Mathieu Limited, Rainy Lake, Ont. 
SALES OFFICE: 1304 CONWAY BLDG., CHICAGO, ILL. 


OTHER SALES REPRESENTATIVES: 


Fred Walker, Virginia, Minn.; W. R. Gillett, Eau Claire, Wis.; Winton Lum- 
ber Sales, Minneapolis, Minn.; Central States Lumber Co., Janesville, Wis. 


















HEN an architect writes 

specifications, he is 
underwriting with his reputa- 
tion the items he specifies. That 
is why architects generally so 
definitely specify — “windows 
to be hung with Samson Spot 
Sash Cord...” — they know 
that sash hung with weight, 
pulley and Spot Cord give long 
trouble free service — perma- 
nently satisfactory. 


SAMSON CORDAGE WORKS 
BOSTON, MASS. 
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eee 
JOHNSON 
LUMBER CORPORATION 


Head Sales Office, Portland, Ore. 
Manufacturing Plants, Toledo, Ore. 


GOOD LUMBER ... for the Great- 
est Carpentry Job in History! 


Though production is geared to the highest 
possible capacity .. . QUALITY is being main- 
tained as usual at our huge Toledo, Oregon 
plant! We're doing our best to meet the urgent 
needs of the government and those of our regu- 
lar trade. subject to the amended limitations 
order L-121. 


Capacity, 2 car- 
loads per hour— 
nearly 200 mil- 
lion feet per year! 


The Trade Mark of 
QUALITY LUMBER 








Cowes 


oe Day Ponderosa Pine 


” PONDEROSA PINE since 1889 SY 


Oregon Lumber Company, with its record of more 
than half-a-century of service to lumber buyers, offers 
its famous “John Day” line of Ponderosa Pine; also 


“Mount Hood” Douglas Fir. 


Here are modern mills, up-to-date kilns and new-day 
methods of manufacture. And here are lumber prod- 
ucts of surpassing quality and unfailing dependability. 


Mixed Car shipments of Ponderosa Pine Yard and 
Shed Stock, Bevel Siding, Lath, Dimension, Mouldings, 
Straight and Mixed Cars of Knotty Pine Paneling, Fac- 
tory Lumber, and 4/4 Cut Stock may be obtained 
through our Baker, Oregon, Sales Office. 


“Mount Hood” Fir is sold through our Dee, Oregon, 
Sales Office. 


Member Western Pine Association 
























We challenge you to. buy better flooring per dollar than Ozark Oak Flooring, pro- 


duced from long-wearing Ozark Mountain Oak. Put us to the test on your next order. 
Let Ozark Oak Flooring's quality and value help you line up re-floor over old floor 
jobs, or to get the flooring business on war worker homes. 


Act today! Send for FREE sample of Ozark Oak Flooring — With Prices. 





For the 
Needs of 


the Army and 





This famously fine North Carolina Pine is ideally suitable for war 
construction, defense housing, repairs, remodeling, and for use in 


war industrial plants. 


Lumber of beauty, strength and durability, 


it is easily workable with hand or machine tools. Listed below are 
the firms handling all building items in North Carolina Pine. 





ELLINGTON-FAY LUMBER CO. || BURRUSS LAND & LUMBER CO. 


Fayetteville, N. C. 


SPA Grade Marked Lumber 
Mfrs. Flooring, Ceiling, Casing, Moldings, Roofers Material a specialty. Car Lining and Decking. 
and Framing Lumber. Kiln Dried and Air Dried. 


Lynchberg, Va 
Kiln Dried, Grade Marked N. C. Pine. R. 


Mills ix: Va. and N. C. 
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Forest Products Conference 


Sixty-four lumbermen, conservation offi- 
cials, and other industry leaders attended a 
two-day forest products conference at Wau- 
sau, Wis., arranged by the Wisconsin Con- 
servation Department to discuss improved 
forest cutting practices and other regula- 
tions of forestry and woodlot practices. 

R. B. Goodman of the Goodman Lumber 
Co., Marinette, Wis., who is chairman of 
the committee in charge of the study for 
the institution of improvement in forestry 
regulations, presided, and was assisted by 
William J .Aberg, Madison, of the conserva- 
tion commission. 

Speakers during the two-day program 
included O. T. Swan, Oshkosh, secretary of 








ee 


A new dry kiln recently installed by the 
Moore Dry Kiln Co. at the Atlanta, Ga. 
plant of the Atlanta Oak Flooring Co. 
To take care of the increased demand 
for its products, the Atlanta company is 
constructing a new mill at Blue Ridge, 
Ga. where Appalachian hardwoods and 
mountain pine will be manufactured. 
Moore “cross circulation" kilns will be 
installed at this mill also 








The Manufacturers named above produce all building items in North Carolina Pine 








Destination KNOWN! 


ODAY, there’s no secret about the des- 

tination of W. T. Smith lumber products. 
They are rolling by the carloads into army 
camps; by the thousands and thousands of 
feet into naval bases, air bases and other “des- 
tinations” vital to victory. For a while at 
least our lumber is being diverted from the 
yards of our many peacetime customers. But 
in days like these there is only one job to be 


done—and it must be done first. 


the Northern Hemlock & Hardwood Manu- 
facturers’ Association, and member of the 
forest products industry advisory committee 
of the War Prodution Board, who discussed 
administrative procedure; Jay H. Price, 
Washington, D. C., regional forester of the 
U. S. Forest Service, outlining the depart- 
ment’s attitude on the question of forest 
regulation; Dr. William L. Strunk, St. Pal, 
Minnesota conservation director, reviewing 
the Minnesota forest situation; F. G. Wilson, 
Madison, superintendent of cooperative for- 
estry of the State department, speaking on 
forest product purchase specifications; F. P. 
Trenk, Madison, extension forester of the 
State department of agriculture, discussing 
cutting regulations; E. L. Knoke, Wild 
Rose, who discussed the situation from thc 
small mill man’s point of view; R.G. Sayer, 
Wausau, vice president of the Small Manu- 
facturers’ Association, who has been rigidly 
opposed to the passage of laws to enforce 
codes governing cutting etc.; Stanley G. 
Fontanna, Lansing, Mich., deputy director of 
the Michigan conservation department; Sen. 
George P. McCallum, Ann Arbor,.’ Mich. ; 
George Mead, Wisconsin Rapids, president 
of the Consolidated Water Power & Paper 
Co., and John Alexander, Port Edwards, oi 
the Nekoosa-Edwards Paper Co., represent- 
ing the paper and pulp interests. _ 

Regulation of forestry and woodlot prac- 
tices is essential, speakers stressed. Jay H. 
Price said that unless the State takes steps 
for regulating these cuttings the Federal 
government will do so either by carrying 
out the regulations itself or demanding that 
the State do it. He said that Wisconsin 
was now owner of nearly 2,000,000 acres 
of nearly all virgin timber where selective 
logging is advisable. 
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CALBAR 
CAULKING 
COMPOUND 


FOR ASBESTOS 
SHINGLE SIDING 

It is necessary to seal Nail Holes, Cor- 

ners and Openings around Windows 

and Doors in order to provide a really 

Waterproof Job—Use CALBAR CAULKING 

COMROUND. 

Asbestos Shingle Siding usually requires a 

Brilliant White color or Brilliant Light Gray, 

other colors can also be furnished. Made in 

several Grades, easily applied with Calbar 

Pressure Gun. 

Send for information or order thru your Jobber. 


CALBAR Paint & Varnish Co. 
Manufacturers of Technical Products 
2612-26 N. MARTHA ST. - PHILADELPHIA, PA. 
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FORA | 
GOOD DAYS 
WORKIN { GETA | 
ST.LOUIS \GOOD NIGHTS 
SLEEP AT 
HOTEL 


“fkennox 










You work better when you rest better. 
That's why travel-wise businessmen 
prefer the Hotel Lennox in St. Louis. 
Every room air-conditioned and 
noise-proofed...all beds with inner- 
spring mattresses ... food and drink 
are famous! 


err a eis! 
[; 


Cnnox 


COMPLETELY AIR-CONDITIONED 
RATES FROM $3.25 
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Tie Drive Innovation 

The annual tie drive of the Wyoming Tie 
& Timber Co. is underway from headquar- 
ters camp at Du Noir, Wyo., with 300,000 
ties afloat on Wind River headed for River- 
ton, Wyo., for delivery to the Chicago & 
North Western Railway. After 14 years’ 





service, the main flume through Warm 
Springs Canyon will be abandoned. Over 
3,250,000 ties have been shipped through this 
six mile flume in one of the spectacular 
movements of timber reminiscent of the 
olden days when streams were the primary 
mode of transportation of timber. The dis- 
tance from source of ties to the boom at 
Riverton is 140 miles, and under favorable 
water conditions the drive will be completed 
in about 30 days with a crew of about 90 
men. 





Lacking experienced old time river driv- 
ers, Superintendent Martin Olson developed 
a novel method for breaking landings by rig- 
ging a heavy steel-shod timber 10x20 inches 
ty 13 feet in place of the bulldozer on an 
HD 10 Allis-Chalmers tractor and using this 
to push the landings into the river. 

The Wyoming Tie & Timber Co. is now 
operating six portable sawmills in the pro- 
duction of ties for the 1943 drive, and inci- 
dentally producing boards and dimension 
lumber which will be trvcked to Riverton 
to its planing mill, recently set up at that 
point. 
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We do not make 
the MOST 

Oak Flooring. 
but we DO make 
the BEST! 











W. R. WRAPE 
STAVE COMPANY 


Post Office Box 182 


Little Rock, Arkansas 








SUGAR & WESTERN 
PINE AGENCY 


YTGO 


Gy LJ GA He Pattern Lumber 


Selects and 
ss 
California Ponderosa Pine- 
Mouldings and Cut Stock | 


Sugar Pine Specialists for 


CS 


7 


 TMOND HAkD 
FLOO! RING. 


When you want reliable 
quality Maple and Birch floor- 
ing, order “Diamond Hard.” 
Its good manufacture is your 
assurance of satisfaction. 





























J.W. WELLS 


LUMBER COMPANY 


fn i ee a oe oe Se 


ERS 
MENOMINEE, MICHIGAN 


GILLIES BROS. Ltd. 


BRAESIDE, ONTARIO, CANADA 
Genuine WHITE PINE .cfcscs; 
Air-Seasoned e Water-Cured 


For 100 years, 1882-1942. Capacity 30 million ft. annually 
Members N. W .L. D. Assn. 
DRY STOCK--ROUGH or DRESSED. Prompt Shipment 
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Don’t Say 
Good - Bye 


to Summer 


until you've visited 






















wale. 


oudcraoft 


=_ Delightful Vacation 
oe te Resort, 25 Miles 
SS from Alamogordo, N. M, 


Here at Cloudcroft you'll 
enjoy beautiful surround- 
ings, imspiring scenery, 
choice accommodations, 
friendly service—and all the 
joys of summer. Come for 
rest, relaxation, health, 
recreation. Play Golf on our 
18-hole course. Beautiful 
tree-lined fairways and ex- 
cellent greens. ome for a 
week-end visit or a vacation 





COIS OOOIS i) 


stay. For information and 
reservations, write “ 
LODGE”, Cloudcroft, New 
Mexico. 


(Owned by Southwest 
Lumber Co.) 


Douglas Fir 
White Fir 
Ponderosa 

PINE 


a 


Lumber Company, 
Manufacturers of 


“BILTMORE” 
FLOORING 


“BILTMORE” 
HARDWOODS 
Plain and Quar- 
tered Oak — Soft 
Yellow Poplar— 
Basswood, Chest- 
nut, etc. 


Pisgah Forest, N.C. 










THE FEATHER RIVER 
LUMBER COMPANY 


Manufacturers of 


CALIFORNIA 
SOFT PINE, 


WHITE FIR and INCENSE CEDAR 
Annual Production 50,000,000 Ft. 


LUMBER, BOX SHOOK 
and MOULDINGS 
Mills and Sales Office: 


DELLEKER, PLUMAS COUNTY, CALIF. 
We are member of Western Pine Association 
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CLASSIFIED 
ADVERTISING 
DEPARTMEN 


How to Figure Costs for Advertising 


In Classified Department 


Ome 16SN0 cccccccccscccccccceccce cde Comts @ Ine 
Two consecutive issues...........55 cents a line 
Three consecutive issues.........75 cents a line 
Four consecutive issues.......... 90 cents a line 
Thirteen consecutive issues...... ...-$2.70 a line 


Twenty-six consecutive issues.......$5.40 a line 

Seven words of ordinary length make 
one line. 

Count in the signature. 
counts as two lines. 

No display except the heading is 





Heading 


permitted. 

Extra white space figured at line 
rate. 

One inch space advertisement is 


equal to fourteen lines. 


Remittance to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Tues- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 





TOO LATE TO CLASSIFY 





CARPENTERS APRONS 


Write for samples and prices. 
THE MINNESOTA SPECIALTY CoO., Inc. 
Minneapolis, Minn. 


Wanted—MISCELLANEOUS 


RAILS WANTED. ANY SIZE OR QUANTITY 


Particularly 20 lb., 25 lb., 30 lb. and 40 lb. Secure 
our price before selling. MIDWEST STEEL CORP., 
Charleston, W. Va. 











RAILS WANTED—ANY SIZE 


Regardless of location. Any quantity. 
Consult us before selling. 
THE W. H. DYER CO., Fullerton Bldg., St. Louis, Mo 





WANTED—WIRE CABLE 
2200 ft. used %” wire cable in good condition. 
CRAWFORD C. SMITH ESTATE, 1220 Miners 
National Bank Bldg., Wilkes-Barre, Pa. 


Wanted—USED MACHINERY 


BOXBOARD MACHINERY WANTED 


We are in the market for nailing machines, open 
and closed back anywhere from two to eighteen 
track. Also interested in Mereen Johnson or Mor- 
gan Matchers, Edge Trimmers, Squeezers and Band 
Resaws, and any other box equipment used in box 
working factories. 

Address “R,” 88,’" care American Lumberman. 











WANT TO BUY 


2 Locomotive Cranes; 1 Std. Ga. Locomotive; 600 
to 1200 ft. Air Compressor; 1000 GPM Underwriters 
Fire Pump. 

Address “‘U. 97,’ care American Lumberman. 





WANTED 
One Vertical Band Resaw Machine. Must be in 
good condition. 
Address ‘‘B-36,"" care American Lumberman. 





ELECTRICAL MACHINERY 
Motors and Generators, A.C. and D.C. for sale 
at attractive prices. Large stock of New and 
Rebuilt motors on hand at all times. Write for 
Stock List and Prices. Expert Repair Service. 
Vv. M. NUSSBAUM & CoO., Fort Wayne, Ind. 
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Wanted—EMPLOYMENT 


BPP PE PPP PPP PPP PP’ PPP PPP PPP PPP PP 
WOODWORKING FACTORY SUPERINTENDENT 
Special and stock millwork; capable detailer and 
—" A-1 mechanic; a proven record of produc. 
on. 
Address “U. 29," care American Lumberman. 





WANTED 
Position wanted with reliable concern fabricat- 
ing special millwork, cabinets and fixtures, 
10 yrs. practical shop experience and 15 yrs, 
estimating, detailing, billing & supervision. 
Address ‘“h-39,’’ care American Lumberman. 


HARDWOOD INSPECTOR 

Reliable, experienced, now employed. 
position, 

Address “B-41,"" care American Lumberman., 


DEPENDABLE RETAIL LUMBERMAN 
20 years experience—12 with present employer. 
Capable and _ sincere. Seeks new permanent 
connection. Salary. Available on short notice, 
Age 40; family. 

Address ‘B-47,” 





Open for 





care American Lumberman. 





Wanted—EMPLOYEES 


RESPONSIBLE LUMBERMAN 
Up to date, old established yard in metropolitan 
section of New Jersey seeks active and ener- 
getic Christian lumberman. Excellent future 
for one who will assume responsibility and 
prove his worth. No dearth of business. State 
particulars fully in first letter. 
Address ‘‘X-81’’. care American Lumberman. 





WANTED 
Bookkeeper for sawmill. 
Address “X-85," care American Lumberman. 





WANTED 
One first-class hardwood lumber inspector. 
Steady work. VAN KEULEN & WINCHESTER 
LUMBER CO., Grand Rapids, Michigan. 





WANTED 


A thoroughly competent man, capable of 
counter selling, estimating, reading blue-prints, 
general office work, and assisting the manager. 
Applicants considered up to fifty-two years old; 





must be family man; _ references required. 

W. L. BABBITT LUMBER CO., Niles, Michigan. 
WANTED 

Experienced Sash & Door Production Man to 

take charge of department employing, besides 

foreman, three additional men. Must be able 


to lay out work, operate machines and 
direct his assistants. Prefer man not subject 
to draft. State age, experience, references and 
how soon available in first reply. 

Address ‘‘B-44,” care American Lumberman. 


WANTED 
sawyer and filer for small Clark 
Band Mill, cutting mixed hard and softwood. 
R. H. friction feed and steam nigger. Filer 
must be able to weld saws. H. M. BOOHER, 
Syracuse, New York. 


ably 





One each 





WANTED 

To report to work at once, experienced mill- 
wright and relief sawyer for modern southern 
Alabama Band Mill. Prefer family man under 
50 yrs. of age. Modern house with water and 
electricity in mill village. Send reference and 
state salary expected in first letter. 

Address ‘“B-40,’’ care American Lumberman. 


BOX AND CRATING SPECIALIST 
Competent take charge large scale manufac- 
turing operation involving quantity production 
of specific items made of wood for various 
war contracts. Must be able handle estimating, 
engineering costs and production, particularly 
in the field of boxing and crating. Location 
Detroit area. Please outline fully your train- 
ing and experience. 

Address “B-38,” care American Lumberman. 











EXPERIENCED LUMBERMAN 

With good chances securing softwoods & some 
hardwoods; to assist New York wholesaler. 
300d profit sharing future chances for partner- 
ship. Investment not necessary for man of 
proven ability & connection. Reply own hand- 
writing. 

Address ‘‘B-34,” care American Lumberm:n 


RETAIL YARD MANAGER ; 
For good county seat town in Black Hills If 
aggressive and of pleasing personality, 
vanced years would not be objectionable. !" 
answering, give church affiliations and )'s! 
record. P. O. BOX 15, Aberdeen, S. Dakota 


EXPERIENCED FILER ; 
For band resaw and round saws used in k 
dried hardwoods. Permanent position with 
dustry located in Williamsport, Pa. State 4 
and experience in first letter. 
Address ‘“B-45,” care American Lumberma’:._ 


SAWYER 
Circular Mill. Steady work year around. Mo:!- 
ern home to live in. 

Address “B-46” care American Lumberms 


EXPERIENCED YARD MAN : 
To handle scaling, grading, peeling, and_kiln- 
drying of lumber for progressive Rockford. 
Ill., plant employing 125 people. Give full par- 
ticulars including salary expected. 
Address ‘““B-49,”” care American Lumberman. 
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